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Rate Regulation In N.Y.’s Group 


A&S Convertibility Amendment 


By WILLIAM MACFARLANE 


The recent amendment to the New 


| York insurance law making all group 





A&S plans convertible to individual 
coverage when a worker either retires 
or quits his job could, for the first 
time, put the A&S business in the 
position where it is faced with rate 
regulation by an insurance department. 
At the same time, it is possible that 
it would create such problems of ex- 
traterritorial regulation and conflict 
with laws of other states that many 
future group contracts which ordinari- 
ly would have been sold in New York 
may very possibly have to be sold else- 
where. 

The amendment had its origins in 
Gov. Rockefeller’s stated desire to 
guarantee coverage for older persons 


| who, on retirement, lose their group 





A&S coverage. In its final form, how- 
ever, the amendment also permits cov- 
ered workers under age 60 to convert 
to individual coverage if they have 
been on the job for more than three 
months. But it is among the over-60 
group that the question of rate regula- 
tion comes in. 

The law states that a worker over 
age 60, who has been insured under 
the group policy for at least two years 
at the time of his retirement or leaving 
his job “shall have the privilege of 
obtaining such coverage (individual) 
for a premium computed at a rate 
which in any policy year shall not 


Independent CPC 
Filing Upheld For 
NYFIRO Subscribers 


The appellate division of New York 
supreme court has unanimously af- 
firmed the insurance department’s 
ruling that North America, Indemnity 
of North America and American Casu- 
alty can file commercial property cov- 
erage forms independently while sub- 
scribing to New York Fire Insurance 
Rating Organization for ordinary fire 
rates. In essence, the decision is con- 
Sistent with National Assn. of Insur- 
ance Commissioners’ multiple line 
Subcommittee’s position in favor of 
such independent filings. 

The insurers’ original filing for the 
package was approved by the New 
York department to become effective 
m July, 1957. NYFIRO objected, and 
the effective date of the filings was 
Suspended. The department then held 
that the independent filings would 
have to be withdrawn, since they 
were not for a new kind of insurance 
or for a class of risk or part or com- 
bination thereof. 

; The insurers then requested a hear- 
Ing. The original decision was re- 
Scinded, and the department held that 
Commercial property coverages were 
distinct and separate types of con- 
(CONTINUED ON PAGE 41) 
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exceed 120% of a net level premium 
approved by the superintendent and 
determined, according to the attained 
age of the insured at the time of con- 
version and the plan of reimbursement 
elected, on the basis of current ex- 
perience of licensed insurers providing 
such coverage and of reasonable as- 
sumptions as to morbidity, mortality 
and interest. Such net level premium 
may be changed in accordance with 
experience and with the approval of 
the superintendent at intervals of not 
more frequently than five years. 
Heretofore, the superintendent was 
empowered only to disapprove an A&S 
(CONTINUED ON PAGE 41) 


American Heritage 
To Market Reliable 
In Supermarkets 


Reliable of Dayton, which was 
acquired last year by American Heri- 
tage Life of Jacksonville, is planning 
to sell fire coverages through the 
facilities of the Winn-Dixie and the 
Safeway supermarket chains. Winn- 
Dixie operates more than 500 stores 
in 11 southeastern states and Safe- 
way more than 2,500 stores in the 
New York and Washington, D. C., 
metropolitan areas and in all states 
west of the Mississippi. 

A. L. Heston, formerly district sales 
manager of Allstate in Jacksonville, 
has gone with Reliable as vice-presi- 
dent there. 

American Heritage in its annual re- 
port states that its objective is ‘“‘to 
provide the greatest number of Amer- 
ican families with complete life and 
fire ‘one package’ insurance at the 
lowest possible cost.” Hence, its ac- 
quisition of Reliable. 

“At present we are writing only 
preferred risk fire insurance business 
in Reliable, which is very profitable,” 
the life company states. “By the pur- 
chase of Reliable, we were able to 
acquire profitable premium volume, 
an agency plant, and a competent 
well-experienced management and 
servicing staff. 

“We are making available to this 
subsidiary new merchandising con- 
cepts, such as our payroll allotment 
program, and insurance desks in su- 
permarkets, both of which give the 
independent agent constant access to 
the mass markets. The present trend 
in the insurance business is toward low 
cost, one billing, one agent service. It 
is our belief that members of the Amer- 
ican agency system will readily join 
hands with a company which will en- 
able them to compete more effectively. 

“We do not plan to write automobile 
coverages in Reliable at this time and 
will write these coverages only at such 
time as industry-wide experience re- 
flects they have become profitable 
lines.” 





Mass. Department 
Checking Legality Of 
Life-Fire Combine 


The Massachusetts department, ac- 
cording to Boston papers, has indicated 
that it plans to have the attorney gen- 
eral review the $6 million stock trans- 
action that ended recently in State 
Mutual Life entering into a “work- 
ing arrangement” with Massachusetts 
Bonding. The department has been 
conducting an inquiry for the past 
month into the events that led to the 
affiliation of the life and casualty in- 
surers. 

The department indicated it is in- 
terested in finding out whether the 
action by Worcester, Mass., insurance 
interests in obtaining more than 100,- 
000 shares of Massachusetts Bonding’s 
500,000 shares of stock circumvented 
state laws governing the investments 
of life companies; whether the affilia- 
tion was a prohibited merger, and 
whether the “working arrangement” 

(CONTINUED ON PAGE 41) 
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N. Y. Commission Bill 
Back With Rockefeller 


The New York legislature has again 
passed the Barrett-Russo bill which 
Gov. Rockefeller had returned for ad- 
dition of an effective date. The meas- 
ure stipulates that commissions and 
other acquisition cost factors must be 
based on insurers’ most recent annual 
experience in the state. 

If the governor signs it, the bill will 
be effective immediately and will re- 
main in effect until April 1, 1961. The 
latter provision was made by amend- 
ment. 


Wolverine-F ederal 
Control Bought By 
Holding Company 


Channing Corp., Mutual 
Fund Operator, Completes 
Services With Insurance 


Channing Corp., a holding and oper- 
ating company with financial subsid- 
iaries supervising six U. S. and Cana- 
dian mutual funds has acquired 
through a straight cash transaction a 
majority stock interest in the Wolver- 
ine group of Battle Creek. Channing 
Corp. paid $10.4 million for 52% of the 
outstanding shares of the two com- 
panies. Wolverine has been 75-78 bid 
recently and Federal L.&C. has been 
around 90. 

Companies of the group are Wolver- 
ine, Federal Life & Casualty, Secured 
of Indianapolis and Riverside of Little 
Rock. The interest acquired by Chan- 
ning Corp. was held by a group of 
Michigan business men. John H. Car- 
ton will continue as president of the 
insurers, and no changes are planned 
in executive or administrative person- 
nel. Operations will continue at Battle 
Creek. Key directors will also remain, 
although Channing Corp. representa- 
tives will soon be added to the Wolver- 
ine and Federal L.&C. boards. 


Assets Over $49 Million 


Combined assets of Wolverine and 
Federal L.&C. at the close of 1959 
were more than $49 million. The four 
companies wrote more than $39 million 
in premiums in 1959 through 3,000 
agents. 

Channing Corp. is held by more than 
100,000 stockholders in the U. S., Can- 
ada and Europe. In 1959, sales of 

(CONTINUED ON PAGE 42) 








Members of the unauthorized insurance committee of National Assn. of 
Insurance Commissioners at a meeting last week in Chicago, photographed by 
Harry H. Fuller, midwest manager of the National Bureau. From the left, Hugh 
L. Tollack, assistant secretary of NAIC; Louis Baine, Louisiana attorney; Com- 
missioner Joe B. Hunt of Oklahoma; Commissioner A.J. Jensen of North Dakota, 
committee chairman; Commissioner C. R. Howell of New Jersey; Mathew Camp- 
bell of New York; L. E. Stern of New Jersey, and Julius S. Wikler, counsel of 


NAIC. 


The committee had a closed meeting at Chicago, but will have an open meet- 
ing in New York April 26-27 at the department offices at 123 William Street. 
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AEC Nuclear Cover 
Revisions Reported 


In a report to the joint committee on 
atomic energy, the Atomic Energy 
Commission has set forth amended 
regulations dealing with amounts and 
forms of financial protection to be re- 
quired of private licensees. 

AEC explained that the formula for 
determining amounts of protection for 
larger reactors has been revised; fixed 
amounts of protection have been set 
for reactors operating on low power 
levels, and $1 million protection will 
be required for holders of reactor con- 
struction permits, desiring to hold or 
store special nuclear material. In ad- 
dition, a procedure has been estab- 
lished for non-profit educational in- 
stitutions which have been exempted 
from financial requirement, and me- 
thods have been described for estab- 
lishing financial protection by means 
other than private insurance. 

Representatives of the private nu- 
clear liability syndicates have urged 
the commission in some cases to 
require higher levels of protection than 
are set forth in the AEC report to the 
joint committee. 

AEC has stated that it plans to re- 
evaluate the provisions establishing 
amounts of protection, in the light of 
comments received from the liability 
syndicates and has requested such 
comments from other interested par- 
ties not later than Dec. 31, 1960. 

In its report, AEC also discussed 
revisions in the nuclear liability syn- 
dicates’ policies and in the form of 
the indemnity agreement which is to 
be issued. The report notes that almost 
all licensees are required to furnish 
financial protection purchase policies 


from the two syndicates. To protect — 


the public, licensees and _ suppliers 
under the Price-Anderson act, the 
coverage furnished by licensees and 
that afforded by the government should 
meet as closely as possible. Revisions 
in the policy and in the agreement 
have largely reduced or eliminated 
coverage gaps. These include the scope 
of transportation coverage; the “com- 
mon occurence” problem; reinstate- 
ment of coverage by insurers after loss 
payments under policies, and the 12 
hour prior notice of suspension, the 
report stated. 


Marsh & McLennan And 
Fanjul Of Cuba Merge 


The insurance office of Harry Fan- 
jul, Cuban broker, has merged with 
Marsh & McLennan’s Cuban subsidi- 


ary. This new subsidiary will operate ~ 
as Marsh & McLennan-Harry Fanjul, 7 
Insurance Brokers S. A. Mr. Fanjul © 


will be vice-president and general 
manager of the Cuban subsidiary, re- 
placing Lawrence E. Gilbert, vice- 
president, who is moving to New 
York and will be in charge of Marsh 
& McLennan’s Latin American divi- 
sion. 

Mr. Fanjul’s office was established 
in Havana in 1917 and has been under 


his supervision since 1947. He is a past | 


president of Insurance Brokers Assn. 
of Cuba. 


Mr. Gilbert has been in charge of 


the Cuban operations of Marsh & 
McLennan since 1947 and has been a 
resident of Cuba since 1940. 


Ohio Deputy Resigns 

Ralph Thomen, Ohio deputy super- 
intendent, has resigned and will enter 
the private practice of law at Colum- 
bus. 
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No Fraud By Hopps In 
Inland Empire Fall, 
Federal Court Holds 


Federal Judge Louis E. Goodman at 
San Francisco has absolved Stewart B. 
Hopps of fraud in connection with the 
failure of Inland Empire of Salt lake 
City. Judge Goodman has had the case 
under consideration for a year. Con- 
tinental Bank & Trust Co. of Salt Lake, 
receiver of Inland Empire, was seeking 
to recover $2.8 million from Mr. Hopps, 
charging fraud. 

Judge Goodman said it had not been 
proved that Mr. Hopps controlled In- 
land Empire at the time “of the pirat- 
ing of its assets.” 

Attorneys for Mr. Hopps, Eugene 
Clifford and J. W. Erhlich, maintained 
that Inland Empire had been wrecked 
by Lowell M. Birrell, now a fugitive 
reportedly in Brazil. Mr. Birrell has a 
reputation for financial manipulation. 


Was Associated With Birrell 


There is a basis for concluding that 
Mr. Hopps assisted or was associated 
with Birrell in some of the latter’s 
activities, Judge Goodman said. He 
agreed with the claim of Continental 
Bank & Trust Co. that Mr. Hopps did 
control the Leadenhall Corp., which is 
alleged to owe about $500,000 to Inland 
Empire. If it is proved Leadenhall 
Corp. owes Inland Empire money, then 
it would be a responsibility of Mr. 
Hopps, the judge said. 

An audit of Leadenhall Corp.’s debt 
to Inland Empire has been ordered by 
the federal court and it will be made 
by U. S. Commissioner Joseph Karesh. 
Attorneys for Mr. Hopps contend the 
audit will reveal that Inland Empire 
owes money to Leadenhall Corp. 

The collapse of Inland Empire not 





“in the best tradition.’” 
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REINSURANCE, Treaty Facultative « SURPLUS LINES, All Forms + EXCESS COVERS 


IN THE BEST 
TRADITION 


In the past few years, great 
changes have taken place in in- 
surance procedures which have 
profoundly affected the conduct 
of your business. We at Leslie H. 
Cook have dealt with these 
changes on a day-to-day basis, de- 
veloped workable techniques to 
help you prosper and grow. We 
like to call it creative selling .. . 


331 Ja i 9 mK 


175 W. JACKSON BLVD.- CHICAGO 4 - WABASH 2-8783 
36 PEARL ST.- HARTFORD 3, CONN. - CHAPEL 7-2534 


Ford, Besch Head 
Fire Operation Of 
The Fund In West 


Charles R. Ford has been promoted 
to manager of the fire department in 
the western department of Fireman’s 
Fund group. Otto R. Besch becomes 
Mr. Ford’s assistant. 

Mr. Ford’s entire insurance career 
has been with the Fund, starting in 
the field and progressing through 
agency superintendent and assistant 
fire manager. 

Mr. Besch joined the Fund in Iowa 
in 1945 after field experience with 
another company. He was transferred 
to the western department in 1954 as 
director of research, which position he 
has held since. 


N. Y. Hearing On AR 
Revisions April 21 


A public hearing on suggested re- 


‘visions in the New York assigned risk 


plan, proposed by the plan’s governing 
committee, will be held at the insur- 
ance department in New York City at 
10 a.m. April 21. 

Those desiring to be heard at the 
session must submit specific comments 
in writing to the legal bureau of the 
department on or before April 19. 





long after it took over the business of 
Louisville F.&M. had serious ramifica- 
tions in more than a dozen states. 
Disclosures of ludicrous and shocking 
activities were made of the elaborate 
manipulations of funds of Inland Em- 
pire and companies with which it was 
associated. 
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Walker Is V-P Of 
Maryland Casualty 


Albert H. Walker, manager of the 
bonding division of Maryland Casual- 
ty, has been advanced to vice-presj- 
dent in charge of all bonding opera. 
tions. He succeeds E. Kemp Cathcart, 
retired. 

Mr. Walker joined the company in 
1938 and for the last 10 years has been 
manager of the bonding division and 
general assistant to Mr. Cathcart. Be. 
fore that he was assistant manager of 
the bonding department at Boston. 

He is a member of the executive 
committee of Surety Assn. of America 
and of the surety advisory committee 
of Assn. of Casualty & Surety Com- 
panies. 


American M ercury 
Makes Top Changes 


American Mercury has named as 
chairman James H. Lemon, partner of 
the Washington investment firm of 
Johnston & Lemon. He is also chair- 
man of the executive committee. John 
Idler continues as president and chief 
executive officer. 

Bernard J. Nees, also a partner of 
Johnston & Lemon, has been named 
a director. Corcoran Thom Jr., senior 
vice-president of Riggs National Bank 
of Washington, and Frank Ewing, who 
is active in banking and lumber in- 
terests, were also named directors. 

Mr. Ewing and Rawlings Ragland, 
general counsel of American Mercury, 
ge named to the executive commit- 
ee. 


Mich. Public Adjusters 
In Spotlight Again 


LANSING—A bill to regulate activ- 
ities of public adjusters, contractors 
and repairmen died in the Michigan 
legislature, but efforts were resumed 
last week to eliminate problems in this 
field. 

The sponsors of the bill that died 
have offered a resolution to authorize 
a legislative study of the problem, and 
Commissioner Blackford, together with 
the head of the corporation and secur- 
ities commission, is appointing a spe- 
cial study committee. 

This is an old problem in Michigan, 
especially in the Detroit area. There 
have been increasing complaints re- 
cently of unethical practices on the part 
of public adjusters, some of whom are 
charged with “fire-chasing” and high 
pressure tactics. 

The department study committee has 
already been appointed and will hold 
its organization meeting April 14. It 
is also considered likely that the leg- 
islature will approve the establishment 
of a study committee to investigate the 
matter prior to convening of the 1961 
session. 

It is charged that some public ad- 
justers apparently monitor fire depart 
ment radio calls and have operatives 
at the scene almost as soon as the fire 
equipment. Property owners are ap- 
proached for adjustment business while 
their property is in the process of beiné 
destroyed, and some solicitors are said 
to use such high pressure tactics tha! 
they obtain signatures to contract 
which virtually surrender rights unde! 
insurance policies and give contractot 
power of attorney. 


The Ross, Flink & Associates agel- 
cy, formerly Ross, Flink & Livengood) 
has been moved to P.O. Box 186) 
Junction City shopping center, Peoria 
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He got out of bed at 1:15 a.m. to answer a call for help 
from somebody he’d never met. He spent two chilling hours 
getting his people into a motel, waking a country doctor to 
check them over, arranging for repairs to their car. 

He’s home now, bone-tired. He will feel the effects of this 
night when he rises to meet his obligations tomorrow. But to- 
night, he made a piece of paper turn into help, shelter and 
protection from financial loss for that family out on the road. 

Many of his neighbors know him as their “car insurance 
man,” and they note that he makes a good living at it. The 
basis of his success is that he’s part of a unique marketing partner- 
ship. He is an agent, an independent business man, but an 
exclusive agent, representing a single insurance enterprise. As 
such, he is freed by his marketing partner, the company, to 
concentrate on serving a large volume of qualified customers. We 
help him identify and accept the qualified risk, the average 
driver of normal habits. We mass-produce his policy-writing, 
bookkeeping, billing and collection for him, so that he wastes 
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no time “‘making shoes by hand.” All this gives him a built-in 
price advantage. And because we are his company, he is able 
to capitalize on one of the most powerful advertising programs 
in the industry. Our ads are his ads. 

Many people know our agent as their life and fire insurance 
man, too. Because providing him with companion lines for 
better service to his clients and extra income for himself is still 
another aspect of our integrated approach to the market place. 
As their auto insurance man, he has a natural entrée. He is 
already known and expected in his neighbors’ homes. He is, 
in short, the family insurance man . . . with the ability, the train- 
ing and the time to sell from a well-rounded 
insurance portfolio. 

He is a State Farm agent, exclusively rep- 
resenting State Farm Mutual, world leader 
in auto insurance, and its companion com- 
panies, State Farm Life Insurance Company 
and State Farm Fire and Casualty Company. 


STATE FARM 


INSURANCE 


For further information on any aspect of State Farm operations, write: Director of Public Relations, State Farm Insurance Companies; Home Offices, Bloomington, Ill 











“SERVICE is our 
Most Important Product” 


The UNUSUAL and EXTRA fea- 
tures of Workmen’s Compensation 
coverage arranged by Newhouse 
and Hawley, Inc. will put you 
“head and shoulders” above com- 
petition. Ask us for complete de- 
tails on “plus” features like these: 


e Aggregate Excess for 
Self-Insurers 


e Retrospective Penalty 
Premium Indemnity 


e Specific Excess 


We welcome the opportunity to as- 
sist you with yourclient’s problems. 


EWHOUSE 
AW LEY, 


INCORPORATED 


175 W. Jackson Blvd. * Chicago 4, Ill. * HArrison 7-7890 
Teletype CG 1026 


123 William St. ¢ New York 38, N.Y. © BArclay 7-1366 
Teletype NY 1-2823 


Rhodes-Haverty Bldg. « Atlanta 3, Ga. * JAckson 4-3856 
3130N. Meridian St. © Indianapolis 8, Ind. * WAlnut 4-5391 








HeNATIONAL UNDERWRITER 


Pacific Employers 
Raises Montgomerys, 
Gurash, Five Others 


number of major executive 
changes have been made in Pacific 





Victor Montgomery Jchn T. Gurash 


Employers group, with Victor Mont- 
gomery, president, moving up to chair- 
man. John T. Gurash, who has been 
president of Meritplan and executive 
vice-president of Pacific Employers 


William H. Erwin 
president of the 


V. Montgomery Jr. 


Ins. Co., 
latter. 


Victor Montgomery Jr. has been 
elected president of the Victor Mont- 
gomery general agency and California 
Union in addition to becoming vice- 
president of Meritplan. William H. 
Erwin, executive vice-president of 
Meritplan, is now president and is 
also a director of California Union. 

Other promotions made R. A. 
McGuire vice-chairman of Allied Com- 
pensation Ins. Co.; B. F. King director 
of California Union; D. L. A. Brown 
secretary of Meritplan and treasurer 
of the Victor Montgomery general 
agency, and Harold D. Potter assistant 
secretary of Meritplan. 

Mr. Gurash joined Pacific Employers 
in 1945 as production manager and 
later became vice-president and a 
director. In 1953, he organized Merit- 
plan and became its president. 

Victor Montgomery Jr. went with 
the group in 1943. He has been execu- 
tive vice-president of Pacific Employ- 
ers Ins. Co. and the Victor Montgom- 
ery general agency. 

In the business since 1941, Mr. Er- 


becomes 


win went with Pacific Employers in 
1943. He helped form Meritplan and 
was executive vice-president and sec- 
retary. 


So. Agents Elect 
Johnson Chairman; 
Buck Boycott Bill 


HOT SPRINGS—Dave Johnson, 
Pensacola, was named chairman of the 
Southern Agents’ Conference at the 
close of its annual meeting here this 
week at the Arlington Hotel. He suc- 
ceeds D. T. Hargraves Sr., Helena, 
Ark. New vice-chairman of the con- 
ference is James M. Anderson, Wilkes- 
boro, N. C. 

The conference, by resolution, ex- 
pressed its opposition to House resolu- 
tion 9070, now pending before Congress 
which would permit secondary boy- 
cotts at sites of construction, altera- 
tion, painting or repair of building 
structures of other works. The confer- 
ence branded HR 9070 as “a serious 
threat to the contracting industry and 
to the business of suretyship” and rec- 
ommended to the excutive commit- 
tee and state board of directors of 
NAIA that NAIA alert all of its mem- 
bers and “lend its assistance to defeat 
this or similar legislation.” 


200 Attend From 10 States 


The three-day meeting drew an at- 
tendance of over 200 from the 10 states 
and Puerto Rico which constitute the 
southern agency group. 

In his annual report given at the 
business session Tuesday afternoon, 
Chairman Hargraves described the suc- 
cess of the workshop held in Atlanta 
last December and praised the work 
of the conference’s four standing com- 
mittees. “The financial condition of 
your conference is secure,” he said. 
“The conference has now been incor- 
porated under the laws of the state of 
Georgia, the first of the five NAIA 
territorial conferences to take this step 
with approval of NAIA.” 

The 1961 meeting will be held 
March 23-25 in Jacksonville at the 
Robert Meyer Hotel, it was announced 
during the business session. 

The time has arrived for agents and 
company people to take a positive, op- 
timistic outlook at the future of the 
insurance business, Porter Ellis, vice- 
president NAIA, told the conference at 
its opening session. The past 10 years 
have been a period of transition for 
agents and companies and of “waking 
up to realities,’ he said. He predicted 
an era of prosperity and increased con- 
sumer spending in the 1960s and a 
growing market for insurance cover- 
age because of a continuing growth in 
urban population, a rising educational 
level, and a change in wealth distribu- 

(CONTINUED ON PAGE 43) 





At Buffalo  I- 
Day, from left 
James F. Neale 


Jr., Buffalo mana- 
ger Fidelity & De- 
posit; Newell G. 
Alford Jr., deputy 
insurance superin- 
tendent of New 
York, and Victor 
T. Ehre, president 
Buffalo. Mr. Neale 
was I-Day chair- 
man, Mr. Alford 
the luncheon 
speaker, and Mr. 
Ehre introduced 
dignitaries at 
luncheon and pan- 
el speakers. 
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U.S.F.&G. Advances 
Pullen, Phillips 
And Four Others 


U.S.F.&G. has elected W.E. Pullen 
to the joint office of chairman and 
president, 
and Charles L. 
Phillips as _ vice- 
chairman and 
chairman of the 
executive commit- 
tee. Walter J. Jef- 
fery has been 
named senior ex- 
ecutive vice-presi- 
dent and a direc- 
tor, and Sam G. 
Browning has been 
advanced to ex- 
ecutive vice-presi- W. E. Pullen 
dent. Also advanced were Richard L. 
Johe to vice-president and John D. 








Walter J. Jeffery 


Charles L. Phillips 


Healey to assistant vice-president. 
Mr. Pullen was in private law prac- 
tice in Indianapolis before joining 
U.S.F.&G. in 1926 as claims adjuster 
(CONTINUED ON PAGE 43) 





MULTIPLE LINE 
ADMINISTRATIVE ASSISTANT 
$15,000 


Well established Midwestern 
Company with Home Office in 
city with population under 
200,000. In this position individual 
will be direct assistant to ex- 
ecutive in charge of all opera- 
tions. Age range 30-40; college 
degree mandatory. Seven to ten 
years Home Office experience 
with background of pronounced 
adaptability in directing all 
phases of underwriting, produc- 
tion, systems, etc. 

Employer pays all moving ex- 
pense and service fee. Confi- 
dential handling of all inquiries. 


For two decades we have spe- 
cialized in insurance placement. 
Your interests are served best by 
a personalized insurance place- 
ment service. Write for “HOW 
WE OPERATE.” 


FERGASON PERSONNEL 


INSURANCE PERSONNEL EXCLUSIVELY 
330 S. Wells Chicago 6, Illinois 
HArrison 7-9040 
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Independent agents acclaim MERITmatic...Mr. Za’s 
‘ t di - + e ” + ? 
aK: answer to direct-writing auto competition! 
ifi- 
- Write it on the spot with a ball-point pen; deliver on spot. quality protection in a top company. Gives you com- 
pe- End of bookkeeping. Electronic brain takes over, sends petitive edge. Want to operate this way? We’re with you. 
mt notices, pays commissions monthly. You own expirations. Happy to furnish details. Just ask. 
by ‘ " “ er ; : 
ce All in line with Insuremanship ’ Zurich- MERITmatic not yet available in all states. Details on request. 
: ! srican’s » , 2e i -e sellj ZURICH INSURANCE COMPANY 
W American’s new concept of insurance selling, prec maltese a open Oa oe 
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letting you sell, not bookkeep. OFFICES IN PRINCIPAL CITIES: New York, Boston, Providence, 
. r e ° en ° New Haven, Buffalo, Amsterdam, Orange, Philadelphia, Pittsburgh, 
MERITmatic is competitively priced, auto- Baltimore, Greensboro, Charleston, Savannah, Atlanta, Birming- 
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Atlanta General 


Agencies Merge 

ATLANTA—The Kinnett-Edwards- 
Boyd general agency here has com- 
bined with A. F. Irby & Co., another 
prominent general agency in the south- 
eastern field. W. N. Irby and the per- 
sonnel of his organization will now be 
part of the Kinnett-Edwards-Boyd or- 
ganization, which was formerly the 
A. H. Turner management firm. 

The combined organization will have 
24 production men in Georgia, Florida, 
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Alabama, North Carolina, South Car- 
olina, Mississippi and Louisiana. 


American Casualty Seminars 

American Casualty has concluded its 
13-week series of sales and underwrit- 
ing seminars for agents held in the 
company’s branches nationwide. A to- 
tal of 118 seminars comprised the se- 
ries which began last November. More 
than 5,000 agents and nearly 1,000 
company employes attended the meet- 
ings which covered property, casualty, 
and A&S. Home office experts con- 


ducted the sessions, under direction 
of the company’s agency department. 
Sales and underwriting training was 
provided for the company’s producers, 
and major coverages were explained. 


Phoenix Adjusters Elect 


Roy Chapman, State Farm Mutual 
Auto, has been elected president of 
Phoenix Casualty Adjusters’ Assn. 
James Baumer, General of America, 
was named vice-president and Mich- 
ael J. Poehling, State Farm Mutual 
Auto, secretary-treasurer. 





You make the future more secure! 


The role of the America Fore Loyalty agent 
as a lifetime PARTNER in SECURITY 


to the families in his community 

is the continuing theme of our 

1960 national magazine advertising. 
In each of these messages, 

America Fore Loyalty emphasizes 


to more than 100,000,000 
people the importance of 


carefully planned professional 


protection for their homes 
and family possessions. 
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America Fore Loyalty’s 
National Advertising 
Appears In: 


THE SATURDAY EVENING POST 
LIFE * NATIONAL GEOGRAPHIC 
TIME * NEWSWEEK 

READER'S DIGEST * FORTUNE 
U. S. NEWS & WORLD REPORT 
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Houghtaling, Eggert 
American Re V-Ps 


American Re has advanced David 
H. Houghtaling from secretary to vice- 





Harold L. Eggert 


David H. Houghtaling 


president and Harold L. Eggert from | 
assistant vice-president to vice-presi- 
dent. 

Mr. Houghtaling has been the com- 
pany’s secretary and counsel for 49 
years. He is a former director of Am- 
erican Society of Corporate Secretaries, 

Mr. Eggert joined the company in 
1952. He was named assistant secre- 
tary in 1953 and assistant vice-presi- 
dent in 1957. He will continue his 
production and underwriting activities 
for the company. 


Affirms Bonding Features 
Under 1959 Disclosure Act 


Secretary of Labor Mitchell has in- 
formed Sen. Goldwater that he will 
stand by his department’s interpreta- 
tion of bonding provisions under the 
labor-management reporting and dis- 
closure act of 1959. Sen. Goldwater has 
criticized Mr. Mitchell’s views in a 
memorandum. 

After reviewing the memorandum, 
Mr. Mitchell pointed out that the stat- 
ute requires that bonds be individual 
or schedule in form. Leading surety 
bonding authorities advised him that 
there were two kinds of schedule 
bonds—name and position. Congress 
knew this before agreeing on language 
for the bonding provision and did not 
qualify the word “schedule” in any 
way. Consequently, Mr. Mitchell de- 
cided that an individual, a_ position 
schedule or a name _ schedule bond 
would meet the statutory requirement 
He will not alter his view unless Con- 
gress amends the law. 


Graphic Arts Reports Gains 

Graphic Arts Mutual reports a 195! 
underwriting gain of $234,810. Assets 
totaled $5,900,470, an increase of $236,- 
959. Surplus to policyholders stands 
at $2,613,531, up $162,363 over 1958 
Premiums written increased approxi- 
mately 14%. 








Levering Cartwright 


INSURANCE STOCKS 


Life-Fire-Casualty 


Members Midwest Stock Exchange 
Board of Trade Building 
Chicago 4, Illinois 
WaAbash 2-2535 Teletype CG1475 
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Yeu may telephone orders collect. 
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Early Days Of Sun’s 250 Years Reviewed 


Sun Office has celebrated its 250th 
anniversary. The company was formal- 
ly launched April 
7, 1710 with the 
execution of a 
deed of co-part- 
nership in London. 
Now active 
throughout the 
world, the compa- 
ny has 2,700 local 
and general agents 
in the U.S. G. Ley- 
cester Parker is 
manager of the 
U.S. branch with 
headquarters in 
New York. 

The firm was founded by Charles 
Povey, who in 1709 conceived the then 
revolutionary idea of insuring prop- 
erty without regard to its location. 
Until then, London insurers had as- 
sumed risks only in the London area. 

On Mr. Povey’s idea, the sum of £24 
each was staked by 24 _ business 
men. The shares were worth £500 
within five years. 

The new company set out immedi- 
ately to establish agencies but its 
first efforts were unsuccessful so that 
Sun’s business in the early years was 
transacted directly between insurer 
and insured. The first agency, organ- 
ized in 1715, was considered to have 
been the first one in the business. 
Far Away Scotland 

By 1727 there was a Sun agency 
at Inverness, Scotland, 568 miles from 
London. A coach trip in winter from 
London to Inverness would have taken 
three weeks in those days, so that the 
Inverness outpost was far more dis- 
tant in time travel than any of its 
agencies throughout the world today. 

Sun began operations in the USS. 
in 1882 when it took over the business 





G. Leycester Parker 





National Grange Mutual 


Opens Branch In Illinois 

National Grange Mutual has opened 
an office at Park Forest, Ill., under 
Bernard E. Dionne, resident assistant 
secretary. J. M. Rickabaugh will be 
regional agency manager. 

Mr. Dionne has been district man- 
ager for Connecticut, and Mr. Ricka- 
baugh was district agency manager for 
Indiana. 

The new office will service agents 
in Illinois, Indiana, Michigan, Wiscon- 
sin and Minnesota. 


N. Y. Benefit Legislation 

The New York assembly has passed 
a bill increasing maximum weekly 
benefits under the compulsory sickness 
disability law from $45 to $50 and 
extending the coverage to employers 
of two or more workers rather than 
the present three or more. Another bill 
has been approved by the assembly 
which would require nonprofit organ- 
izations to provide workmen’s compen- 
sation coverage for employes. A third 
measure would extend WC to employ- 
ers of two or more workers instead of 
the present four or more. These are 
administration measures. 


Casualty Of Cal. Names Campbell 

Casualty of California has appointed 
W. H. Campbell credit and collection 
manager at the home office. In the 
business since 1931, he has been with 
Country Mutual, Iowa Farm Mutual, 
Hardware Mutual Casualty, Lumber- 
mens Mutual Casualty, and Continental 
Casualty. 


XUM 





of the old Watertown (N. Y.) Fire. 
The main U.S. office was moved to 
New York City in 1887. However, the 
first recorded dealings involving 
America occurred only eight years 
after the company was founded when 
a risk in England was insured in 1718 
in favor of Elizabeth Smith of New 
York. 


A strong selling point for the com- 
pany in its early days was its force of 
firemen and salvage corps. The fire- 
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Notes & Certificates 
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Interest Due and Accrued 
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Reinsurance Deposits 


Premiums in Course of Collection, Net 


Due from Reinsurancce Companies 


POTAL ADMITTED ASSETS 


men worked part time for insurer. 
They were Thames River boatmen. 

Policies were limited to £500 per 
risk at the beginning, but by 1721 this 
restriction was dropped. Funds to meet 
losses and expenses were collected 
from the 24 proprietary partners— 
who paid and profited share and share 
alike—from monies put in a _ box 
called “the chest.” This formidable 
piece of furniture, which had two 
padlocks and a spring lock on the lid, 
is still in the board room of the com- 
pany’s main office in London. 

The first venture into foreign busi- 


FINANCIAL STATEMENT AS OF DECEMBER 31, 1959 


$ 763,483.69 


689,642.78 
441,882.16 
628,216.83 


(Schedule P) 
Taxes Etc. 
15,000.00 
115,500.00 
51,831.06 
7,809.81 
218,278.62 


1,195.42 





$2,932,840.37 


COMPANY 


CHICAGO 4, 


Reserve for Losses 
Reserve for Loss Adjustment Expense 
Additional Statutory Reserves 


Reserve for Accrued Expenses, 


Funds Held by Company 
Under Reinsurance Treaties 
Reserve for Unearned Premiums 
Reinsurance Due from 
Unauthorized Companies 
Reserve for all Other Liabilities 
TOTAL LIABILITIES 
SURPLUS TO POLICYHOLDERS — 742,861.56 
POTAL LIABILITIES aa 
& SURPLUS $2,932.840.37 
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ness in 1836 was not auspicious be- 
cause a major fire in Hamburg in 
1842 cost the company $600,000 and 
discouraged expansion for a time. 

The insurer was well established 
abroad when it entered the U.S. For 
its losses in the San Francisco earth- 
quake and fire it drew directly on 
funds in London, avoiding depletion 
of resources held in the U.S. for poli- 
cyholders there. Claims were settled 
in full in about four months. In spite 
of those claims of $134 million, Sun 
was able to declare an extra dividend 
that year. 


ILLINOIS 


LIABILITIES 












$1,055,603.84 
188,668.00 


16,820.31 
64,298.70 


94,275.19 


659,725.00 


63,633.13 
46,954.64 
$2,189,978.81 
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693 NE 79th St., Miami 38, Fla. 
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Traces Homeowners 
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Origin, Philosophy 


And Development: Surveys Future Trend 


To evaluate the status of home- 
owners it is necessary to examine past 
and present developments, Edmund C. 
Stevens Jr., Buffalo agent, declared 
in a panel talk at I-Day there. 

The forerunner of the modern home- 
owners was placed on the market by 
North America. It was a rigid combin- 
ation of various residential dwelling 
coverages, leaving little choice of 
amounts or kinds of coverage to the 


buyer. It appealed to the public and to 
North America producers, and other 
insurers were spurred into action, Mr. 
Stevens noted. 

From the start, these companies 
could not agree on a plan of united 
action in setting up a package. They 
split into two basic groups. One em- 
braced the concept of an indivisible 
premium for a fixed amount of cover- 
age promulgated by a new insurance 
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See a Specialist... 


‘‘And we are Specialists on Automobile 
Retrospective Surplus Physical Damage Contracts.” 





1. Lower Company retention 
2. Advance commissions 


Surplus Physical Damage Retrospective Contracts” 


Cosmopolitan Insurance Company 


Contact 
Pastor Management 
Company 
1785 West Jackson Bivd. 
Room 612 
Chicago, Illinois 


A multiple line stock company 


Ext. 6 
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Announcing the formation of the Partnership of 


Beggs and Staton 
Insurance Adjusters 
2472 Bolsover Rd. 
Houston 5, Texas 
Telephone: JA 6-3683 


A total of 53 years service to Companies and 
Agents in the Southwest and Agents in the 
Southwest and Gulf Coast Area 


Fire—Allied Lines—Inland Marine—Special 
Risks—Business Interruption 


Tom Staton 











bureau established primarily to govern 
this new type of policy. The other 
group, while favoring the packaging 
concept, favored a divisible rate for a 
varying amount and kind of coverage. 
In addition, Mr. Stevens observed, this 
second group believed that the existing 
rating bureaus could be utilized to 
establish the rates and coverages for 
the new policy. With such widely 
divergent points of view, it is remark- 
able that any positive action emerged. 


Aggressive Action 


The two groups then undertook the 
first really aggressive action on the 
part of property insurers in a good 
many years. The competitive programs 
were launched in 1953 with great 
fanfare. The indivisible premium com- 
panies organized Multiple Peril Insur- 
ance Rating Organization. This was a 
true rating organization devised to 
establish integrated coverages and to 
promulgate a premium for them. The 
original homeowners, as the MPIRO 
package was termed, was a _ self- 
contained document with very few 
endorsements for special purposes. 

Since the appeal was to be made to 
the mass market, simplicity was to be 
the guiding principle, Mr. Stevens 
said. The A policy was first to be 
presented, followed quite closely by 
the broader coverage B and C forms. 
These original policies are essentially 
the same forms now used in New York. 
Moreover, more than one-half of the 
states still have the same program. 

It was not long, following the pro- 
gram’s introduction, before producers 
and companies learned that there is no 
such thing as a limited mass market 
falling into a convenient niche. Con- 
cessions in amounts and kinds of 
coverage had to be made. Proof of this 
lies in the many variations of the 
homeowners’* format now available. 
Simplicity and rigidity are no longer 
a part of the program, Mr. Stevens 
declared. 


Counter Activity 


The opposition or divisible premium 
group of companies were equally 
active in promoting their wares, he 
continued. The Inter-Bureau Insur- 
ance Advisory Group was formed by 
them to govern the rates, coverages, 
and allowable discounts for the com- 
bination of coverages in their pack- 
age—the comprehensive dwelling pol- 
icy. The forms and basic rates estab- 
lished by the existing primary bureaus 
—the fire rating organizations and 
National Bureau—with their flexible 
coverages were incorporated into this 
policy. 

The first choice of package to be 
sold by an agent was not usually the 
result of a comprehensive study of the 
relative merits of the two competitive 
programs, Mr. Stevens recalled. Rath- 
er, like religion and politics, it was 
governed by the family of companies 
represented by the agency. If the 
primary fire company was in MPIRO 
the agent followed that concept. Other- 
wise, he adopted the other philosophy. 


Fate Of CDP 


But most companies eventually em- 
braced both concepts, as both proved 
to meet a specific need. Homeowners 
was broadened to meet the competition 
of the CDP, but still was the easier 
policy to sell because of its relative 
simplicity. Perhaps it is to the pro- 
ducer’s detriment that the CDP was 
not the surviving form, as this policy 
certainly takes the more professional 
approach to an individual’s insurance 
requirements. It could be tailored to 
meet a specific need. Perhaps many of 

(CONTINUED ON PAGE 33) 
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Traffic Deaths 
Down In Feb. 


Traffic deaths in February were 
down for the first time in three 
months, according to the National 


Safety Council. The February toll was 
2,370, or 50 deaths fewer than the 
2,420 reported for the same month last 
year. It was the lowest total for any 
February since 1955, when 2,319 were 
killed. 

Highway deaths for the first two 
months of the year totaled 5,240. This 
was 1% more than the 5,180 total for 
the same two months last year. The 
January toll this year was 4% higher 
than in 1959. 

Disabling injuries from traffic acci- 
dents in the first two months of this 
year were estimated by the council at 
200,000. 

New Travelers Office At Cincinnati 

Travelers has opened a new agency 
and service office in the Cincinnati 
suburb of Greenhills. A. Earl Lins- 
maier is agency manager and the claim 
department will be headed by Rich- 
ard J. Kemper. 
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Blunt Talk Heard 
At Buffalo I-Day 


The need for more company-agent 
conferences as an aid in solving pres- 
ent problems was repeatedly stressed 
by panel speakers at Buffalo I-Day. 
The subject came into clear focus 
when Milton L. Baier, president Mer- 
chants Mutual, speaking on survival 
of the agency system, alluded to the 
action of New York agents in pushing 
through the legislature a bill restrict- 
ing the agency companies in fixing 
rates, while direct writers are left free 
to undercut prices still further. His 
reference was to the Barrett-Russo 
commission bill. 

Arthur F. Blum of Rockaway Park, 
president of New York State Assn. of 
Insurance Agents, who moderated the 


Mayor Frank A. Sedita of Buffalo 
with proclamation designating March 
29 as Buffalo I-Day. Looking on are 
Victor T. Ehre, president of Buffalo, 
center, and James F. Neale Jr., Buffalo 
manager of Fidelity & Deposit and 
chairman of the I-Day observance. 


panel, took mild issue with Mr. Baier, 
pointing out that the agents were im- 
pelled to legislative action by a situa- 
tion which they construed as a threat 
to their economic welfare. Mr. Baier 
then pointed out that his real purpose 
in referring to the measure was to ex- 
press how much better the conference 
method would be than resort to legis- 
lation. On this note of amity, the slight 
misunderstanding was resolved, for it 
turned out that Mr. Baier and Mr. 
Blum are both advocates of company- 
producer consultation. 

W. W. Ellis, secretary of Aetna 
Casualty, who set the framework for 
the panel with a realistic discussion 
on agency system survival, was asked 
by an agent in the audience what his 
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company was doing specifically to as- 
sist producers in resolving their di- 
lemma. Mr. Ellis gave a forthright an- 
swer, detailing his company’s develop- 
ment of its Autorite policy, citing 
consultations with agents and other 
examples of cooperation. He put his 
finger on a touchy spot when he said 
in reference to prices, that apparently 
the customer today is not willing to 
pay agents for administering paper 
work. Companies are doing their best 
to help agents meet public demands 
by relieving them of detail burdens to 
enable them to compete. 

Mr. Ellis effectively emphasized his 
company’s dedication to the survival 
of the independent agent. If Aetna 
Casualty held other views, Mr. Ellis 
said, he would not be at Buffalo I-Day 
discussing the question, but would 
probably be back in Hartford seeking 
with his fellow officials ways of using 
employes as direct salesmen. He rec- 
ommended realistic adaptation by com- 
panies and agents to modern circum- 
stances, and immediate cessation of 
“brickbat hurling” and other juvenile 
antics. 

Mr. Baier gave a succinct summa- 
tion of competitive problems, which 
he said add up to “Big Trouble.” Di- 
rect writers are stealing private pas- 
senger business. They are after dwell- 
ing fire lines, as well as personal li- 
ability. They have special classification 
plans with so many “dreamed-up” 
groups as to challenge the very theory 
of insurance. Agents have to deal with 
premium discount plans. “Balanced” 
safe driver discount plans have come 
out of the west and have reached Penn- 
sylvania. Commissions have been re- 
duced by many companies. 

Assigned risk business generated by 

(CONTINUED ON PAGE 20) 


New Volume Published On 


World Insurance Trends 

The University of Pennsylvania 
press has published World Insurance 
Trends, a compendium of proceedings 
of the first international insurance 
conference at Philadelphia in 1957. The 
conference was sponsored by the busi- 
ness school in conjunction with its 75th 
anniversary. The new publication was 
edited by Davis W. Gregg, president of 
American College, and Dan M. McGill, 
professor of life insurance at the Uni- 
versity of Pennsylvania. 

Included in the compendium are 
summaries by international authorities 
on the insurance environment in the 
U. S., Europe, Great Britain, Australia, 
Latin America, and Japan. In addition, 
papers describing the insurance situa- 
tion in 27 individual countries in these 
areas are included. 

Trends in marketing, the American 
consumer’s views of insurance, the 
worldwide capacity problem, the im- 
pact of inflation on insurance, regula- 
tion, and seven papers on health cov- 
erage throughout the world are also 
included in the volume, which com- 
prises almost 700 pages. 
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Transfer Of Activities 
Signals IUAP’s Demise 


Insurance Underwriters Assn. of the 
Pacific, in what appears to be a 
move toward its. dissolution, has 
transferred its extensive library and 
some of its activities to the Pacific 
Fire Rating Bureau. 

Insurance education courses of the 
84-year-old organization have been 
mostly discontinued. Formerly known 
as Fire Underwriters Assn. of the Pa- 
cific until multiple line expansion, 
IUAP’s demise comes as Inter-Re- 


Ross Elected President 
Of Mich. Surety Assn. 


Surety Assn. of Michigan has elected 
George Ross, Employers Liability, 
president. Thomas Delaney, Hartford 
Accident, is vice-president, and Alvin 
Lewis, Fireman’s Fund, is secretary- 
treasurer. 

New directors are Leo Kreps, Con- 
tinental Casualty, and Gerald McMil- 
lan, Fireman’s Fund. 





gional Insurance Conference ‘assumes 
its functions. 


PRIMARY COVERAGES IN ILLINOIS 


WORKMEN'S COMPENSATION 
AUTOMOBILES & TRUCKS 
OLT—MFRS. & CONTRACTORS 
COMPREHENSIVE GEN’L. LIAB. 


COMPREHENSIVE PERSONAL LIAB. 


PRODUCTS LIABILITY 


GARAGE & DEALERS LIAB. 
‘LIQUOR LIABILITY 
MALPRACTICE LIABILITY 
BEAUTY SHOP LIABILITY 
BURGLARY 

PLATE GLASS-50/50 


%& Special Retros on Large W.C.-Liab.-Fleets, Etc. 


EXCESS LIABILITY 


All 3rd Party Liability Including Excess 
Above Assigned Risk Auto Limits to 
100,000 /300,000 /100,000. 


SURPLUS LINES 


OUTSIDE ILLINOIS — Through Licensed 
Surplus Lines Agents .in Those States 
And Territories Which Permit Non- 
Admitted Carriers To Write Liability 
Coverages. 


THE CASUALTY COMPANY WITH EXTENSIVE FACILITIES . .. 


FLEXIBLE UNDERWRITING 


.. « REALISTIC RATING ... 


INDEPENDENT! 
SINGLE RISK REINSURANCE TO 82.000.000!!!! 
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and premium includes any state and 


savings 


Write today 


Preferred By 


YOUR HORSES 
WAY! 


reasons 





of 


to Dept. NU 


PREFERRED INSURANCE COMPANY 


Grand Rapids |, Michigan 


Agents, Too 
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Aetna Life A&S Plan 
Covers Many Formerly 
Viewed As Uninsurable 


Aetna Life has introduced a hospi- 
talization and monthly indemnity 
benefits plan which is being made 
available to victims of heart disease, 
cancer and to many other prospects 
previously regarded as uninsurable be- 
cause of physical impairments or med- 
ical history. 

Under the plan, persons with a se- 
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erage which will include a somewhat 
lower level of benefits for their par- 
ticular disability. The coverage is is- 
suable after recovery periods which 
vary with the impairment. The hos- 
pitalization portion of the coverage is 
issuable after recovery periods which 
vary with the impairment. The hospi- 
talization portion of the coverage is 
available at all ages. 

One of the plan’s novel features is 
its rate structure, which varies depend- 
ing on whether the policyholder has a 
mild, moderate or severe case of the 


cer and heart disease victims, the plan 
is available to persons afflicted with 
such illnesses as tuberculosis, diabetes, 
epilepsy, high blood pressure, ulcers, 
kidney ailments and nervous disorders. 

The plan has been approved in all 
states except New York and Massa- 
chusetts. 


Winston-Salem (N. C.) Assn. of Mu- 
tual Insurance Agents elected Clyde 
Gobble Jr. president to succeed D. El- 
wood Clinard Jr. Robert S. Jeffords 
was elected vice-president, and W. 
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Judicial Legislation 
Blamed For Increasing 
WC Costs In Michigan 


LANSING—Legislation by judicial 
decision has greatly broadened the 
scope of workmen’s compensation cov- 
erage in Michigan and has tended to 
increase its cost, L. J. Carey, 1st vice- 
president and general counsel of Mich- 
igan Mutual Liability, told the Wom- 
en’s division of Greater Lansing Safe- 
ty Council. 


rious impairment may get A&S cov- disease in question. In addition to can- E. McDaniel secretary-treasurer. 


Mr. Carey, tracing the history of 










HIGHER 


A sound and profitable insurance 
program cannot possibly be standard- 
ized and still properly serve the needs 
of every Financial Institution. Rather, 
it must be carefully surveyed and bal- 
anced to meet individual requirements. 

The American Plan Corporation, 
specialists in the field of Consumer 
Credit Insurance, has pioneered in the 
creation of simple insurance packages 
constructed to fit the dimensions of the 
particular Financial Institution. 

Our package plans include Physical 
Damage coverages and Credit Life and 
Disability Insurance related to the 
financing of automobiles, mobile homes 
and smali boats, and our program 
includes all of the protective coverages 
so necessary to sound lending practices 
— Errors and Omissions, Single Interest 
and Dealer Wholesale Insurance. 

Our varied programs, each of which 
is supported by our technical skills and 
statistical services, have been installed 
and acclaimed by Lenders throughout 
the United States and Canada. 


<_ AMERICAN > 


PLAN 


COMMISSIONS 


Michigan’s compensation act, noted 
that “several important questions are 
being raised by the current trend of 
changes in the law because they are 
being made by judicial decision in- 
stead of by the normal process of 
legislative enactment.” 

The Michigan supreme court’s re- 
cent opinions, he noted, are gradually 
expanding a program for medical 
care and compensation for work in- 
jury into a system for paying com- 
pensation for disability due to “haz- 
ards inherent in the human anatomy 
and in human behavior, common to 
all living, not just to employment.” 

He questioned whether there is a 
“social need” for such expansion of 
the law’s meaning and “if so, is it 
practical to superimpose it upon the 
system of employment injury com- 
pensation?” 

Noting particularly a court opinion 
which allowed compensation payment 
for an injury admittedly caused by 
employe “horse play,” Mr. Carey asked 
further: ‘What are the moral implica- 
tions of what amounts to legal sanc- 
tion of an invitation to horse play and 
brawling on the job?” 

Such decisions, he said, are tending 
to create a cost trend and a burden 
for Michigan industry which “threat- 
en to put it out of line with the rest 
of the nation.” 


THE BALANCED PLAN 
GEARED TO YOUR 
REQUIREMENTS 





N. ]. Agents To Hear Alden Taylor 


Bergen county (N. J.) Assn. of In- 
surance Agents at its April 7 meeting 
at Rochelle Park will have as guest 
speaker Alden C. Taylor, assistant 
secretary in charge of advertising and 
public relations of Phoenix of Hart- 
ford. He will discuss meeting costs 
and competition through economical 
agency operation and good public re- 
lations. 
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d) CLIENT CASE STUDY ) 


Integration with Savings 


How best to bring about har- 
monious and profitable relation- 
ships between two differently 
oriented companies is one of our 
major functions as an outside 
counsellor in the specialized 
problems of insurance. If your 
company faces such a problem, 
perhaps you might like to dis- 
cuss it with us. 


RATIOS 


Without any obligation whatsoever on your part, we will be 
pleased, upon request, to analyze your insurance program. 


THE 


American Plan 


CORPORATION 


The World's Largest Management Corporation 
Specializing in Consumer Credit Insurance for Financial Institutions 








ONSULTANTS IN MARKETING AND 
MANAGEMENT FOR THE INSURANCE B NESS 


FRANK LANG ASSOCIATES 


17 NY 
YORK 1 ] 


MARK M. HART, PRESIDENT, 99 PARK AVE., NEW YORK 16, N. Y. @ OXFORD 7-1545 
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A Message To Producing Agents 


Many of you who have been readers of the National Underwriter for many years will remember an advertisement we 
ran over 5 years ago which you answered and have since written millions of dollars of coverage on your clients. That 
advertisement read: 


“DEATH RIDES THE HIGHWAYS” 


It went on to describe what has come to be known as our famous Global Transportation & Pedestrian Policy No. 303 
which in brief read as follows: 


a eee eee TT eT eee TT TT ee eee $100,000.00* 
OR—Permanent total loss of sight of both eyes, or loss of two limbs, or permanent 

total loss of sight of one eye and loss of one limb. ............... cece eee eens $100,000.00* 
OR—Permanent total loss of sight of one eye, or loss of one limb .............. $ 50,000.00** 


I IR i. 6h kha ores ei ee dS ad he ieee s 100.00 


Prorata Premium for—$75,000.00, $50,000.00, $25,000.00 


(1) While driving an automobile or a passenger in one, or being struck 


See how coverages 
by one—any place in the world. 


have now been im- 





(2) A passenger in an aircraft licensed to carry passengers—any place in ) proved byreferring 
the world. to (1), (2), (3), 
(3) A passenger in or being struck by any passenger-common carrier. (4) and (5) below. 


At that time the Global Transportation & Pedestrian Policy No. 303 was a standout in the Accident Industry and 
it remains so with many added features. 
Today this famous policy is being offered: 

(1) With double the original benefitt—now (*$200,000.00 — **$100,000.00). 

(2) With the word “licensed” removed it now covers as a passenger in any aircraft. 

(3) With the word “passenger” removed from the common carrier clause—now it covers even as a 

passenger on a freight train, etc. 
(4) With new advantageous renewal provisions. 


(5) AND HERE IS THE IMPORTANT ONE — With Third Party Ownership privileges to avoid 
Federal Estate Taxes on the proceeds. 


There never was nor is there now a fare paying passenger restriction in this policy. 
The premium remains the same — $1.00 per $1,000.00 — odds of 1,000 to 1. 


Note 








THE SAME COVERAGE AND FEATURES ALSO OFFERED UNDER OUR NEW MODERN 
EMPLOYER-EMPLOYEE GROUP CONTRACT No. 3030 AT 90c PER $1,000.00 





The automobile is the big killer and statistics show that the number of fatal traffic accidents is increasing. Don’t let 
your clients buy coverage under which the automobile risks are not covered. 

Write or telephone today for our new Pocket-size Accident & Health Brochure. You will see something different in 
the Accident & Health business. You can’t lose by doing so and you may well win many good clients and plenty of 
commissions for yourself. 


G. SHANNON GROVER & COMPANY 


Board of Trade Building °* 141 West Jackson Boulevard 
Telephone WAbash 2-1100 e CHICAGO 4, ILLINOIS ° Cable Address: Groco - Chicago 


UNDERWRITTEN BY EMPLOYERS MUTUAL CASUALTY COMPANY 
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O’Beirne Is Fire, ML 
And Marine Head 








NUTS! 


This was the reply of Brigadier General Anthony C. 
McAuliffe of the 101st Airborne Division when asked by 
a German army commander for the surrender of Bastogne 
on December 22, 1944. With this one word he raised the 
morale of every fighting man in a United States uniform. 
Within a month the Battle of the Bulge was over and just 
three-and-a-half months later Germany surrendered. 


And “Nuts!” is our reply when we hear skeptics forecast 
the doom of the American Agency System. In this day of 
constantly changing policies, forms and insurance laws, the 
independent insurance agent is more important than ever 


to the general public. 


Buckeye Union is dedicated to the American Agency Sys- 
tem. We intend to continue our support of the indepen- 


dent agent. 


If you are interested in representing a group of capital 
stock companies that sincerely believes in the indepen- 
dent, local insurance agent, contact our nearest branch 
office or our agency superintendent in the home office. 
Buckeye Union operates in Ohio, West Virginia, Ken- 
tucky, Indiana, Pennsylvania, Michigan and Virginia. 


BUCKEYE UNION INSURANCE COMPANSES 
Box 1499, Columbus 16, Ohio 


Of Aetna Casualty 


Edward N. O’Beirne Jr., vice-presi- 
dent of Aetna Casualty and Standard 


Fire, has been 
placed in charge of 
the fire, marine 
and multiple line 
underwriting de- 
partment. He suc- 
ceeds Dudley R. 
Sibley, vice-presi- 
dent, who has re- 
tired. 

Mr. O’Beirne 
joined the organ- 
ization in 1934 at 
Atlanta, became 
associate manager 
there and went to the home office in 
1954 as assistant secretary of the fire 
division. He subsequently became sec- 
retary, assistant vice-president and 
vice-president. 

He serves on several committees of 
National Board and is a member of 
the executive committees of Inter- 
Regional Insurance Conference, Fac- 
tory Insurance Assn. and Oil Insur- 
ance Assn. 





E. N. O’Beirne Jr. 


Six Named In Wisconsin 
By Mutual Benefit H.&A. 


Mutual Benefit H.&A. has  ap- 
pointed Marvin Hoth and Robert Pat- 
terson to head division and _ service 
offices at Milwaukee, respectively. 
Mr. Hoth has been a vice-president of 
the company, and Mr. Patterson was 
manager of the Kansas City service 
office. 

New general agents in Wisconsin 
are Robert Jennings at Madison, John 
Nauss at Eau Claire, Vincent Clark at 
Oshkosh, and Leo Mero at Green Bay. 
Mr. Jennings has been division office 
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manager for Wyoming, Mr. Mero 
western regional supervisor, and Mr. 
Clark Indiana division manager. 


THE Stewart, Smith New 


EXCLUSIVE TWO-WAY 
~~ y 
LEASED RADIO CHANNEL 5 “Wie. 


providing continuous 
20 hours-a-day direct 
communication with 
the London Market 


we 


Now operating from our offices 
in the following locations: 


NEW YORK e¢ PHILADELPHIA ¢ CHICAGO 
LONDON e MONTREAL 


AVIATION 
REINSURANCE 


MARINE 
SURPLUS LINES 
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Sees Pro Agent In 
Golden Age Despite 
Direct Writer Pinch 


American agency system producers, 
who are enjoying unparalleled oppor- 
tunity for new business, improved 
service and imaginative money-mak- 
ing, have never had it so good, despite 
their fear of and annoyance by direct 
writer competition. This was the opti- 
mism expressed by Leo B. Menner, 
president of Leo B. Menner & Co, 
Chicago, who spoke at the midyear 
meeting at Manchester of New Ham- 
shire Assn. of Insurance Agents. 

“Ever since rugged individualism 
began losing ground to the more re- 
fined type of business behavior, there 
has been much headshaking among a 
wide segment of the insurance indus- 
try about the somewhat less than all- 
out ambition and diligence exhibited 
by producing colleagues who seemed 
to be losing ground rapidly to their 
more enterprising and imaginative 
direct-writer competitors,’ he _ de- 
clared. 

This segment of the business, Mr. 
Menner said, has “devoted itself to the 
production of techniques designed to 
eliminate conflicts,’ and, therefore, 
regards the direct writer as “basically 
un-American and unbearable.” 


Generates Own Antidote 


Mr. Menner said that unquestioned 
submission to leadership by direct 
writers generates its own antidote. 
Quoting Emerson, he said “ ‘every 
hero becomes a bore at last.’ ” He ex- 
plained that “we get tired of their 
approach, their methods and system 
... but we admire their ambition, 
their drive, their imaginative selling.” 

“The professional—not the average 
—producer has viewed the direct 
writer as merely something which 
doesn’t make the world go round; it 
makes the world square,” he said. 
“Change is what makes the world go 
round. It keeps us alert and alive on 
our toes. It shapes our lives; it pro- 
vides us with our jobs; it is the key to 
our economic growth.” 

The world has never changed so fast 
as it is doing now, and it is growing 
bigger, not smaller. The professional 
agent, with more tools, literature to 
read, prospects to call, plans to devise 
and money to count, lives in the golden 
age of opportunity, he remarked. 


The sky’s the limit, Mr. Menner de-} 


clared, and the cry that the Americal 
agency system is doomed is merely a! 
excuse sought by the non-professional 
for his failure. “The professional in- 
surance producer is not a man 0 
systems. He is a determined individ- 
ualist—first, last and always. He plays 
his own role, builds his own business 
firds his own salvation.” 


Wurst At New Orleans 
For Employers Liability 


Employers Liability has appointet 
Andrew C. Wurst manager of the 
casualty department at New Orleans 
Before joining Employers, he was cas 
ualty manager of American at Hous 
ton and also in the agency busines 
there. 


Dick Elected V-P 


George W. Dick has been elected 
vice-president of Allied Mutual Fir 
and American Policyholders. He is als! 
vice-president and manager of tht 
marketing department of America! 
Mutual Liability. 
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FieNATIONAL UNDERWRITER 


Inland Marine Future Is Big Despite Package 
Policies, Rodda Tells Indianapolis Mariners 


In a speech before Mariners Club of 
Indianapolis, William H. Rodda, secre- 
tary Transportation Insurance Rating 
Bureau, said he could not go along 
with the “prophets of gloom” or fore- 
see the end of inland marine policies 
because of the advent of package cov- 
erages. He cited the more satisfactory 
loss ratios in the controlled lines, such 
as personal property floater, since the 
homeowners was introduced, and said 
there are great opportunities in such 
non-filed lines as bailees customers, 
contractors equipment, and deferred 
payment merchandise. Non-filed poli- 
cies account for more than half of the 
inland marine premiums, he pointed 
out, and are the principal reason that 
inland marine volume continues to 
increase despite the inroads of home- 
owners. 

Members of Indianapolis 
Marine Underwriters Assn. were 
guests of the Mariners for Mr. Rodda’s 
talk. David Deffenbaugh, Hanover, 
skipper, and William Robertson, Agri- 
cultural, program chairman, planned 
the luncheon meeting at the Contin- 
ental Hotel. 


Fire & 


First In Premium Volume 


Five or six years ago, Mr. Rodda 
noted, the PPF was the number one 
item in premium volume for inland 
marine in most companies, but the loss 
ratios were “horrible.”” Today PPF is 
third or fourth in most inland marine 
portfolios. Figures for 1959 are not yet 
available, but those through 1958 have 
some interesting implications. Volume 
was down to less than $35 million in 
more than $50 
million in 1954. Mr. Rodda said it 
would be expected that on a declining 


} premium volume the loss‘ratio would 


have become worse, but instead it 
improved to 54.9 in 1958 against 64 to 
68 in 1954-1957. And the restrictions 
on pet damage and water damage had 
not yet gone into effect in 1958, so 
these were not responsible for the 
improvement in that year. 

“It seems to me that the availability 
of the homeowners policies may have 
lot of inland marine 
underwriters to tighten up on their 
personal property floater underwrit- 
ing,” he said. “An examination of the 
loss causes show that crime and my- 
sterious disappearance are important 
causes of loss for this coverage. These 
are losses which can be prevented or 
lessened to a great extent by care on 
the part of the policyholder. Perhaps 
the inland marine underwriters have 
been smart enough to let the home- 
owners’ department of the company 
take over some of the loss-conscious 
policyholders. The experience on 
homeowners policy C and form No. 5 
indicate that perhaps this is the case.” 


No Significant Developments 


There are no significant develop- 
ments currently in experience of other 
lines for which rates are made by the 
bureaus, he commented. The adjust- 
ments in jewelry and fur classes are 
designed to produce higher premiums 
for the higher valued furs. There has 
been an indication through the years, 


Mr. Rodda said, that lower rates for 
high value policies have not been 
justified. 

With 55% of the premium volume 


coming from non-filed business, this is 
the most important side of the inland 
Marine field, he declared. Additionally, 
the non-filed lines constituted the 
more favorable business from the loss 


XUM 


ratio standpoint. The combined ratio 
of losses paid to premiums written for 
1954-58 was only 50%, contrasted to 
55% for the filed lines. Inland Marine 
Insurance Bureau aims at a 55% loss 
ratio in its filings, but the company 
underwriters were able to do a little 
better on those lines for which they 
compute their own rates. 


Mr. Rodda analyzed briefly three 


of the principal non-filed lines—bail- 
ees customers, contractors equipment 
and deferred payment merchandise. 

The industry-wide premium for 
bailees customers is about $10 million 
annually, and the loss ratio for the 
period 1954-58 was just under 41%. 
There a considerable element of 
catastrophe fire exposure in this line, 
but in the past five years there seem 
to have been no catastrophic fires, he 
noted. 

While industry experience of bailees 
customers is not broken down between 


is 


laundries and dry cleaners, TIRB com- 


13 


pany experience indicates about 90% 
of the premium comes from dry clean- 
ers and 10% from laundries. However, 
Mr. Rodda said he believes this is due 
to a peculiar situation in the under- 
writing of TIRB companies that is not 
representative of the entire class. 
Studies made by TIRB indicate the 
largest single cause of loss in bailees 
customers is fire on the premises, 
indicating the necessity for getting an 
adequate fire premium. There is a 
substantial loss also from such crime 
as burglary and theft both on and off 
(CONTINUED ON PAGE 36) 





The symbol below means big in Chinese 
(we checked with our San Francisco pro- 
ducer, Mr. Edward W. Quon). But whether 
you say it in Chinese, Czechoslovakian or 
Cherokee, big means more than just bulky. 
That’s why agents who think big usually 
are big... big because they are never 
satisfied with “status quo”... big because 
they continually search for new business, 
for profitable, well-rounded business. 


Agents who think big will want to partici- 
pate in The Fund’s LINE OF THE MONTH 
1960. They’!! want to take full advantage of 
the up-to-the-minute orientation and as- 
sistance provided by this timely new mer- 
chandising vehicle. LINE OF THE MONTH 
1960 is designed for big agents—designed 
to help them grow bigger by providing dis- 
tinct, current underwriting information on 
profitable “extra” lines that are so often 
overlooked, plus powerful merchandising 
aids to help sell them. 


Take Accounts Receivable for example: 
it’s the first LINE OF THE MONTH 1960. A 
new underwriting revision lets you sell The 
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FO THINKES 


Fund’s Accounts Receivable policies for 
coverage up to $50,000 without reporting 
form accounting. This means that you need 
concern yourself with only one, definite 
premium, which can be computed on the 
spot in a matter of minutes. A whole new 
market is open to you — service stations, 
laundries, bakeries, hardware stores, in 
fact, every medium and small business 
that keeps any sort of credit system at all 
becomes a potential account. And Ac- 
counts Receivable business is the first 
step to complete insurance accounts. 


That’s just one LINE OF THE MONTH for 
1960! There’ll be others with equal oppor- 
tunity. So if you’re a big agent — even if 
you don’t now represent The Fund — and 
would like to investigate this new market- 
ing accessory, start planning for a bigger 
1960 right now by filling in your name and 
address. Then tear out this advertisement 
and mail it to: LINE OF THE MONTH 1960, 
The Fund Insurance Companies, Research, 
Development and Sales, 3333 California 
Street, San Francisco 20, California. 
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FIREMAN FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 
NATIONAL SURETY CORPORATION 














FOREIGN TRAVEL IS 
YOUR OPPORTUNITY 


A million and a half ~ 
Americans will travel Whe 
abroad this year, many from 
your own community. 
More than two hundred 
thousand will drive their 
own or rented automobiles 
—and their domestic 
insurance most likely will 
not cover them. 

This is your opportunity! 
Let your clients and 
prospects know that you 
can handle their foreign 
insurance requirements— 
automobile, personal effects, 
accident and liability — 
through AFIA. 

Fill in the coupon below, 
to order a supply of 
AFIA’s folder, “So You’re 
Going Abroad!”’ for 
mailing to your prospects. 
When we send them, 
we’ll also explain how 
easy it is for you to 
handle foreign ; 
insurance through AFIA. — 
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Conventions 


| April 10-12, Mississippi mutual agents, annual, 
| Buena Vista Hotel, Biloxi. 
| April 19, Milwaukee I-Day, Hotel Astor. 
April 21-22, Missouri mutual agents, 
Governor Hotel, Jefferson City. 
April 21-22, Underwriting Managers Council of 
Independent Casualty Insurers, annual, Stat- 
ler-Hilton Hotei, St. Louis. 


| April 22-24, Federation of New York Insurance 


| 


| Women’s Clubs, Manger De Witt Clinton 
| Hotel, Albany. 

| April 22-24, Nevada agents, midyear, Lake 
| Tahoe. 


| April 23-27, National Assn. of Insurance Agents 

| -—National Board of State Directors, mid- 
year, and Midwest territorial conference, 
Netherland Hilton Hotel, Cincinnati. 

| April 24-26, Florida mutual agents, 
Fort Harrison Hotel, Clearwater. 

April 24-26, Ohio agents, midyear, Netherland- 
Hilton Hotel, Cincinnati. 

April 27, Insurance Brokers Assn. of State of 
New York, annual Pierre Hotel, 
New York City. 

| April 28-29, National Assn. of Insurance Com- 

missioners, subcommittee to review fire & 

| casualty rating laws & regulations, Main hall, 

N. Y. County Lawyers Assn., 14 Vesey St., 

| New York City. 

| April 28-29, Southern Claims Conference, an- 
nual, Statler Hilton Hotel, Dallas. 

April 28-30, Louisiana agents, annual, Edge- 
water Gulf Hotel, Edgewater Park, Miss. 

May 1-3, Iowa agents, annual, Blackhawk 
Hotel, Davenport. 

| May 1-3, National Assn. of Insurance Commis- 
sioners, Zone III, Gatlinburg, Tenn. 

May 2-3, Minnesota mutual agents, 
Pick-Nicollet Hotel, Minneapolis. 

May 4-6, National Assn. of Insurance Commis- 
sioners, Zone II, Fort Sumter Hotel, Charles- 
ton, S.C 

May 5-6, Conference of Mutual Casualty Com- 
panies, claims meeting, Conrad Hilton Hotel, 
Chicago. 

May 6, Colorado agents, midyear, Continental 
Denver Motel-Hotel, Denver. 

May 8-10, Alabama agents, 
Hotel, Tuscaloosa. 

May 8-10, Pennsylvania agents, annual, Hotel 
Hershey, Hershey. 

May 9, National Assn. of Mutual Casualty 
Companies, annual, Edgewater Beach Hotel, 
Chicago. 

| May 9-10, New York mutual agents, 

Hotel Syracuse, Syracuse. 


annual, 


luncheon, 


midyear, 


annual, Stafford 





annual, 


| May 9-11, American Mutual Insurance Alli- 
} ance, annual, Edgewater Beach Hotel, Chi- 
cago. 


May 9-11, National Assn. of Independent Insur- 
ance Adjusters, annual, Broadmoor Hotel, 
Colorado Springs. 

May 9-12, National Assn. of Insurance Brokers, 
annual, Ambassador Hotel, Chicago. 
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AMERICAN FOREIGN INSURANCE ASSOCIATION 
161 WILLIAM STREET 
NEW YORK 38, NEW YORK 


Please send folders, ‘So You're Going Abroad!” 
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AMERICAN FOREIGN INSURANCE ASSOCIATION 
161 William Street ¢ New York 38, New York 


CHICAGO OFFICE . .Insurance Exchange Building, 175 West Jackson Blvd., Chicago 4, Illinois 
DALLAS OFFICE......... .400 Vaughn Building, 1712 Commerce Street, Dallas 1, Texas 
BOUSTON GRPECE . ic secceus The Century Building, 2120 Travis Street, Houston 2, Texas 
DIOS BIBLES CORPICE oo .ciicss > as 0s 3277 Wilshire Boulevard, Los Angeles 5, California 
SAN FRANCISCO OFFICE. .Russ Building, 235 Montgomery Street, San Francisco 4, California 
WASHINGTON OFFICE....Woodward Building, 733 15th Street N. W., Washington 5, D. C. 


An association of leading American capital stock fire, marine, casualty and 


surety insurance companies providing insurance protection in foreign lands 





May 10, Assn. of Casualty & Surety Compa- 
nies, annual, New York. 

May 10-12, National Assn. of Insurance Com- 
missioners, Zone V spring meeting, Biltmore 
Hotel, Oklahoma City 

May 12, National Independent Statistical Serv- 
ice, annual, La Salle Hotel, Chicago. 

May 13-14, Mountain States mutual agents, an- 
nual, Antlers Hotel, Colorado Springs. 

May 13-14, Oklahoma agents, annual, 
Tulsa, Tulsa. 

May 15-17, Virginia & District of Columbia mu- 
tual agents, annual, Shoreham Hotel, Wash- 
ington, D. C. 

May 15-18, New York agents, annual, Concord 
Hotel, Kiamesha Lake 

May 15-18, North Carolina 
Carolina Hotel, Pinehurst. 

May 16, Vermont agents, midyear, Woodstock 
Inn, Woodstock. 

May 16-18, Health Insurance Assn., 
Statler Hilton Hotel, Dallas. 

May 16-18, Insurance Accounting & Statistical 
Assn., annual, Sherman Hotel, Chicago. 

May 17-18, Illinois Bureau of Casualty Insurers, 
annual, St. Nicholas Hotel, Springfield. 
May 19-20, Central Claim Executives Assn., 
spring meeting, Lake Lawn Lodge, Delavan, 

Wis. 

May 19-20, Arkansas agents, annual, Arlington 
Hotel, Hot Springs. 

May 19-21, Texas agents, annual, Austin Hotel, 
Austin. 

May 25-27, National Assn. of Independent In- 
surers, workshop, Jack Tar Hotel, San Fran- 
cisco. 

May 26, National Board of Fire Underwriters, 
annual, Commodore Hotel, New York. 

May 26, Hawaii agents, annual, Oaku Country 
Club, Honolulu. 

May 27-28, National Assn. of Insurance Com- 
missioners, subcommittee to review fire & 
casualty rating laws & regulations, Fairmont 
Hotel, San Francisco. 

May 29-June 1, American Assn. of Managing 
General Agents, annual, Sea Island, Ga. 
May 30-June 3, National Assn. of Insurance 
Commissioners, annual, Fairmont Hotel, San 

Francisco. 

| June 1-2, Home Office Life Underwriters Club 

of the Western States, annual, Del Monte 


Hotel 


agents, annual, 


annual, 





| Lodge, Pebble Beach, Cal. 
| June 8-10, Maryland agents, midyear, Com- 
| mander Hotel, Ocean City. 
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UNITED PACIFIC 
INSURANCE COMPANY 


‘UNITED PACIFIC LIFE 
INSURANCE COMPANY 


CASCADE | 
INSURANCE COMPANY 


Home Office, Tacoma 

















WHERE TO PLACE 
YOUR BUSINESS 


A guide or directory of responsible and 

adequately equipped local agents. These 

offices have nation-wide facilities for han- 
dling your out-of-state business. 








CRITCHELL - MILLER 
INSURANCE AGENCY 


Established 1868 
Insurance Exchange Building 
CHICAGO 


tr 








33 YEARS 
of rendering preferred 
service to non-resident 
AGENTS - BROKERS 
STATE WIDE FACILITIES |) 
115 N. Olive ; 
West Palm Beach, Fla. } 











Moore, Case, Lyman & Hubbard 
General Agents 
175 W. JACKSON BLVD. 
CHICAGO 
WAbash 2-0400 

















Chris Schroeder & Son, Inc. 
210 F. Michigan St, MILWAUKEE 
Engineering Services—All Lines 
The largest insurance agency in the 
State of Wisconsin 








SOUTHEASTERN UNDERWRITERS, Inc. 
and 
SOUTH GEORGIA INSURANCE AGENCY 
General and Excess Lines Agents 
821 E. 66th St. Savannah, Georgls 
Phone EL 4-1320 
Cable address “SOGA” 

















CASUALTY UNDERWRITERS, Inc. 
403 W. Ponce de Leon Ave., P. 0. Box 690 | 
Decatur, Georgia Ph. DRake 7-3887 | 
“Specializing in Unusual and 
‘Hard to Place’ Lines of Insurance”. 


Automobile—Trucks—Excess—Surplus Lines 
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Whatever your client wants—whether 
it’s Life or Accident & Sickness protection, 
individual or group... for firm or family 


HieNATIONAL UNDERWRITER 





THERE'S A PLAN FOR EVERY PROSPECT with New York 
Life’s complete line that pays you attractive commissions! ; 


NEW NYLIC COVERAGES 


Accident & Sickness Insurance—a com- 
plete line of Accident and Sickness policies 
...SUB-STANDARD Accident & Sickness 
policies available to many people with 
certain physical impairments or adverse 
medical histories, who may upon payment 
of an extra premium qualify for coverage 
without an impairment exclusion rider. 


Employee Protection Plans—offer a wide 
range of coverages with LIFE INSURANCE, 
WEEKLY INDEMNITY and MEDICAL CARE 
BENEFITS which can now, in most states, 
include MAJOR MEDICAL INSURANCE. EPP 
is available at attractive low rates to firms 
with from 5 to 50 employees. (EPP weekly 
indemnity A&S coverages not available 
in states having compulsory disability 
statutes.) 


... plus new Nylic Merchandising Plans 
—to help you place more business! 


Check-O-Matic—the convenient auto- 
matic method of paying premiums through 
a regular checking account that saves 
money, too. 


Nyl-A-Plan—the modern salary allotment 
plan. 


... plus a complete line of 
modern, low-cost life insurance 
plans, many of them to 500% 

mortality, with attractive 
commission arrangements! 


e Family Endowment Plan 

e Whole Life (Minimum $10,000) 

e Life Modified Three (Minimum $5,000) 

e Limited Pay Life—10, 15, 20 and 30 
years and to Ages 60, 65 or 85 


e Whole Life with Seven Year Double 
Protection (Minimum $10,000) 


e Whole Life with Family Protection 
Benefit (Minimum $10,000) 
e Family Life Insurance 


e Assured Accumulator 
(Minimum $10,000) 

e Three Way Security 

e Family Income and Mortgage 
Protection Riders 20 years and to 
Age 65 

e Mortgage Protection Term 
(Minimum $5,000) 

e Juvenile Plans—including Estate 
Builder (Insurance Builder in 
New York) 

e 20 Pay Endowment at Age 65 


Get all the facts today! Write to: Brokerage Division 


sylie New York Life Insurance Company 


51 Madison Avenue, New York 10, N.Y. 


e Endowments—10, 15, 20, 25, 30 and 
Endowments at Ages 60 and 65 

e@ Retirement Income Endowments at 
Ages 60 and 65 

e@ Annual Premium Retirement Annuity 

e@ Single Premium Life and Endowments 

e Single Premium Annuities 

e Modified 10 Year Term— Whole Life 
(Minimum $10,000) 

e 2, 3, 4 and 5 year term— Whole Life 
(Minimum $10,000) 

e Ten and Twenty-Year Term Riders 

e Five-Year Renewable and Convertible 
Term (Minimum $5,000) 

e Income Security—10 to 50 years , 
decreasing term insurance 

e Pension Trust and Profit-Sharing ... 
a complete line of individual insurance 
and annuity contracts 

e All forms of Group Coverages— 
including group annuities, and group 
creditor insurance 

Many of the above Life Plans 
available on a non-medical basis 
—up to $15,000 through Age 30 
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Life Insurance * Group Insurance + Annuities » Accident & Sickness Insurance + Pension Plans 
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Field 


St. Paul F.4M. Merges 


Western Mo. Operations 


St. Paul F.&M. has reorganized its 
western Missouri operations by moving 
and consolidating the two Kansas City 
offices to 210 West 10th Street. As- 
sociate Managers Web C. Oakes and 
Theodore Rhodus will share super- 
vision of the territory. 

Also in Missouri, Daniel R. Sheehy 
has been appointed supervisor of the 
farm and hail department. 

The company has transferred G. A. 
Stapf, state agent in Alabama, from 
Birmingham to Mobile, where he will 
continue to travel the southern part of 
the state. 


Elect Turner Chairman 
Of N.C. Field Club 


J. Maurice Turner, American, has 
been elected chairman of Stock Fire 
Insurance Field Club of North Caro- 
lina. R. M. Kershaw III, Royal-Globe, 
is vice-chairman and Michael G. Allen, 
America Fore Loyalty, is recorder. 


Northern Assurance Makes 


Changes In La. Operations 

Northern of London has assigned the 
extra duties of Louisiana state agent 
to Henry L. Greene, Mississippi state 
agent. He succeeds Harold J. Neider, 
resigned. 

The New Orleans office has been 
moved to 1111 Tulane Avenue, where 
larger facilities are available. 


Marshall Great American 
Special In Cal., Nev. 


Great American has appointed Ken- 
neth G. Marshall special agent to su- 
pervise the Beverly Hills-Santa Monica 
area, as well as Clark County, Nev. 


Holt Joins Lumber Mutual 


Lumber Mutual Fire has appointed 
John Q. Holt multiple line special 
agent for southern New England. Mr. 
Holt was formerly an agent at Stam- 
ford, Conn., and a field man of Com- 
mercial Union in Connecticut and 
Rhode Island. 


Md.-Del. Field Club Elects 


Maryland-Delaware Field Club has 
elected William H. Schmitt, Boston, 
president. W. Darby Miller, Agricul- 
tural, was elected vice-president; Paul 
E. Zacharski, Atlantic Mutual, secre- 
tary, and Edward W. Lazenby, Amer- 
ican Home, treasurer. 


In Pa. Field For Reliance 


Reliance has appointed William T. 
Messler state agent for the Pennsyl- 
vania ‘counties of Berks, Lehigh and 
Northampton. He will have headquar- 
ters at Philadelphia. He was formerly 
Philadelphia special agent of Contin- 
ental-National group. 

Reliance plans to establish an of- 
fice at Allentown in the near future. 


Aschim To No. Ill. Field 


R. L. Aschim, state agent for South 
Dakota, has been transferred by Na- 
tional Fire to Rockford as state agent 
for northern Illinois. He was with 
Iowa Insurance Service Bureau before 
joining National Fire in 1947 as special 


HieNATIONAL UNDERWRITER 


Anti-Trust Probers 
Release Two More 
Volumes On Hearings 


The Senate anti-trust and monoply 
subcommittee has released parts two 
and three of the printed hearings of its 
insurance investigation. These volumes 
deal with the ocean marine, rating and 
state rate regulation hearings held last 
spring and summer. An earlier volume 
contained the record of aviation hear- 
ings. 

Subcommittee sources indicated that 
six more volumes are being printed as 
appendices, containing statements filed 
with committee reports, and other doc- 
umentary material. Answers to com- 
mittee questionnaires are not being 
printed, but the subcommittee staff has 
utilized the data they contain. 

No resumption of the hearings is 
contemplated in the near future. In- 
surance was sidetracked for an inquiry 
into drug prices, and this, in turn, was 
suspended during the civil rights fili- 
buster in the Senate. 


Mutual Loss Prevention 
Men To Meet April 21 


The agenda has been drawn up for 
the annual Loss Prevention Managers’ 
Conference, April 21-22, at Minneapo- 
lis. The meeting is sponsored by the 
engineering subcommittee of National 
Assn. of Mutual Insurance Companies. 

Following a welcome address by 
Thomas Gallagher, associate chief jus- 
tice of the Minnesota supreme court 
and president of Minnesota Safety 
Council, a panel will discuss progress 
in Minnesota farm safety. Panelists will 
be Dean A. J. Schwantes, University of 
Minnesota, moderator; W. F. Kortes- 
maki, executive secretary Minnesota 
Assn. of Future Farmers of America; 
Robert Rupp, managing editor the 
Farmer; and Claude C. Stubbe, chief 
engineer Mutual Service. 

Another panel will delve _ into 
“What’s Ahead in the Sixties.” Par- 
ticipants in this will be Prof. Harold 
Lunde, Macalester College; Jose B. 
Calva, Calva Co., Minneapolis; and 
Arthur McCully, General Mills, Min- 
neapolis. 

Other speakers will be Prof. James J. 
Ryan, University of Minnesota, and 
Robert E. Brader, Underwriters’ Lab- 
oratories, who will examine “The 
Value of Testing Laboratories to the 
Loss Prevention Department.” 


Woolfort Is Elected 


Excelsior Controller 


Charles R. Woolfort has joined Ex- 
celsior as controller and manager of 
the accounting department. He suc- 
ceeds Robert E. Miller, resigned. From 
1946 to 1956 Mr. Woolfort was with 
Atlantic Mutual at the head office. 





agent in Iowa. He became South Dako- 
ta state agent in 1957. 


To Tenn. For Royal-Globe 


Royal-Globe has appointed Byron A. 
Wambles special agent in middle Ten- 
nessee at Nashville. Mr. Wambles 
joined Royal-Globe at Atlanta in 1958. 
He has completed training in New 
York and Nashville. 


Names Denham To Pa. Field 


Paul F. Denham Jr. has been ap- 
pointed field representative in the cen- 
tral Pennsylvania department of Amer- 
ican Casualty at Reading. He was for- 
merly Kansas City branch manager. 


Annual Report Shows 
Transamerica Corp. Did 
Well Without Banking 


Consolidated net income of Trans- 
america Corp. amounted to $21,749,- 
814 in 1959, the first full year in which 
banking did not play a dominant role 
in its business. Although its biggest 
gains were in the insurance field this 
does not mean the corporation will 
limit its majority investments to in- 
surance, President Horace W. Brower 
emphasized in the annual report. 

Book net worth of Transamerica at 
year-end aggregated $189,266,441, not 
including net appreciation of $11,313,- 
924 in marketable securities. The total 
of the two items, $200,580,365, is equiv- 
alent to $17.64 on each share of stock 
and compares with $16.93 at the end 
of 1958. 

Transamerica’s leading life subsidi- 
ary, Occidental Life of California, 
wrote new business in excess of $1.6 
billion, up 15%. Insurance in force in- 
creased 13% to $9 million, and the 
company advanced one notch to 11th 
place among U. S. insurers in that 
category. Net income after taxes 
amounted to $13,829,709. 

The corporation’s fire and casualty 
companies in Pacific National group 
closed the year with an underwriting 
loss of $1,951,386. The group reported 
a net profit of $1,271,076 after taxes. 

During the year, the corporation 
made a major acquisition in the mul- 
tiple line field when it purchased 
American Surety. 


Texas Board Revenue 
Totals $36.4 Million 


AUSTIN—Total revenue of the Tex- 
as board amounted to $36,385,893 in 
the last fiscal year. 

Of the total, more than $28 million 
was the tax on gross premiums with 
the tax rate affected by the amount 
of investments in Texas securities. 
Some $20 million of this sum was paid 
by out-of-state life and stock fire and 
casualty companies. Other revenue 
items included $1,585,830 in mainte- 
nance taxes, $857,692 in examination 
fees, $290,503 in agency license fees 
and $168,290 in policy valuation fees. 

Excluding the $28 million that went 
into the omnibus tax clearance fund, 
the biggest expenditure went to the 
board’s operating fund, which got 
$2,300,000. In addition the fund for the 
board’s new building received $1,050,- 
000. The board’s expenses for the year 
amounted to $2,222,873. 

Total securities on deposit amounted 
to $529,768,131 at the end of the 
fiscal year. 


Twelve Are Appointed In 


Allstate Regional Offices 


Allstate has named Walter H. Stell- 
ing manager at Pittsburgh and has 
made 11 other appointments in re- 
gional offices. 

Newly appointed at Charlotte, N. C., 
are Robert B. Dow, services manager; 
Mahlon A. Hartselle, sales develop- 
ment manager; Benjamine Eppes, ac- 
counting manager, and George L. 
Simpson, district sales manager. 

Other new district sales managers 
are George D. Hodges and Donald J. 
Boucher at Roanoke, Va.; Donald E. 
Banker, Pasadena, Cal.; Joseph M. 
Kandybe, Skokie, Ill.; Thomas E. Hof- 
fett, Hartford; and Robert E. Ryan, 
Atlanta. John W. Hustler was ap- 
pointed sales manager at Vancouver, 
BIC. 
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San Antonio A&S Men 
Hold Annual Election 


San Antonio (Tex.) Assn. of A&H 
Underwriters has named Ralph J. Mc- 
Cartney of Occidental Life of California 
president; Joseph Davenport, Great 
American Reserve, lst vice-president; 
Wesley T. Moeller, Prudential, 2nd 
vice-president; Carroll C. Preston, 
Guarantee Mutual Life, secretary- 
treasurer. Directors elected for a two- 
year term are Roland Aycock, South- 
land Life; Wallace Cook, Federal Life, 
and Larry Cornelison, Texas Reserve 
Life who as immediate past president 
was named chairman. 

Guest speaker was G. Archie Hell- 
and, Connecticut Mutual Life. He said 
agents are overlooking the business 
man market and noted that the kind of 
prospect they should contact does not 
mind paying the first $250 of a medical 
or hospital bill. Mr. Helland favors a 
policy providing protection of $500 per 
month, with the first month or more 
eliminated, so that the premium 
charged will not be considered high. 
This type appeals to the business or 
professional man, he declared. 


Blues Rate Control Ended 
By Virginia Legislature 

The Virginia legislature has enact- 
ed a bill which provides for removing 
Blue Cross-Blue Shield medical and 
surgical plans from the rate-making 
jurisdiction of the state corporation 
commission, but continuing them un- 
der the commission’s general super- 
vision. 





Iowa Department Staff 


Organization Completed 


DES MOINES—Commissioner Wil- 
liam Timmons has made several pro- 
motions and changes in personnel. 

E. Arnold Smith becomes second 
deputy and rating superintendent; 
Charles R. Warren supervisor of de- 
posits, and Robert J. Link chief coun- 
sel. 

Mr. Smith has been rate superin- 
tendent since joining the department 
in 1957. He has been in the insurance 
business since 1926. For 11 years he 
was state agent of Fidelity-Phenix and 
for 17 years he was state agent of 
Security of New Haven. His appoint- 
ment as second deputy gives the de- 
partment a full staff, with William 
Sheehan, formerly chief examiner, 
recently named first deputy. 

Mr. Warren, a graduate of the 
University of Iowa, joined the depart- 
ment in 1957 as associate council. He 
has held this post since. 

Mr. Link, a graduate of Loras Col- 
lege with a law degree from the 
University of Iowa, joined the depart- 
ment in 1959, as associate counsel. He 
previously was with State Farm Mu- 
tual as a claims adjuster. Mr. Link 
succeeds Sam Orebaugh, resigned, who 
had served as first deputy and chief 
counsel. 

Mr. Warren takes over the duties as 
supervisor of deposits formerly han- 
dled by Don Harlow, who died recently, 
and Mr. Smith takes over the title of 
second deputy which post Mr. Harlow 
also held. 

Vinton Nutt recently was named as 
chief examiner, taking over the post 
formerly handled by Mr. Sheehan. 
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American Home Names 


McCormack Secretary 

F. Ronald McCormack has_ been 
named secretary of American Home 
and director of sales for the group. 

He began his career in 1937 with 
New Amsterdam Casualty in New 
York. Later he was director of All- 
state’s sales school for agents before 
joining General of Seattle in New York 
as automobile and casualty underwrit- 
ing manager. Subsequently he was in 
charge of development of Safeco and 
supervised production and sales pro- 
motion for the parent company. Most 
recently he was secretary and agent 
supervisor of Security of New Haven. 


Opening Day Set By 
Chicago Softballers 


Insurance Softball League of Chi- 
cago will begin its 15 game schedule 
May 6. The league is comprised of 12 
teams divided into two sections—East 
and West, the former headed by the 
1959 champions, America Fore Loyalty 
group, and the latter by the runners- 
up, Hartford Fire. 

The other teams in the eastern sec- 
tion are Alexander & Co., Continental 
Casualty, George F. Brown & Sons, 
Fireman’s Fund and Cosmopolitan 
Life and in the western section Aetna, 
Home, [Illinois Agricultural Assn., 
Equitable Society and Prudential. 

William Bendig of America Fore 
Loyalty group and Joseph Repel of 
Illinois Agricultural Assn. were re- 
elected president and treasurer of the 
league, respectively, and William 
Crowder of Alexander & Co. is secre- 
tary. 


Texas Employers’ Honors 


Plyer Before Retirement 


A. H. Plyer, vice-president and 
treasurer of Texas Employers’ group 
has been honored by associates in 
recognition of his forthcoming retire- 
ment, effective May 1. His 41 years 
with the group make him the second 
ranking employe in length of service. 

Mr. Plyer joined the group in 1919 
in the accounting department. He be- 
came vice-president of that division in 
1941 and treasurer in 1956. He is also 
a director. 


6 Join Guarantee Security 


Guarantee Security has appointed 
Paul S. Moore agency supervisor and 
James E. Dolan chief accountant. Den- 
nis Swanson has been named field 
supervisor, E. E. Utter claims manager, 
Richard Wadatz claims representative, 
and Anthony G. Jeanette has been 
assigned to the Arizona field. 

Mr. Moore was with United F.&C.., 
Mr. Utter with Iowa Mutual, Mr. Wad- 
atz with Farmers Mutual of Madison, 
and Mr. Jeanette with the Fred L. 
Gray agency of Minneapolis. Messrs. 
Dolan and Swanson were with Amer- 
ican Hardware Mutual. 


At UN 
Luck Is Advanced 
By America Fore 
Andrew J. Luck has been appointed 
agency superintendent of America 


Fore companies and will supervise the 
automobile underwriting divisions at 
the western department. He was for- 
merly resident manager of Fidelity & 
Casualty at Des Moines. 

Mr. Luck joined F.&C. at the head 
office in 1937. He was later transferred 
to Detroit and in 1939 to Milwaukee. 
He returned to New York in 1948, and 
in 1950 was appointed district agent 
at Denver. He was promoted to resi- 
dent manager of F.&C. at Denver in 
1954, and was transferred to Des 
Moines as resident manager in 1958. 


Patton Retires From 


Northern Assurance 

Earl D. Patton, U. S. manager of 
Northern of London, has retired. 

He began his career in the agency 
business in 1917 in Wichita Falls, Tex., 
and in 1921 joined Northern as spe- 


cial agent in Oklahoma and New Mex- | 
ico. Later he was state agent in Kansas. | 


In 1931 he was transferred to the 
home office and progressed through 
executive posts until his appointment 
in 1946 as U. S. manager. 

Mr. Patton has been on the execu- 
tive committee of National Board, a 
director of General Adjustment Bu- 
reau, chairman of the finance com- 
mittee of New York Fire Insurance 
Rating Organization, chairman of the 
governing committee of Multiple Lo- 
cation Service Office, and treasurer of 
Eastern Underwriters Assn. 


Security Mutual Casualty 
Names Baylor Legal Head 


James Baylor has been appointed 
assistant secretary and legal depart- 
ment head of Security Mutual Casual- 
ty of Chicago to succeed John F. Pow- 
er, who has gone into private prac- 
tice in that city with the firm of Gif- 
ford, Moore, Roddy & Power. A 1948 
graduate of University of Nebraska, 
Mr. Baylor received his law degree 
from University of Michigan law 
school in 1951 and was admitted to the 
Nebraska bar that year and the Il- 
linois bar a year later. He joined Se- 
curity Mutual Casualty in 1951. 


Weghorn Appoints Bullis 

John C. Weghorn, New York agency, 
has established an A&S department 
and appointed Emory G. Bullis head 
of the new unit. Mr. Bullis was for- 
merly with Metropolitan Life which 
he joined in 1941. 


Unity Fire Raises Dunne 

Unity Fire has advanced James T. 
Dunne to secretary. He joined the com- 
pany in 1956 as chief accountant and 
was promoted to assistant secretary in 
1957. He was formerly with W. J. Rob- 
erts and London. 
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Charles A. Pollock, 
President 





Service Beyond The Treaty 
Intelligent Reinsurance Analysis 


FIRE - CASUALTY + TREATY - FACULTATIVE 


REINSURANCE 4 


CHICAGO 4, ILLINOIS *« 141 W. JACKSON BLVD 
WaAbosh 2-7515 
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af accounts receivable 
were wiped out 


ald your ant "Min sine) 


Accounts Receivable often represent 45% of a company’s cur- 


rent assets. 





Too often, they are not insured. Forty-three Percent 


of the firms whose uninsured records are destroyed never resume 


business again. 


Our new Non-Reporting Form could be just the thing for your 


client — may help him to stay in business. 


Write for your copy 


of a new booklet that will help you sell Accounts Receivable 


Insurance. 


The Agency System... 












ST. PAUL HOME OFFICE 
385 Washington Street 
St. Pavt 2, Minnesota 


NEW ENGLAND DEPARTMENT 


10 Pest Office Square 
Beston 2, Massachusetts 


An American Tradition 


EASTERN DEPARTMENT 


90 John Street 
New York 38, N. Y. 


PACIFIC DEPARTMENT 


Mills Building 
Sean Francisco 6, California 
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LET MILL OWNERS 
HELP YOU NAIL DOWN 


more sales in 1960 


SELLING 


Let your Mill Owners fieldman’s experi- 
ence make your job easier. Use his knowl- 
edge and skill in acquainting prospects 
with the coverages they need. You'll find 
his personal assistance will lead to the 
more profitable kinds of business. 


SEEING 


Overcome your prospect’s sales resistance. 
Use a Mill Owners Vis-U-Lizer to help 
him see and grasp the benefits of the in- 
surance program he needs. This and other 
Mill Owners Visual sales tools will make 
your presentation more effective and save 
you time. 





SERVICING 


Gain profits by making more prospect 
calls this year. Let Mill Owners stream- 
lined accounting service relieve you of 
time-consuming paper work and office 
detail. Use extra time to make extra calls. 
Ask your fieldman about this special 
service. 


GO MILL OWNERS FOR SUPER SALES IN 1960 


* Fire and 
Allied Lines 
MILL OWNERS 
* Inland MUTUAL 
Marine URANCE COMPANY 






* Automobile 
Casualty 


Home — 2015 pon Ave 
Moines, to 
The poste 


THE DOORWAY TO PROTECTION 
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Fhe NATIONA! 


Comments On Sales Incentive Plans 


Several insurers have inaugurated 
sales incentive plans, including trips 
to exclusive vacation sites and prizes 
ranging from TV sets to cameras and 
o:her merchandise. The timeliness of 
their promotional efforts is highlighted 
by one observer in the ag2ncy ranks 
whose comments follow. 


What is “Sales Promotion?’’ Do any 
of the fire and casualty companies 
know such a concept exists? In our 
agency, we have six companies that 


we use for fire business. Each month, 
at renewal time, I start dividing the 
expiring policies. They are sorted into 
<ix stacks. Why? I don’t really know. 
We have these six fine companies; we 
like their field men; we got good serv- 
ice. So, each month we keep using 
the six companies for renewals. 

A good friend of mine works for a 
large wholesale company. On some 
of the items he sells he is given points 
that add up to a prize of his choice. 
The last prize he “earned” was a porta- 


i 


BALTIMORE 


ble TV set. It is werth about $170. It 
isn’t surprising that he pushes the 
merchandise that earns him points. 

If one of our six fire companies of- 
fered points (to win a prize), that 
company would be favored over the 
others we represent. Why the fire and 
casualty companies don’t use sales 
promotion is something I can’t fathom. 

Throughout the U. S., thousands of 
different agents are using a thousand 
different methods to make sales. Why 
can’t one of the leading companies 
use its resources to develop a superi- 
ov method to sell a policy? 


Fidelity and Deposit Company has specialized 
for 70 years in fidelity and surety bonds. 


No company in our office has ever 
given us a complete sales program. 
We get tons of advertising folders, 
mats to use in newspaper ads, etc.— 
but not one complete sales plan from 
approach to close. 

I wonder what the result would be 
if one of the old line companies would 
develop a complete sales program, in- 
cluding prospecting and all other steps, 
plus “sales incentives” such as a bo- 
nus, free trip for the family, or other 
rewards. 

The companies seem to think that 
the agent’s commission is adequate in- 
centive. It is to a certain extent. As 
long as the agent is eating regular, has 
a little money in his pocket, and can 
make a small profit, he won’t make 
that extra push for another sale. 

That is the point I am trying to 
make. The companies need sales pr 
motion to awaken the agents’ desire 
to sell more. We aren’t very enthusi- 
astic about selling auto insurance. 
Our companies, with one exception, 
don’t seem to give a hoot if we sell it 
or not. If the old line companies gave 
sales incentives for “good’’ auto busi- 
ness, the direct writers would have 
something to start worrying about. 


Advocates Sales Managers 


The same is true of homeowners. 
When we sell homeowners to one of 
cur own customers, we usually lose 
money on the sale. T only reason 
we have to sell our own custom- 
ers homeowners is because we know 
if we don’t, someone else will. The 
companies are doing an excellent job 
of keeping the rates down. But I can’t 
name one company that has reduced 
red tape, to help us cut expenses, or 
given us a good plan to help sell more 
homeowners. 

The selling plan we use in our of- 
fice has been developed by trial and 
error. We constantly revise it. The 
companies could be of great assistance. 
They should hire sales managers. Ev- 
ery field man should be trained for 
that work. Someday, some leading 
company will probably make history. 
It will hire a leading sales manager 
from some company such as IBM or 
National Cash Register. He will then 
train the field men to become sales 
managers. He will offer sales incen- 
tives, he will give the local agents a 
complete marketing program for fire 
and casualty business. That company 
will double its business in two years 
after the sales promotion plan is put 
into effect. 


Stanley L. Rewey, senior vice-pres- 
ident of the Marshall & Ilsley Bank, 
Milwaukee, has been elected a director 
of Badger Mutual. 
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Blunt Language Heard At Buffalo I-Day 


(CONTINUED FROM PAGE 9) 
agents’ writings increases loss ratios. 
Lawsuits are pending by agent groups 
against companies, charging illegal ac- 
tion in reducing commissions, and by 
companies against agents charging il- 
legal action to fix commissions. The 
New York legislature is going to in- 
vestigate the insurance business. 

In addition, he went on, there are 
multiple line underwriting; single lim- 
it policies; packages; homeowners A, 
B and C and 1, 2 and 3; account sell- 


ing; pup companies; rationing of auto 
business in relation to other more de- 
sirable lines; hundreds of special en- 
dorsements; experience rating, and A 
rating. 


Many Remedies Offered 

Many remedies for competitive prob- 
lems have been offered, Mr. Baier con- 
tinued, and somewhere in the welter 
of new ideas lies the answer which 
will permit the agency system to sur- 
vive. The specific goals must be to 


DERWR! 


lower costs and to enable the agent to 


sell and service on a professional ba- 
sis. 

Reform, austerity, economy and sim- 
ilar recommendations for survival are 
not popular, and almost everyone 
would rather go back to the good old 
days when the main bone of conten- 
tion was whether a stock agency com- 
pany was better than a mutual one. 
That issue is dead. The question now 
is whether both are to become “do- 
dos” to be replaced by new style mer- 
chandisers and cut rate companies. 

Mr. Baier does not like some of the 
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new ideas for meeting competition. He 
believes the independent agent is go. 
ing to survive “as a species.” Its rep. 
resentatives in the years to come wil] 
be those who accommodate themselves 
realistically to changing circumstances, 
Adam Bachmann Jr., Buffalo man- 
ager of the life and A&S department 
of Fred. S. James & Co., and John F, 
Ogden, A&S special agent of Indem- 
nity of North America, discussed sales 
opportunities for salary continuation 
covers to supplement workmen’s com- 
pensation and disability benefits. 
They pointed out that in New York 
$45 a week is available to employes 
under the two latter systems. To round 
out an employe’s income while he js 
out of action many flexible plans are! 
available. 


Sales Technique 


It is not always well to suggest that 
the employer pay the freight for such 
covers. They already pay for WC and 
disability benefits, and part of social 
security. They pay all or part of the 
cost of group life and A&S plans. They 
may think they are contributing 
enough. Moreover, business conditions 
at the time of solicitation may not 
warrant further expenditures. 

When resistance is encountered, the 
agent might suggest that the employer 
at least make plans available to em- 
ployes on a group basis, for they will 
save from 20% to 40% compared with 
purchasing such protection on an in- 
dividual basis. 


Mr. Bachmann and Mr. Ogden als 
emphasized that a powerful sales point 
can be made by reference to the im- 
portance of employe benefits. In these 
days of competitive manpower mar- 
kets, this is a vital consideration. 
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He : ‘ P 
Dickehut, production supervisor, of the 
z Kaufmann Head Of Houston office of American. Robert Z. 
7 Alexander, president, sent a letter 
= Usaform Internatl. expressing appreciation for the half- 
oy Usaform International Ltd. of Zur- century of representation. ; 
an-| ich, Switzerland, with offices at 24 The Austin agency was established 
ent} Bee thoven- in 1905 by Grafton T. Austin, and was 
“FI strasse, has ap- operated by him until 1950 when 
tes pointed H. J. Lewis Harris became a partner. In 
sien Kaufmann, for- 1952 Mr. Austin retired and the agency 
on merly secretary of is now owned and operated by Mr. 
ym.| Seibels, Bruce & Harris. 
Co., aS manager. — 
ork| The Swiss firm Midwest Unit Of IASA 
med was founded early EF] t N Offi 
ung) Jast. year and is ecis NEw icers 
ot affiliated with About 50 members attended the 
one U. S. & Foreign spring luncheon meeting of midwest 
Management of chapter of Insurance Accounting & 
New York and H. J. Kaufmann Statistical Assn. at Kansas City. Wal- 
Daytona Beach. It lace Cook, Kansas City Life, president 
that will conduct a reinsurance and brok- of Kansas City Society of Analysts, 
sich} erage business throughout the Eastern gave a talk on current investment. 
po Hemisphere. Newly elected officers are: Presi- 
cial Mr. Kaufmann, who was born and dent, Allan Appell, Kansas City Life; 
the educated in Switzerland, during his 14 vice-president (life and A&S), L. F. 
“hey years with Seibels, Bruce traveled ex- Haug, Bankers Life of Nebraska; vice- 
ti “| tensively in North and South America president (fire and casualty), David 
ng} as well as overseas. He is going to Paterson, Allied-Western of Kansas 
— Zurich in April after a stay at the New City, and secretary-treasurer, Harry 
NO! York office of Usaform. A. Wilcher, Business Men’s Assur- 
Operations of Usaform International ance. 
the} will be under the supervision of H. _ 
oyel} Alexander Stebler, vice-president of . 
em-| U.S. & Foreign Management and Usa- Ill. A&S Underwriters 
wil] form Panamerican, of New York. He is Hear Panel On Cancer 
with in charge of coordinating all foreign The effects and treatment of cancer 
| m+} activities of the Usaform group. were discussed and illustrated by a 
" panel of seven doctors of Augustana 
be» Chicago Plaintiffs Get Hospital, Chicago, at the March meet- 
in-| Big Awards In Six Decisions ley Illinois A&S Underwriters 
thest} Cook County Jury Verdict Reporter’s Each doctor described a particular 
mal-} summary of personal injury cases in area of cancer, those being cancer of 
Chicago for the week ending April 1 the colon, brain, uterus, lung, bone, 
shows seven decisions for defendant thyroid and blood cells, or leukemia. 
and six for plaintiff, continuing the The latter disease was termed incur- 
trend since Sept. 1 that has the de- able and treatment has been disheart- 
fendants winning the majority of de- ening. 
cisions—186 to 163 so far. Damages Dr. Edward S. Lundgren, speaking 
awarded last week totaled’$214,181 out on cancer of the colon, stressed that 
of a total demand of $253,700, so in an early diagnosis and treatment are 
these 13 cases the plaintiffs won the necessary if favorable results are to 
big ones and lost the little ones. be obtained. In many cases, the dis- 
The largest award was $118,000, just ease can be detected much earlier by 
$2,000 under the total insurance car- routine digital examination of the rec- 
tied by defendants in an automobile tum or by use of a rectoscope. 
accident. Favorable results have been 
A $40,000 award was made by a jury achieved in treating cancer of the 
to a pedestrian hit by an automobile. yterus, according to Dr. Michael H. 
This plaintiff made a final demand of Boley. He said he favored radium 
$5,000, the policy limit. treatment first, and surgery only as a 
Another case gave the plaintiff $45,- jast resort. 
000 for an auto accident. This case had _ 
been to trial before but the $25,000 Cosmopolitan Buys Fire Company 
verdict was set aside because a lady Cosmopolitan of Chicago has pur- 
n- |} bailiff told the jury to hurry. After the chased Gibraltar Mutual (now Sheri- 
ce |] first trial an offer was made of $27,- gan Mutual) of Chicago to write fire 
o- || 500, but it was rejected by the plain- jnsurance in Illinois. Officers of Sheri- 
sti- tiff. dan—all officers of Cosmopolitan— 
to . a are Robert I. Jacobson, president; 
nal American Honors 50-Year Agency john Kristofer, senior vice-president; 
Is The Austin agency of Galveston Martin L. Shape, John Twohey and 
“’ || marked its 50th anniversary as a re- B. Lee Blatt, vice-presidents; Irvin R. 
SS presentative of American last month. Sylvern, secretary, and Jerome H. 
es The agency was presented with an Stern, treasurer. The Cosmopolitan 
ji- } illuminated scroll by C. W. Cecil, organization also includes Rural Ex- 
n- resident vice-president, and John T. change, a reciprocal. 
e- 
& (gerd 
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Heins Advanced By 
Continental Casualty 


Ross D. Heins has been appointed 
operating vice-president of the A&H 





a 


R. D. Heins 


L. C. Morrell 


department of Continental Casualty. 
Announcement of the change was 
made by Louis C. Morrell, vice-presi- 
dent, whose election as executive vice- 
president of Continental Casualty will 
be recommended to the directors this 
month. 

Mr. Heins will take over adminis- 
tration of the A&H unit and allow 
Mr. Morrell the opportunity to devote 
time to exploration and development 
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of new approaches and new fields of 
activities. 

Formerly vice-president and gen- 
eral manager of Canadian operations 
of Continental Casualty, Mr. Heins 
began his insurance career in 1926 as 
a special agent in the liability depart- 
ment of Royal of Toronto. He joined 
Dale & Co. of Toronto, a general agen- 
cy, in 1930 in a similar capacity, and 
then from 1932 to 1933 was with Un- 
derwood Typewriter Co. of Canada. 
He started with Continental Casualty 
at Toronto in 1935 as agency super- 
visor in the railroad department. He 
was transferred to the franchise divi- 
sion as agency supervisor in 1938, and 
in 1941 he became superintendent of 
agents for Canada. 

Mr. Heins was promoted to assist- 
ant Canadian general manager in 
1947, and three years later he was 
made general manager. In 1958 he was 
made vice-president and Canadian 
general manager. 


American Mutual Liability has ap- 
pointed Walter B. Sinclair district 
sales manager at Detroit, and Dwight 
E. Levick training supervisor at the 
home office. 
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Editorial Comment 


The Place Of Underwriting In Marketing 


In the modern emphasis on mar- 
keting, some companies may be over- 
looking the possibility that underwrit- 
ing is the key to success in the 
changing future. Companies have 
tended to set up sales promotion di- 
visions without including a_ strong 
underwriting executive at the policy 
making and planning level. Under- 
writing is not always considered an 
essential element of marketing, 
whether this represents expansion in 
the company’s efforts, or a change in 
product or procedure, or both. 

The result may be that the under- 
writer, if he has the authority, will 
continue to frustrate the sales staff of 
the insurer, and the sales staff will 
continue to get the underwriting di- 
vision into trouble—as in the past. 

But doesn’t almost everything that 
is happening to make vigorous mar- 
keting a necessity, or is occurring be- 
cause marketing competition is forc- 
ing insurers to a more rapid and in- 
tense competitive activity, increase 
the importance of the underwriting 
contribution to success? 

For example, one modern product 
improvement, packaging, was de- 
vised largely for marketing reasons. 
The combination of fire, EC, liability 
and theft in homeowners made resi- 
dence coverages at once less expen- 
sive and more salable. But at the 
same time it reduced the insurer’s 
(and agent’s) flexibility with respect 
to underwriting. Therefore, it made 
initial underwriting (and the planning 
of marketing as a whole) a much 
more vital matter to the insurer’s fu- 
ture success. When the company was 
writing fire-EC, CPL, and burglary 
separately, it could meet underwrit- 
ing difficulties with much greater ease 
and celerity, it could reduce its writ- 
ings of one line in certain areas, or in 
specified types of neighborhoods, or 
for certain classes of insured. It could 
modify the coverage and even alter 
the rates more readily. 

Today bundling has made more dif- 
ficult or much slower many of the 
defensive tactics previously available 
to the insurer. In and out movements 


for underwriting reasons will be much 
costlier than they used to be. Very 
likely the insurer can “pull out” of a 
line or a territory or an agency as 
easily and quickly as ever. But it will 
take it much longer to get back in, if 
it can get back at all. 

Therefore it becomes much more 
important to underwrite in advance 
instead of after the event. This im- 
poses more responsibility on the un- 
derwriter. It also imposes on manage- 
ment the obligation to accord under- 
writing its proper place—in both plan- 
ning and execution. 

The one policy idea, stimulated by 
direct billing, installment plans, and 
other modern procedures, is spreading 
not only in the personal lines but in 
the commercial field as well, notably 
for the small business risk that does 
not involve unusual hazards. More and 
more risks, more and more premiums, 
and more and more liability are being 
tied in one account. 

The inclusion of life will make this 
pattern larger and even more pro- 
nounced. The underwriter is the only 
one who can make one stop selling 
work at all (if he can) in the larger 
metropolitan areas, where so much life 
business is sold (and has to be) and 
where the automobile business is so 
woeful. 

Fire-casualty insurers have looked 
at the life business with envy—as be- 
ing large, profitable, and stable. Yet 
even life companies can and occasion- 
ally do get into trouble without the ad- 
vices of a technical nature that are 
supplied by actuaries. If the life busi- 
ness does not appear to be subject to 
quite as many and frequent problems 
as fire and casualty, it is subject to 
mathematical, economic, social, and 
mortality laws and _ facts. These, 
though reflecting a longer time pat- 
tern, can nevertheless be as damaging 
as the realities that bear on fire and 
casualty if the life insurer does not 
consider them properly. This con- 
sideration must be accorded especially 
at the outset—before a sale is made 
or even planned. 

In this connection, it is interesting 
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to learn that the demand for life ac- 
tuaries in the U. S. is at present so 
considerable and the supply is so 
limited that some companies are re- 
cruiting talent in England. The supply 
of actuaries and statistical personnel 
in the fire and casualty business in the 
U. S. is well below the current de- 
mand. 

It is hard to see how insurers getting 
into A&S for the first time, or ex- 
panding in that field, can stay out of 
trouble without underwriting-actuari- 
al ability of the first water. 

Thus automobile and A&S, the two 
largest personal lines outside of life 
insurance, obviously require top flight 
underwriting-actuarial talent and the 
uses of such talent from the point of 
planning and market analysis through- 
out the promotion. Life insurance 
cannot keep out of trouble without 
A-1 technicians, and even on the fire 
portion of homeowners the failure to 
accord underwriting its proper place 
in the picture has produced difficul- 
ties for smaller companies. 

With practically no pig iron under 
water left to insure against fire alone, 
perhaps the only course left open for 
the property insurer that seeks a full 
future is to employ a combination of 
underwriting and marketing. 

In today’s climate it may be hard to 
remember that it is impossible to mar- 
ket without underwriting, except tem- 
porarily. Neither is it presently so 
obvious that in the past success in this 
business went with the principle that 
it is impossible to underwrite without 


marketing, except temporarily. The 
evidence is on the books that the 
winning insurers consistently have 


done both.—K.O.F. 





Personals 


Louis W. Biegler, executive vice- 
president Geo. F. Brown & Sons, is in 
London calling on the agency’s London 
Lloyd’s correspondents. Following his 
London visit, he will spend two weeks 
in the Middle East. 


Robert A. Crichton, former West 
Virginia commissioner, has resigned 
as president of Variable Annuity Life 
of Washington, D.C., and has joined 
his brother in the law firm of Crichton 
& Crichton. They will have offices at 
Washington and Charleston, W. Va. 
Mr. Crichton will specialize in legal 
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matters relating to insurance. He was 
counsel at American Life Convention’s 
Washington office before becoming 
president of Variable Annuity Life 
four years ago. 


Thomas N. Boate, manager of the 
accident prevention department of 
Assn. of Casualty & Surety Companies, 
received the Arthur Williams Memor- 
ial Medal of American Museum of 
Safety at the banquet of Greater New 
York Safety Council & Exposition. He 
was cited for “more than 30 years of 
service devoted to the cause of safety.” 
The medal is presented in memory of 
the first president of the safety coun- 
cil. 


Arthur J. Landgraf, Indiana state 
agent of Pacific of New York group, is 
in Methodist Hospital, Indianapolis, 
recovering from an operation. 


Caspar Wallrich of the Wallrich 
agency, Shawano, Wis., is in Shawano 
Hospital recovering from a heart at- 
tack. He was stricken while vacation- 
ing at Fort Lauderdale and was flown 
back to Shawano by private plane. 


Deaths 


LEWIS C. ADAIR, 69, retired Rich- 
mond supervising manager of Fidelity 
& Casualty, died at Eastville, Va. He 
joined F.&C. in 1904 as an office boy 
at Richmond. He became assistant 
manager in 1922 and resident manager 
in 1924. He was advanced to super- 
vision of consolidated territories of 
Richmond and Atlanta in 1933 and 
named supervising manager in 1947. 
He retired in 1955 after 51 years with 
the company. 


HARRY P. REAGER, 68, retired 
Louisville agent, died. He was with 
the Allen M. Reager agency at Louis- 
ville and was a brother of the founder, 
Allen Reager, who died about 10 years 
ago. 


GEORGE D. VAIL, 91, director and 
retired vice-president and general ad- 
juster of Corroon & Reynolds, died. He 
began his insurance career with Sun 
in 1893 and went with Central Fire 
Office, general agents of Corroon & 
Reynolds, in 1920. He retired in 1957 
but continued as a director of the 
group. 


WILLIAM E. WORTHAM, 58, part- 
ner in the Hill & Wortham Co. agency 
of Bowling Green, Ky., died. Before 
moving to Bowling Green he operated 
an agency at Louisville. 


LEON A. WATSON Sr., 71, retired 
general manager, secretary and treas- 
urer of Fire Insurance Rating Organ- 
ization of New Jersey, died of a coron- 
ary occlusion in the hospital at Point 
Pleasant, N.J. Mr. Watson, who retired 
in 1956, was formerly a resident 0 
Linden, N.J., where he had been é 
councilman-at-large, president of the 
city council, and president of the 
board of education. 


DR. CARL T. OLSON, 67, medica 
director of the midwest division 0 
Liberty Mutual until his retirement it 
1957, died at St. Petersburg. He haé 
been with the company 11 years. 


THOMAS M. GEOGHEGAN, 7 
chairman of the Perkins & Geoghega! 
agency of Cincinnati, died. He enteret 
insurance following graduation from 
Xavier University in 1902 and orgal 
ized the present agency with the lat 
W. R. Perkins a few years later. Hi 
son, Thomas H. Geoghegan, is now 
president of the agency, which onl! 









pri 


recent 
years 
ty. P 
Geog} 
Hamil 
was | 
sity a 
Malta 


Pro 
Cas 


Fou 
casual 
Herbe 
presid 
ca, Wi 
of Cas 
top, P 
new p 

The 
previo 
erated 
presid 
discus: 
papers 
of a : 
A. Bai 
demni 
autom: 
dividu. 
Dropk. 
York a 

Will 
reau’s 
the di; 
auto n 
review 
the Ca 
Frank 
New Y 

Rate 
tiple yp 
by as 
Berkel 
bility. 
rating 
of Lib 

John 
senior ; 
erate t 
serves 
anteed 

Norn 
ca Fore 
man of 





Mariz 
Jame 
hull ur 
partme: 
in New 
the Jac 
be repl 
who he 
busines 
has bee 
1956. 


-__. 


f 











XUM 








tired 
reas- 
rgan- 
oron- 
Point 
tired 
nt ol 
en @ 
f the 
the 


edical 
yn ol 
ont in 
>» had 











recently received a citation for 50 
years representation of Aetna Casual- 
ty. Prominent in civic affairs. Mr. 
Geoghegan was a commissioner of 
Hamilton county from 1932 and 1936, 
was president of the Xavier Univer- 
sity alumni and was made a Knight of 
Malta by Pope Pius XII in 1951. 





Program Ready For 
Casualty Actuaries 


Four seminars and a discussion of 
casualty insurance in the 1960s by 
Herbert P. Stellwagen, executive vice- 
president Indemnity of North Ameri- 
ca, will feature the spring conference 
of Casualty Actuarial Society at Sky- 
top, Pa., May 23-25. In addition, seven 
new papers will be presented. 

The seminars will deal with papers 
previously presented. The one mod- 
erated by Harmon T. Barber, 2nd vice- 
president and actuary Travelers, will 
discuss automobile merit rating and 
papers on the credibility of experience 
of a single passenger car by Robert 
A. Bailey and LeRoy J. Simon of In- 
demnity of North America, and one on 
automobile rating systems utilizing in- 
dividual driving records by Lester B. 
Dropkin, associate actuary of the New 
York department. 

William S. Gillam of National Bu- 
reau’s research division will moderate 
the discussion of practical aspects of 
auto merit rating. This one also will 
review the paper on merit rating and 
the California driver record study by 
Frank Harwayne, chief actuary of the 
New York department. 

Rate making and statistics for mul- 
tiple peril policies will be discussed 
by a seminar moderated by Ernest T. 
Berkeley, actuary of Employers Lia- 
bility. The paper on multiple peril 
rating problems by Robert L. Hurley 
of Liberty Mutual will be reviewed. 

John H. Miller, vice-president and 
senior actuary Monarch Life, will mod- 
erate the panel on premiums and re- 
serves on non-cancellable and guar- 
anteed renewable A&S policies. 

Norman J. Bennett, actuary Ameri- 
ca Fore Loyalty, will report as chair- 
man of the finance committee. 


Marine Office Changes 
James P. Dorsey has been appointed 
hull underwriter at the southern de- 
partment of Marine Office of America 
in New Orleans. He was formerly at 
the Jacksonville service office. He will 
be replaced there by Frank M. Shaw, 
who has been in the general agency 
business in Jacksonville. Mr. Dorsey 


has been with the organization since 
1956. 
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By H. W. Cornelius of Bacon, Whipple & Co. 
135 S. La Saile St., Chicago, April 5, 1960 





Bid Asked 
$ $ 
Aetna Casualty .... saseatiassoabiind . 8 80 
Aetna Fire .............. sanartlas 73 75 
American Equitable ..................... 41 43 
American, Newark ies -- 26% 2742 
American Motorists ....... sercuasead 14% Bid 
II: Lcdidacdantantinasiel dctadtatecbousvalonanneds 33 34 
Continental Casualty eiknbbnai 672 6812 
Crum & Forster ... cian detitala 63 65 
IO cacccivisenesatiintceccmisccenstonncancstnesee 53 55 
Fireman’s Func .. & re 52% 
General Re. .. = uw. 91% 93% 
Glens Falls ...... RE NT oP 34% 35 
GRRE FATIIOTICIID oncsisiccsccesesssescecccecevciss 4234 4334 
Hartford Fire ........ nea, 53 
Hanover ............+ 42 43% 
OI GI Dt Whe aascidvcnnisiededdanscnactesstotnns 54 55 
Ins. Co. of No. AmericCa .............. 132 135 
I, TN iicicncsosncccndecntctcscasiniiessoeis 34 3542 
Maryland Casualty ............... w J0m% 35 
Mass. Bonding ... Ssussecichnot eo 4212 
National Fire sebsiie scinhontiin* ae 142 
National Union cicada emateiel 37 38 
New Amsterdam Cas. See 49 
New Hampshire .......... aiaisentick.. Oa 50 
North River ... ; cia a 37 
Ohio Casualty . Saaiioabasescnsseperebes 28 291 
Phoenix, Conn. ..... sivaaveiee 83 84 
| ae 23% 
HeGeee.. COPD. OE TW. Be ccceccesess . 20 2112 
P| eee suse 4990 51 
St. Paul F. & M. ; initia 55 5642 
Seringstiola FP. Ge Mz ....<sseccsccvsesesecee 31 32 
Standard Accident ‘ —— a 52 
Travelers. ...... « & 82% 
U.S. F. & G. 39% 4012 
VU. S. Fire .......... 28 30 


N.Y. Changes In 
Contractors Equipment 
Coverage And Rules 


Contractors equipment liability cov- 
erage and rules have been revised in 
New York by National Bureau and 
Mutual Insurance Rating Bureau. Such 
equipment became subject to motor 
vehicle registration April 1, and the 
coverage changes are designed to pre- 
vent overlapping between general lia- 
bility and automobile liability policies. 


Coverage Will Be Provided 


Complete coverage will be provided 
under the auto liability policy for 
such machines as asphalt and tar 
spreaders, concrete mixers, road grad- 
ers, oilers, rollers, scrapers, and rail- 
road, dock, and industrial trucks. That 
equipment will not be covered under 
M&C policies, therefore the payroll of 
the driver will not be included for 
premium purposes. 

For all other contractors’ equipment 
subject to motor vehicle registration, 
auto liability coverage applies in an 
accident arising out of locomotion on a 
public highway. Operation of the ma- 
chine, other than locomotion on the 
highway, is covered under the M&C 
liability policy. 


Midland National Had 
Good Results In 1959 


The 1959 statement of Midland Na- 
tional of Chicago shows a net income 
of $90,183, an increase of more than 
$70,000 from that of 1958. 

The company ended the year with a 
gross surplus of $742,861, an increase 
of $16,983. The underwriting gain was 
$6,085 and the investment gain $84,- 
097. 

Midland National operates in 13 
states and the District of Columbia, 
concentrating on the casualty cover- 
ages. Direct premiums written were 
$4,102,140 and the net premiums $1,- 
868,816. At Dec. 31 assets were $2,932,- 
840, a $700,000 gain. The loss reserve 
stood at $1,055,603 and the unearned 
premium reserve $659,725. 





Above totals from Financial Statement, as of December 31, 1959, 
as reported to the Indiana Insurance Department. 


ASSETS increased by $1,426,637 or 4.9% over 1958. 


SURPLUS TO POLICYHOLDERS increased by $1,009,105 
or 8.5% over 1958. 


NET PREMIUMS WRITTEN totaled $18,366,825 for the 
year, an increase of $1,090,296 or 6.3% over 1958. 


LOSSES INCURRED (including Loss Expenses) during 
1959 were $8,788,911. Ratio of incurred losses to 
earned premiums was 47.8%, as against 46.6% for 1958. 


SAVINGS of $2,868,633 were returned to our policyhold- 
ers as dividends during 1959. This total compared with 
dividend savings of $2,798,079 returned during 1958. 


from our 58th Annual Report 
to Policyholders 


AMM cir stsiirisne Fee 
Ce eee a eee 
Surplus to Policyholders . . . . 12,888,230 





Business since organization in 1902: Net premiums written, 
$234,440,500; net losses paid, $87,020,545; savings returned 


to policyholders as dividends, $36,808,630. 


Cui Craleusbfiiaid, 


INSURANCE COMPANY 


Indianapolis 7, Indiana 


Western Department: Omaha 2, Nebraska 
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Doyle West Coast 
Glens Falls Chief 


Laurance G. Doyle, vice-president 
of Glens Falls, has been placed in 





Laurance G. Doyle 


James S. Hurry 


charge of the Pacific Coast department 
to succeed James S. Hurry, vice- 
president, who has retired. 

Mr. Doyle joined Glens Falls in 1933 
as a claims representative. Entering 
the production phase of the business 
in 1935, he became a special agent, 
superintendent of agencies, and in 
1942 manager at Philadelphia. He was 
transferred to New York and named 


FieNATIONAL UNDERWRITER 


secretary in 1957. In 1959, when he 
was sent to California to prepare for 
assumption of Mr. Hurry’s duties, he 
was named vice-president. 

Mr. Hurry entered the business in 
1910 with Associated Underwriters. He 
joined Glens Falls as special agent in 
northern California in 1920. After his 
transfer to the southern California and 
Arizona territories he became manager 
of southern California operations in 
1932. He was elected secretary in 1950, 
and vice-president in 1954, when he 
was transferred to San _ Francisco 
where he assumed responsibility of 
Pacific Coast operations in 1955. 

In 1957-1958 Mr. Hurry was presi- 
dent of Idaho Surveying & Rating 
Bureau and vice-president of Pacific 
Fire Rating Bureau. Since 1958 he 
has been on the membership commit- 
tee of National Board. 


Form New IASA Chapter 


The organization meeting of north- 
ern California chapter of Insurance Ac- 
counting & Statistical Assn. in San 
Francisco was attended by representa- 
tives of 23 companies. Officers were 
elected to serve for a term ending June 









Need a strong 
“LIFE LINE? 
Then you need 

SUN LIFE! 


SUN LIFE not only brings you policies 
designed for selling, but also a complete, 
effective array of tested agency aids. We have 
built scores of successful, profitable agencies 
... we can do the same for you by our 
individualized HOME OFFICE cooperation. 
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Here are just a few of the sound advantages 
that are attracting agencies to SUN LIFE. 
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e Top vested commissions with life-time 
service fees. 


e Effective selling assistance with prompt, 
custom-made home-office counselling. 


ee mere 


¢ Complete diversified kit of competitive, 
low-cost policies. 


a 
SOD Ia oP POT: 


Write today or just pin this page to your 
letterhead for a prompt reply 
Write to BERTRAM A. FRANK, C.L.U. 
Vice President and Director of General Agencies. 


+ 


SUN LIFE INSURANCE COMPANY 
OF AMERICA 
10S E. Redwood St., Baltimore 2, Md. Established 1890 


Inquiries Solicited from: Maryland, District of Columbia Virginia, Delaware, 
Pennsylvania, New Jersey, Ohio, Illinois, Indiana, Connecticut, Florida 





30, 1961, and they are: President, C. G. 
VanderFeen, Fireman’s Fund; vice- 
president, W. J. Ritchie, West Coast 
Life, and secretary-treasurer, H. M. 
Galliver, Industrial Indemnity. 

Robert Briggs, California Compen- 
sation & Fire, was named program 
chairman and plans were adopted to 
hold quarterly workshop seminars 
and panel discussions, the first to be 
in the early part of May. 


Atlanta General Agency 


Changes Name, Adds Lines 


Knight, Rives & Co., Atlanta gen- 
eral agency, has changed its name to 
Rives, Massey & Hedges. Partners are 
Davis B. Rives, Robert A. Rives, Ir- 
vin M. Massey and B. Fred Hedges. 
It will continue to manage the Georgia 
business of nine fire and casualty 
insurers, and will have life and A&S 
facilities. Robert A. Rives will manage 
the casualty and life departments. Mr. 
Hedges and Mr. Massey will devote 
themselves primarily to fire and ma- 
rine lines. 


Allstate’s Pasadena Office 


Receives Fentress Award 


The Pasadena office of Allstate has 
won the 1959 Fentress award, which is 
presented annually to the regional 
office with the best all round per- 
formance. 

Manager C. J. Weiss received the 
trophy from President Judson B. 
Branch, who made the award at the 
annual conference of regional man- 
agers at Chicago. Mr. Weiss was also 
named “Mr. Allstate’ in recognition 
of his leadership in regional office 
achievement. 


Tenn. Caravan To Roll 


Plans have been completed for the 
presentation of the annual educational 
earavan of Tennessee Capital Stock 
Insurance Assn. Field men will conduct 
sessions in five cities beginning April 
20 at Johnson City. Other dates and 
towns are: April 21, Knoxville; April 
26, Jackson; April 27, Nashville, and 
April 28, Chattanooga. 


Subjects to be taken up include 
boiler and machinery, storekeepers’ 
robbery and_ liability, homeowners, 


time element coverages, and current 
trends in the business. A representa- 
tive of the auditing department of the 
inspection bureau will discuss endors- 
ing and amending policies. 

At the end of the meetings there 
will be a round table discussion of in- 
dividual problems of importance. 

J. W. Garton, Commercial Union, is 
president of the field men’s organiza- 
tion. 
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Professional Service for all 


your Lloyd's Coverages 


H. Wm. SADLER & CO. 


175 W. Jackson Bivd. 
WAbash 2-7681 
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AMA Spring Meet 
Has Top Speakers 


American Management Assn. will 
hold its spring insurance conference 
May 2-4 at the Roosevelt Hotel, New 
York. Opening day discussions will in- 
clude a session on American markets 
for foreign insurance; fire and casu- 
alty markets in Canada, and a com- 
pany presidents’ panel on “The Today 
and Tomorrow of Insurance.” 

On Tuesday morning, experts will 
discuss the effect of tax regulations 
on corporate insurance, financial cri- 
teria for selecting an insurer, and 
education and risk management. An 
afternoon panel session will consider 
the question of checking rising group 
costs. 

Radiation exposures in industry, risk 
control of contracted operations, pre- 
vention of employe dishonesty, and 
insurance regulation will be Wednes- 
day topics. 

Speakers include Director Gerber of 
Illinois; William T. Brightman Jr,, 
president Blackstone Mutual; Robert 
S. Gyory, Sylvania Electric Products; 
Ralph M. Sketch, Canadian manager 
Phoenix of London; H. Wayne Snider, 
assistant professor at the University of 
Pennsylvania; Edward M. Spencer, De- 
troit Edison Co.; Harrington Putnam, 
vice-president American Foreign In- 
surance Assn.; George Heitler, Blue 
Cross Assn. of New York; Francis L. 
Brannigan, Atomic Energy Commis- 
sion, and Howard Giles, duPont Co. 


Chicago Accountants To 
Hold Annual April 21 


Greater Chicago chapter of Insur- 
ance Accounting & Statistical Assn. 
will hold its annual meeting April 21 
at the Pick-Congress Hotel. E. S. 
Files of A. T. Kearney & Co., Chicago 
management consultants, will discuss 
reduction and control of office costs. 


Billings Agents Elect 

Billings Board of Insurors has elected 
Ellis Marshall president, Louis R. Hall 
vice-president, Jerry MacDonald secre- 
tary-treasurer. The new officers were 
installed by Alem LaBar, former presi- 





dent of the Montana association. The | 
outgoing president is E. C. Yegen. f 


Files For Wash. Commissoner 

Robert S. Coplen, Seattle indepen- 
dent adjuster, has filed as Republican 
candidate for Washington insurance 
commissioner. He has been in the busi- 
ness for a number of years in Califor- 
nia, Oregon and Washington. 
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Stryker Executive V-P 
Of National American 


National American has advanced 
Ray F. Stryker to executive vice- 
president and chief executive officer. 


He will succeed the late president, 
Hayden W. Ahmanson. 
Mr. Stryker has been vice-presi- 


dent for 20 years and a director for 
16 years. 


Milwaukee L-Day Card 


Headline speakers at Milwaukee I- 
Day April 19 at the Astor Hotel will 
be Stewart H. Struck, president Dairy- 
land Mutual of Madison, and Arthur 
C. Dannecker Jr., public relations and 
advertising manager Ohio Farmers. 
John N. Cosgrove, associate editor of 
THE NATIONAL UNDERWRITER, will be 
luncheon speaker. 

Mr. Struck will speak on “Principles 
or Profits—Or Both?”; Mr. Dannecker 
on “Is Your Agency Identity Blurred?”’; 
and Mr. Cosgrove on “Trial By Mar- 
ket.” 

In addition, there will be conference 
sessions on marketing personal and 
commercial lines, and on new pro- 
cedures in office management. 


Allstate Names Boe, 


Bartlett Board Members 


G. E. Bartlett and A. R. Boe, both 
vice-presidents of Allstate, have been 
elected to the board, as well as to the 
boards of Allstate Fire and Allstate 
Life. Mr. Bartlett joined the company 
in 1946 as manager of the district 
service office at Portland, Ore., in 1946, 
and Mr. Boe went with the company 
in 1941, following graduation from 
Drake University. 





DNA 


Aetna Casualty’s Film 
Mirrors Traffic Scene 


Aetna Casualty held the premiere of 
a new traffic safety film, “To See Our- 
selves,” during the Greater New York 
Safety Council’s annual meeting in 
New York. 

The 15-minute color film will be 
distributed on a free loan basis to in- 
terested groups. It is the latest in a 
series of public safety films of Aetna 
Casualty. 

Theme of the new film is the ten- 
dency people have to blame the other 
fellow for traffic troubles. The central 
character of the film is seen driving 
dangerously to work, violating the 
rights of other drivers and pedestrians 
and then complaining because others 
made him late. The film then reviews 
the same trip for the driver and shows 
how his own errors caused the trou- 
ble. 


Award By Packaging Group 
Named For Harold Jackson 


An award for the best in show ex- 
hibit at the convention of Society of 
Packaging & Handling Engineers is 
named for Harold Jackson, president of 
William H. McGee & Co. The award 
is named for Mr. Jackson’s leadership 
in the promotion of better packaging 
for overseas trade. He is president of 
Inland Marine Underwriters Assn. The 
convention is being held April 11-13 in 
Los Angeles. 

Suffolk County (N.Y.) Assn. of 
Insurance Agents will have Arthur 
Blum of Rockaway Park, president of 
the New York association, as guest 
speaker for its April 20 meeting at 
Huntington Crescent Club, Huntington. 


Professional Agents Select 


E.M.C FOR 


COVERAGE 





... to serve their most valued clients 


FIRE ° 


BONDS 


° CASUALTY 


INCLUDING WORKMEN’S COMPENSATION 


@ Competitive mutual rates 


@ Prompt nationwide claim service 
@ Accident prevention engineering 
e@ Branch offices coast to coast 
PROTECTION IN ACTION — EVERYWHERE! 








American Agency System 100% 


XUM 


A NATIONAL INSTITUTION 


MUTUAL CASUALTY COMPANY 


DES MOINES 7, IOWA 
Assets Over $50 Million. 


UNDERWRITER 
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SALESMEN? 





Yes Keeping the American Public sold on the Amer- 
ican Agency System is a challenge that can and will be met. But 
it is not a one-man job. 

Many specialists are needed to reinforce the personal pact 
between you and your clients. Because today your clients have a 
greater and greater need for the services of engineers, auditors, 
and experts in each aspect of insurance. That’s why we have a 
mobile production team. 

This team is made up of the ten men shown below. Each man 
is picked for the right combination of abilities, training and ex- 
perience—right for his particular job. But that’s not all. 

Each man is a salesman. He knows that only the best service, 
tactfully delivered, can make your agency the best one for your 
customers. His purpose is three-fold: to help you see new clients 
fully covered; to help you keep all your clients satisfied; to help 
you maintain the best agency—most productive, efficient and ap- 
pealing—in your area. . 

With these specialists available to you, your work becomes 
similar to a team captain’s. You size up the area for development. 
Decide the approach. Make the move. 
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Call your plays. The team responds isi 'tand @ La. © iesew 

. ‘. To / wo) REPRES al ve 
professionally, carrying out your Pau, im a - 

projects. fe tee al 

\ /| ’ BOLER & MACHINERY J OSS PREV VENTION 


You will meet the challenge of the 
Sixties in your own personal contacts 
with your public. Our mobile produc- 
tion team can back you up, because it 
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AGENCY SYSTEMS 
REPRESENTATIVE 





is made up of quick-acting, sound- Vas; [ 
thinking, sales-oriented specialists. | |! Jana your versatile 
“MULTIPLE-LINE” my 
Royal-Globe “A 


“TOPS IN EVERY SERVICE” = 


ROYAL ma GLOBE 


INSURANCE GROUP New York 38, New York 


ROYAL INSURANCE COMPANY, LTD. - THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. - ROYAL INDEMNITY COMPANY - GLOBE 
INDEMNITY COMPANY - QUEEN INSURANCE COMPANY OF AMERICA - NEWARK INSURANCE COMPANY - AMERICAN AND FOREIGN 
INSURANCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE COMPANY LTD.- THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. 















Y ndependent 
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Commend Bureaus For 
Stating Position On 
Pa. Safe Driver Plan 


Gov. Lawrence of Pennsylvania and 
Aaron S. Feinerman of Harrisburg, 
president of Pennsylvania Assn. of In- 
surance Agents, have commended Na- 
tional Bureau and National Automo- 
bile Underwriters Assn. for their 
strong denials of newspaper reports 
ihat they were contemplating with- 
drawal of their safe driver plan from 
the state 


HFieNATIONAL 


Gov. Lawrence expressed apprecia- 
tion for “the strong vote of confi- 
dence,” and for an offer of assistance 
in his highway safety program. 

Mr. Feinerman declared that the 
abandonment of the safe driver plan 
would seriously affect the automobile 
situation in the state. He congratu- 
lated the bureaus for clearing up the 
publicity fiasco. 

Rules Against Machine Insurance 

DES MOINES—tThe Iowa attorney 
general has ruled that a _ vending 
machine type of insurance plan to 


ATED) mart > | fe 


cover motorists for accidents is illegal 
because the machine does not provide 
for validating the policies. The opinion 
was requested by the insurance de- 
partment. 

Machines which dispense insurance 
at airports are not affected by the 
opinion because they provide valida- 
tion when the policy is issued. 

— 

The offices of America Fore Loyalty 
group in Lebanon and Lexington, Ky., 
have been consolidated in new quar- 
ters at 120 West Second Street, Lex- 
ington. 
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MEANS MORE 
DOLLARS 


Selling Inland Marine is comparatively easy when you place your business through 
the CU NB Group. Practically everywhere you look you'll see an |.M. prospect. 
Whenever personal property is transported it can usually be covered under some 


|.M. form. 


You don’t have to be an expert to write the usual I.M. forms, and when you need 
advice on an unusual or exacting coverage just call our Fieldman, nearest Branch 
Office or Inland Marine Department at the Head Office. You will receive willing 
and constructive counsel from our |.M. specialists as well as the advantage of our 
broad underwriting facilities. 


Our Advertising Department can furnish you with sales folders and sample letters, 
plus a Source Chart of 75 classes of Inland Marine prospects that will help you 
translate |I.M. into MORE DOLLARS. 


Write our Fieldman today and ask him to demonstrate how our added capacity and 
complete protection service can equip you to stay ahead of your competition with 


Inland Marine coverages. 


COMMERCIAL UNI 


NORTH BRITISH & MERCANTI 


AMERICAN 


N ASSURANCE COMPANY LTD. 


LE INSURANCE COMPANY LTD, 


CENTRAL INSURANCE COMPANY 


THE CALIFORNIA INSURANCE COMPANY 


CENTRAL SURETY 


AND INSURANCE CORPORATION 
COLUMBIA CASUALTY COMPANY 


COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 


THE COMMONWEALTH INSU 


RANCE COMPANY OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY OF AMERICA 

THE OCEAN ACCIDENT AND GUARANTEE CORPORATION, LTD. 
THE OCEAN MARINE INSURANCE COMPANY LTD. 

THE PALATINE INSURANCE COMPANY LTD. 

THE PENNSYLVANIA INSURANCE COMPANY 
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'NION ASSURANCE SOCIETY LTD. 


ONE PARK AVENUE, NEW YORK 16, N.Y. 


150 WILLIAM STREET, NEW YORK 38, N.Y, 
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Family Auto Still 
Number One Killer: 
Mutual Benefit H.&A. 


The family auto continues to be the 
number one cause of accidental deathis, 
Mutual Benefit H.&A. reports. The 
company bases this statement upon a 
survey it made of benefits paid bene- 
ficiaries of policyholders. 

Company records show that auto 
accidents caused 49.7% of all accident- 
al deaths, but this is a decrease of 
2.5% from 1948 and the lowest per- 
centage since 1949. 

The largest increase in accidental 
deaths was due to simple falls—espe- 
cially in the home, where such deaths 
increased almost 50%. These falls 
accounted for over 16% of all accident- 
al deaths. 

The largest decrease was registered 
in the area of water safety. During 
1958, 5.56% of deaths were caused 
by boating, fishing and swimming ac- 


cidents. Only 3.6% of 1959 deaths 
were caused in this manner. 
Deaths from burns increased by 


about 49%, while deaths from such 
infrequent accidents as electrocution 
and gunshot wounds also increased. 

Among those causes claiming only 
a few deaths were many highly un- 
usual accidents. One Mutual policy- 
holder was killed in an earthquake and 
two died when struck by lightning. A 
baby suffocated when attacked by a 
swarm of wasps; another choked on 
aspirin. A young Golden Gloves chal- 
lenger died of boxing injuries. A vet- 
eran rodeo rider was killed when his 
lungs were punctured on a saddle horn 
and another was gored by a bull. 

The survey revealed that the em- 
phasis on safety should be on caution 
at home and on the highway—the two 
leading causes of accidental deaths as 
reflected in Mutual’s benefit payment 
records. 


Northern Assurance N. E. 


Business Is Realigned 


Northern of London’s business in 


Maine, Vermont and New Hampshire } 


will now be serviced from Boston. Ar- 
thur J. Sullivan, state agent for these 
three states, has been transferred to 
Syracuse to succeed the late T. W. 
Posthill. 


National Casualty Names Carlson 
LeRoy A. Carlson has been ap- 
pointed field group supervisor for Na- 
tional Casualty of Detroit, with head- 
quarters in the Minneapolis service 
office. He will be concerned with the 
development of group A&sS sales in 
Minnesota and the upper midwest. 
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B. &R 
concen NCESS 
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Surplus Line 
Excess Limits 

Ocean Marine 

Errors and Omissions 
Reinsurance (Facultative 
& Treaties) 


26 Court St., Brooklyn, N. Y. 
TRiangle 5-6230 
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959 Direct Premi L For Fire Lines In Illinoi em 
, Premiums 
| irect Premiums, Losses For Fire Lines In tilinois Written 
, , $ 
H Direct Direct Direct Direct : 
Crop Hail Premiums Losses Premiums Losses ens Lg prig rt 
Direct Dienst = os bess ay 4G % Merchants Property, Ind. .. 160,089 
e Premiums Losses Am. Motorists  ...cccccscssosoe 173,552 33,005 Federal 783,207 373,070 wach “Mut. Liab.” + 671,153 
;, Written Paid Am. National Fire 78,719 41,167 Federal Mut. . an “06 2. _—_ 
$ Am. Premier 30,180 18,311 Fidelity-Phenix 348,846 a 2 oe A — 
€ [country Mutual ............... 928,491 Am. Reciprocal 107,834 46,689 Fire & Casualty, Conn. . 46,986 Yo Bey Renny >a 
aq }farmers Mutual Hail 238,712 Am. States. ......... 384,692 127,130 Fire Exch., Cai. .......... cae Gunere But. . 
: HOME onveseeveeceseeesseesecseeeees 45,878 Am. Surety, N.Y., 483,161 83,395 Fireman’s Fund ioe y Milwaukee ....... 1 
gs Continental 74,692 Am. Union, N.Y. 101,490 29,867 Firemen’s of Newark . Minneapolis F.&M. ep , 
Aetna Fire 35,187 Am. Universal... 40,994 11,654 Firemen’s Mut. 0... a ae Fe a Ce = Se 
0 Great American ............ ; 43,635 Anchor Casualty 52,686 8,909 First Natl. of Am gre ll Mut. Fi gages php 
Sate Farm Fire & Cas. .. 56,503 Arkwright Mut. 38,449 Florists’ Mut. .... en SS Se. Se sy 
t- [Hartford Fire 66,478 Atlantic Mut. ...... 60.256 Freeport National Auto & Cas. .......... 39,635 
yf National Fire ... 48,280 Atlas Assurance 148,740 Fulton National-Ben Franklin .... 161,072 
springfield F.&M. 197280 25,456 Auto-Owners 291012 General Accident sence fern ao 
r- Badger Mut. ........ i 365.485 General F.&C., N.Y. National Union Fire 1,092,943 
Agricultural 33,269 4,557 Bankers & Shippers ........ 198,693 139,801 General of Seattle ... sew Amatertee rn 
American _......... aE) 187,607 33,881 Berkshire Mut. Fire 41,915 14,950 General Union Mut. Newark ..... 192,273 
al fam. Equit. Assur., N. Y. 30,098 8,082 Blackstone Mut. 635,247 59,618 Glens Falls ......... New England ~roeapaaae 46,672 
a. fAnchor Casualty 86,805 17,600 Boston ecsccsssssnsens 509,578 604,290 Globe Indem. New Hampshire Fire 293,564 
MU 37.253 1186 Boston Mfgrs. Mut. 776.948 26,446 Globe & Republic New York Fire wee 576,751 
hs [fireman’s Fund 124,542 14.411 Brotherhood Mut. 127.173 8.727 Grain Dealers Mut. . New York Underwriters 586,258 
is Home F. 49,183 ate Bale. ............ 61.831 8,057 Granite State ........... Niagara Fire . + 1,279,727 
tps. Se: of No. “Am. . 181.817 15.176 California 97.365 63.192 Great American 2,625,961 a Mercantile .. bres 
- New Hampshire Fire . 29,212 2,735 Camden Fire 31.2 rez ‘entr: 7,6: ortmern /issurance ood 
vod York Fire eosadilees 114.790 9168 eSATA intdstoniabeeibomhicains 338,409 161,241 Great Central 59,159 17,635 Northen of RY. 512.430 
Niagara Fire .. 59.326 15.759 North River’... 983,306 
ed forth River ...... 99.097 5.654 Northwestern Mut. ............ 313,114 
ng [Reliance 47.090 17.285 Direct premiums written and direct losses paid for fire, multiple peril, nrg ae "pT a 
a St Paul F&M. ... stn “en — marine and allied business in Illinois are shown in the accompanying ae 219'116 
c- nited States Fire . 115.758 30.125 tables. Each of the eight lines reported on shows the business only if di- Ohio TTA 302,439 
na Westchester Fire ....... 96,817 9,791 rect premiums exceed $25,000. For the lines of general interest, the 10 Suawae ans Yy a 
Oth . ‘ leading companies in premium are shown at the head of the list in bold Pacific National Fire 693,185 
ther Allied Lines fece tune ta ends saalendens ts ‘ Mega Men nig ;' he Palatine 26,863 
by face type in order of premium volume; the rest of the companies are listed earl 319.005 
ch Aetna Cas. & Surety 29,183 5,992 in alphabetical order. Figures are taken from page 14 of the annual state- Pennsvivania Fire w- 792,920 
— 31.208 8.813 ments of companies as reported to the Illinois department. Direct prem- Philadel, Mia ey 
Continental 41.428 10.758 iums and direct losses reflect results exclusive of reinsurance transacted, Phoenix, Hartford 2,158,862 
, [Country Mut. se 256,363 20,287 hus 2 ce > as reflecti ‘ , i ines Potomac 180,772 
Wa cons Goon. a yt and t us are not acce ptable as re flecting a company’s loss ratio. Lines fue ma ~~ "95142 
in- [Flrists’ Mut. - 401,784 98,721 included in the compilation are fire, extended coverage, other allied lines, Providence Washington 220,866 
vy. |Grain Dealers Mut. 67,710 6,162 homeowners multi ori merci iple peril, crop-hai > Provident of N.Y. ...... 64,516 
omer pee pop om ( Ss mt tiple pe ril, commercial multiple pe ril, crop-hail, ocean | gaging soa 003 
nd artford Fire ... 61.723 16.854 marine and inland marine, Casualty and A&S lines will be reported on Reliable 47,739 
A Home . Bs Oe San 70,171 19,488 next week. Reliance 901,712 
Ins. Co. of No. Am. ... 36,830 9,732 BOS cecccnensessersnnstessesesienin 612,390 
a Millers Mut. of Alton 50,624 7,569 |, eee vectereeee 464,052 
on Millers National ... 34,524 10,540 : ¥ a ' Retail Lumber. Inter. Ins. 54,040 
National Fire .. 40,093 89,460 Canadian Fire  ...csessrsereseeees 98,574 55,113 Great Northern, Minn. 36,430 20,037 Royal Exchange 211,090 
al- Springfield F.&M._ 30,613 2.340 Canners Ex. Sub., Warners 235,409 103,519 Gulf _....... 528,762 136,812 Royal, Ltd. 1,357,440 
et- US.F.&G 822,577 202,943 Centennial 514,619 281,819 Hanover . added -» 692,070 252,969 Safeguard _ ............cceccccceees 653,707 
‘ Central Mut. 72,463 29,577 Hardware Dealers Mut. ...... 1,382,693 452,407 St. Paul F.&M._ : . 1,521,774 
his Century 64,788 46,191 Hawkeye-Security 261,169 156,429 St. Paul Mercury EEE 79,674 
rn Chicago panies 114,443 52,210 Home F.&M. .... 109,634 38,149 Scottish Union 2.0... 107,780 
Church Fire ... 39,364 2,756 Home Owners Mut. - 185,540 82,408 Seaboard F.&M. aie 32,233 
Home . 3,433,977 Church Mut. .. 71,759 4,829 Illinois ASE ae .. 133,960 52,933 Security, New Haven .. 358,320 
m- [Hartford Fire 2,001,832 Citizens Cas., N. 118,901 10,258 Illinois Mut. Fire a 197,466 South Carolina ‘ 66,845 
. Country Mutual 1,740,463 Citizens of N.J. katie 1,174,051 636,488 Illinois National oe 180,716 40,194 Southeastern Fid. Fire 115,373 
10 [Continental ee 1,114,010 1,634,009 Comm. of Newark 416,801 237,929 Independent Mut. Fire 509,889 100,275 Springfield F.&M. 2,545,925 
‘wo jNorth America 3,906,669 1,653,922 Comm. Standard ...... 52,791 16,700 Indiana Lumber. Mut. . 468,882 215,078 Standard Accident ................ 993,995 
., Aetna Fire .. vse By446,672 1,883,320 Comm. Union 337,432 171,881 Institutional _....... eves 224,140 77,786 Standard Fire, Conn. 504,340 
» as Manufacturers | Mut. "Fire . 3,399,446 891,797 Comm. Union Fire 220,444 122,727 Pennsylvania _....... 92,372 16,583 Standard Fire, N.J. 288,717 
ent /National Fire 3,344,264 2,036,432 Commonwealth, N.Y. .......... 281,754 198,293 Interstate F.&C. 454,572 107,850 Standard Marine ........ 68,480 
MNONOTNED.  ccccsercessssosses 3,011,800 1,709,850 Connecticut Fire ............. 462,049 324,727 Iowa Hardware Mut. 153,053 25,554 State Farm Fire & Cas. 853,298 
Protection Mutual 2, 764,833 196,808 Connecticut Indem. 137,462 9,304 Towa Mut. qn. 117,599 67,673 Steel 81,813 
Consolidated Ind. 36,442 4,896 Iowa National Mut. . 26,068 2,315 Stuyvesant. Sseinicimpemiahtilandsin 90,911 
Addison Farmer’s Mut. 220,796 136,589 Continental Cas. 133,064 127,839 Jersey _........... 109,245 24,511 Suber. Recip. Exch. 42,142 
Aetna Cas. & Surety 1,587,545 of i!) la a 92,821 Kansas City F. &M. 177,034 33,907 Suburban Cas. 109,975 
Affiliated F.&M. 166,229 343,946 Cosmopolitan  ........... 587 8,750 Liberty Mut. Fire ..... 462,308 Sa eee GE BS. wainin 269,411 
Agricultural 408,342 265,474 Cream City Mut. . i 61,916 Liberty Mut. seis 40,177 312 Sun Ins. Office .... 468,216 
Albany . 105,588 36,252 Downers Gr. Farmers’ Mut. 81,223 36,441 Liverpool & London ee: 278,096 Switzerland Gener: al 33,964 
Allstate ; ; 495,764 104,759 Dubuque F.&M. 334,691 233,998 Lloyds London (IIl.) 25,000 __................ Transcontinental 213,217 
in Pmerican Auto 160,818 311,019 Eagle Fire, N.Y. 33,470 15,552 London Assurance cee 447,004 265,477 Transit Casualty 40,851 
. ‘Am. Cas., Pa. 471,325 171,163 Economy F.&C. 193,257 42,419 London & Lancashire ..... 671,363 210,184 Travelers Indem. 1,638,537 
hire fAm. Central 347,060 147,829 Employers’ Fire 138,496 38,142 Lumbermen’s Mut. Cas. 677,896 125,808 Trinity-Universal 640,372 
Ar- -™. Druggists ........ 106,499 61,408 Employers’ Liab. ............ 164,867 43,946 Lumbermen’s Mut. ee 33,535 Twin City Fire 158,189 
a Am. Employers’ a 28,088 22,025 Employers Mut. Cas. . 169,924 33,114 Lumbermen’s Und. Allian. 60,948 253,193 Underwriters 48,350 
1eS€ fAm. Equitable Assur., 879,086 269,020 Employers Mut. Fire .......... 162,543 25,165 Lutheran Mut. Fire ..... 28,486 6,810 Union Assurance 30,999 
| to Am. Hardware Mut. 103,869 15,876 Equitable F.&M. 193,253 133,360 Manhattan F.&M. .. 312,690 236,443 Union Auto ......... 37,564 
Ww OS Pere 313,440 154,086 Excelsior ............ snnsinioes 69,125 41,969 Market Men’s Mut. ....... 36,210 11,353 United Benefit Fire 66,917 
+ Am. Indem. ......... 45,010 27,391 Farmers Auto, Pekin .. 377,528 153,060 Maryland Casualty ....... 393,358 208,576 United Fire ................... 352,451 
Am. Mfgrs. Mut. ........ 123,254 110,873 Farmers Elev. Mut. ... 95,315 1,287 Mercantile of Am. ; 131,949 55,045 United States Cas. ............. 86,704 
Am. Merchants Mut. 103,057 30,737 Farmers Fire 47,401 45,420 Merchants Fire, N.Y. 302,501 Te PGT EI Sanasvereciacsonaonenibmnnans 1,980,377 
son 
ap- 
2ad- 
vice 
é ames 
s in 
be 


Illinois farmer . 
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Complete Coverage for Today’s 


Your inspection of the facts on these pages is invited. 


COUNTRY Mutual 
one of the Country Comune INSURANCE CO. 


Farmer 


In this complex world, specialization is impor- 
tant. Country Mutual is without question the 
farm insurance specialist for Jllinois farmers! 
Whether it be crop hail, fire, extended cover- 
age, automobile, or farm liability, Country 
Mutual continues as the leading insurer for the 
. who has made Country Mu- 
tual one of the large property and casualty 
insurance companies in the nation. 


43 East Ohio Street Chicago 11, Illinois 
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61,299 
106,097 
48,821 
287,508 
28.698 


352,719 
635,680 
95,402 
47,591 
5,956 
171,454 
18,447 
1,551 
908,710 
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187,083 
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April 8 
Direct Direct Direct Direct 
Premiums Losses Premiums .088e3 
Written Paid Written Paid 
$ $ $ 
United States Fire ................ 2,340,170 1,026,966 Comm. Standard 35,041 oe 
Universal seaabbesheashnecaandcieees 61,114 13,389 Comm. Union ...... 100,403 51,71 
Universal Underwriters. ...... 241,030 87,953 Comm. Union Fire 55,963 17,913 Merchants 
Wabash Fire & Cas. ....... 82,183 18,726 Commonwealth, N. 108,566 53,703 | Mercury 
Warner Recip. Insurers 113,679 253,228 Connecticut Fire 150,328 47,579 Millers M 
Washington F.&M. .... 36,483 17,087 Connecticut Indem. 105,925 11,27: Millers N: 
Washington General 106,182 20,630 Cornbelt _..... 123,736 66,736 | Milwauke 
West Bend Mut. ....... . 525,808 298,344 Cosmopolitan .. 25,432 Monarch 
Westchester Fire 1,013,172 578,066 Cream City Mut... 48,528 19,497 | Mt. Carro 
Western Assurance 98,033 53,549 Downers Gr. Farm. Mut. 34.623 16,8 National-E 
Western Fire ...... 266,784 137,268 Dubuque F.&M. ...... at 147,245 66,54 | National 
Wolverine 62,840 36,378 Economy F.&.C .. 94.514 47,935 | National 
Yorkshire 408,907 124,416 Employer's’ Fire 44.993 21.06) | New Am: 
i rea aoe 244.641 97,138 Employers’ Liab. _... 31,526 11,368 } Newark 
Employers Mut. Cas. 69,647 29,824 = se 
Employers Mut. Fire 38,296 8, New : 
Extended Coverage Equitable F&M. 59.105 19:75 J New Yor! 
Excelsior — ....s00 31.973 12/64) | Niagara F 
Country Mutual 2,116,887 911,214 Farmers Auto, Pekin 194.358 50,519 | No. Britis 
Home 2,086,373 651,457 Federal 165.426 30,579 | Northern 
Hartford Fire ........0..cccccsecccees 1,528,137 589,401 Federal Mut. 33,251 16,785 Northern: 
Continental 1,336,601 555,875 Fidelity-Phenix 129.181 2,864 | North Ri 
Aetna Fire ...... 1,250,851 629,702 Fire & Casualty, Conn. .. 35.945 9,577 | Northwest 
North America 1,245,585 537,027 Fire Exch., Cal. . 51,998 20,4 Northwest 
National Fire ..... 1,211,073 592,263. Fireman’s Fund... 785.205 229,219 | Norwich | 
American 1,103,784 585,873 First Natl. of Am. 162,624 54,46) | Ohio Cas 
Firemen’s of Newark ...... $27,392 299,517 Freeport 96,160 36,645 | Ohio Farn 
United States Fire .......... 821,112 329,823 Fulton ...... 63,093 29'199 | Old Color 
General Accident 81,577 20,583 | Pacific of 
Addison Farmer’s Mut. . 102,589 58,540 General of Seattle 288.919 144,981 | Pacific N 
Aetna Cas. & Surety ..... 683,218 207,172 Glens Falls ou... 253,391 101,923 | Pearl ....... 
Affiliated F.&M. 0.0... 26,072 3,390 Globe & Republic 64.682 125 } Pennsylva 
Agricultural 126,025 51,526 Grain Dealers Mut. 28,047 21,262 | Phoenix / 
pS \ 47,828 19,019 Great America 709,924 316,529 Phoenix, | 
PCa eae 356,284 89,537 Gulf .......... + 387,345 73,098 | Potomac 
American Auto = 37,133 46,649 Hanover . 243.814 118,393 | Providenc 
Sg, FG. sisscisceses 208,244 673,343 Hardware Dealers Mut. .. 307,243 140,232 | Queen 
Am. Central EE? 100,166 33,437 Hawkeye-Security 136.530 54,187 | Reliable 
Am. Equit. Assur., N. Y... 327,688 112,640 Home F.&M. ............ 39.373 19,806 } Reliance 
Am. Home . AERIS 96,650 27,250 Home Owners Mut. . 129,085 56,981 | Republic 
BAST. TEGO. csvceresesccssscssseee 25,329 RI EEE 73.197 35,200 | Reserve 
Am. Mfgrs. Mut. 25,943 7,836 Illinois Mut. Fire . 76.117 28,535 | Royal Ex 
AM. Motorists  .....0.:.c.00.c.0000 41,384 7,742 Illinois National a 70,871 26,851 } Royal, Lt 
Am. National Fire . 28,107 13,786 Independent Mut. Fire .. 339.926 15,138 | Safeguard 
ee aaa 177,130 75.572 Indiana Lumber. Mut. .... 123,340 40,387 | St. Paul | 
Am. Surety, N. Y. ......... 115,068 17,937 Institutional _...... 67,091 16,693 } St. Paul 
Am. Union, N. Y. ..... 40,432 8,372 Pennsylvania 40,046 18,117 | Scottish 1 
Atlas Assurance. ............. 72,317 32,007 Interstate F.&C. ... 145,831 36,278 | Security, 
Auto-Owners ......... 46,295 18,038 Iowa Hardware Mut. 33,634 9,303 | South Ca 
MII TIRURE..sccosersssessscosersees 164,359 65,860 Iowa Mut. 49,216 17,109 | Southeaste 
Bankers & Shippers 60.941 31,572 Jersey 27,119 17,613 | Springfiel 
THE ANSWERS Boston. .......... sinieans 142,966 66.011 Kansas City &M,. . 79,377 51,088 | Standard 
Brotherhood Mut. 86.089 6,382 Liberty Mut. Fire ..... 95,755 26,632 | Standard 
EINES: srsnnssesvasssooivon 37,467 4.646 Liverpool & London 142,057 43,986 } Standard 
California ...... 29.200 15,133 London Assurance ....... _ 103,757 40,599 | Standard 
g Camden Fire 112,578 40,078 London & Lancashire .... 256,851 72,145 | State Farr 
Canadian Fire  .............. - 35,842 5,097 Lumbermen’s Mut. Cas. 137,133 17,047 f Stuyvesan 
Canners Ex. Sub., Warn 29,040 151,033 Lumbermen’s Mut. 35,219 7,242 } Suburban 
Centennial sseaeaisaiabeiiean 113,468 34,041 Manhattan F.&M. 88,297 44,847 | Sun of N. 
£ Century .......... 36,061 13,523 Maryland Casualty 127,498 30,782 | Sun Ins. | 
. oS ren 25,649 14,645 Mercantile of Am. a 47.499 11,332 | Transconti 
a. Citizens Cas., N. Y. 49,877 3.764 Merchants Fire, N. Y. .... 144 302 73,391 | Travelers 
‘ Citizens of N. J. «0.4. 293,600 94,850 Merchants Fire, Colo. 59.237 22,575 | Trinity-Ur 
REQUIREMENTS : H Comm. of Newark: ..... 123,742 33,561 Merch. & Mfgrs., N. Y. 36,106 18,201 | Twin City 
iz : US.F.&G. 
» & Universal 
‘ Wabash Fi 
; : Washingto 
AR YOURS ; = West Benc 
i = Westcheste 
2 §: Western / 
: i = Western F 
: & = Wolverine 
2 = : Yorkshire 
j ; Vaart Coe, Se Oe Zurich 
: : KEEP Tah a Big 
2 | j | | 
ASKING i tH - 
; , It a North An 
} Lloyds, Le 
H National F 
Aetna Fir 
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American 
| Home ...... 
ALES = | cet 
| | Great Am 
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7 T pa 
yt rT Aetna Cas 
l American 
Glens Fall 
=" Hartford F 
CLIMBING Ler 1, 
liverpool | 
@2ee National U 
= Northern 4 
Phoenix, 
° h h ° Royal, Lte 
... With the help of Springfield-Monarch — |xt 
d ] m a: United Sta 
men and facilities Nes 
eth Am 
. ° 0 
SPRINGFIELD-MONARCH insurance companies |neina Fire 
. . . Hartford F 
Springfield Fire and Marine Insurance Company National F 
Monarch Life Insurance Company — of 
New England Insurance Company State Farm 
“ : Travelers 
EXCESS OF LOSS a PRO RATA Springfield Life Insurance Company, Inc. Allstate 
CAT ASTROPHE Executive Offices: Springfield, Massachusetts Agricultura 
American 
‘ ‘ . B s merican | 
Your reinsurance needs receive executive attention ALL MAJOR FORMS OF PERSONAL AND BUSINESS INSURANCE = on 
: : Am, ite 
World-wide Insurance Through Our Foreign Department, ny _— 
aes ; Am. 
A.B.LA., 161 William Street, New York, New York ne. _— 
: . : get ‘ Am. Motor 
Am, States 
Am. Surety 
OCEAN REINSURANCE COMPANY Any, Union 
ar 
CEDAR RAPIDS, IOWA Atlantic _M 
Atlas Assu 
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Direct 
pts Direct Direct 
Paid Premiums _ Losses 
ioe Written Paid 
aa $ $ 
aan Merchants Prop., Ind. . 57,809 23,007 
53-70 | Mercury Mut. 2 131,678 4,119 
47.579 | Millers Mut. of Alton ..... 213,771 69,766 
11.275 Millers National ......... = 88,715 33,597 
66'73¢ } Milwaukee ..... . 360,381 131,780 
96,738 Fonarch ...... 93.425 43.111 
19 a Mt. Carroll Mut. Fire 68,928 22,157 
16,808 National-Ben Franklin ...... 69,117 21,857 
66.5% | National Surety s.r. 37,946 9,551 
47,935 National Union Fire i 233,686 75,746 
21.060 New Amsterdam 55,136 16,021 
11,36 | NEWATK ovvseerneeonserrnesenn 69,126 21,447 
29894 New Hampshire Fire ...... 101,591 30,148 
“B'517 PNW York Fire ..cccocoss 262,536 109,485 
19:753 New York Underw 214,432 112,546 
12/64] | Niagara Fire... a 367,942 133,349 
50,519 No. British & Mercantile 114,375 20,862 
30,579 Northern Assurance ........ 58,688 30,758 
16.795 | Northern Of N.Y. soos 349,868 118,146 
2/364 | North River secs. ‘ 363,563 140,715 
9'577 | Northwestern Mut. .......... 133,441 40,457 
20'454 | Northwestern National .... 465,346 148,931 
29.210 Norwich Union Fire ...... 25,084 9,551 
54.46) | Ohio Casualty we 95,163 24,208 
36.645 | Ohio Farmers . Sates tiated 173,133 97,010 
99°19) | Old Colony ....... Lesseisteecs 86,185 30,699 
20'5g3 | Pacific Of N.Y. veces 93,822 29,314 
44/98] | Pacific National Fire ..... 326,784 123,969 
01/993 Pearl seseensesvssensnsssnneesesenssssesers 136,268 55,899 
30,195 | Pennsylvania Fire ............ 302,420 122,354 
91'969 | Phoenix Assur. ...... Ses 156,167 66,650 
16.529 | Phoenix, Hartford ........ . 598,394 149,519 
73,098 | POtOMac —....eceeessssessssssseee 57,035 17,831 
18,393 | Providence Washington 75,674 42,781 
40,232 FQueen cabaret 146,782 56,534 
54.187 | Reliable eee, 25,961 3,793 
19,806 J Reliance —.....csecssscsessesenessneennees 246,000 118,664 
56,981 | Republic .............. sie dened 446,607 190,391 
35,200 P RESETVE —..receeecseeeeereenes seente 78,653 569 
28,535 | Royal Exchange .............+ 73,536 29,145 
26,851 | Royal, Ltd. ............ seaiaareain 305,253 99,168 
15.198 PSafCQUATA eeecccccscccsssseeeee 261,609 92,701 
40,387 | St. Paul fe a 650,282 206,268 
16,693 | St. Paul Mercury. ........... 29,388 50,696 
18,117 | Scottish Union ............ ~ 35,313 17,490 
36,278 | Security, New Haven ...... 140,926 54,920 
9,303 }South Carolina ................ 25,887 6,638 
17,109 | Southeastern Fid. Fire .. ee . 
17,613 [Springfield F.&M.. ........... 762,177 264,678 
51,088 | Standard Accident ............ 310,265 45,299 
26,632 | Standard Fire, Conn. ...... 234,753 79,199 
43,986 | Standard Fire, N. J. ...... 121,932 48,900 
40,599 | Standard Marine .............. 35,573 4,802 
72,145 | State Farm Fire & Cas. .. 492.405 218,103 
17,047 F Stuyvesant  .....cccsceeeee sapeeeie 29,690 1,355 
7,242 |} Suburban Cas. 54,534 13,434 
44,847 }Sun of N. Y.. ........ . 94,002 45,360 
30,782 | Sun Ins. Office .............. 116,136 30,845 
42,996 


11,332 | Transcontinental _.............. ; 97,748 


73,391 | Travelers Indem. 






519,095 140,150 


22,575 | Trinity-Universal .... 238,966 38,355 
18,201 | Twin City Fire .. saiceces 35,064 15,381 
USF .BtG.  rereoreres secaiies 552,102 184,997 
~~ [Universal Underwriters 25,956 19,887 
Wabash Fire & Cas. ........ 26,594 2,364 
Washington F.&M. ........... 27,239 9,264 
West Bend Mut. ................ 224,084 122,290 
Westchester Fire .. ‘ 416,563 259,020 
Western Assurance .......... 42,132 17,504 
EY PRED jcsccssscevecesesarecs 82,951 57,775 
Wolverine 28,188 9,741 
P Yorkshire 120,219 22,428 
Zurich 61,352 25,141 








Commercial Mult. Peril 

















North America 190,160 
- Lloyds, London 96,612 
National Fire 31,685 
— Aetna Fire 660,383 
Centennial _................ 131,220 
American Casualty 29,647 
- I iicseacsardiewssinenrine 60,925 
= Fireman’s Fund 36,446 
Great American = 97,852 38,108 
{Sie 96,401 36,189 
Aetna Cas. & Surety ...... 74,649 22,248 
American _...........++ 67,622 11,446 
Glens Falls . 31,676 18,380 
Hartford Fire ...... 48,976 15,246 
Liberty Mut. Fire .. 37,011 2,844 
| ae. Liverpool & London 55,266 10,252 
ee National Union Fire .. 35,631 16,614 
a Northern Assurance . 29,725 inne 
Phoenix, Hartford .. 94,737 40,742 
ie A eee 60,870 6.275 
St. Paul F.&M. ........ 52,787 38,624 
Standard Fire, Conn. ; 28,960 3,113 
United States Fire... 28,452 8,251 


es Aetna Fire 

Hartford Fire 
National Fire .... , 
General of Seattle .. .. 1,080,478 





anker i 
Boston” ved ect . 


XUM 


State Farm F.&C. ... 


Travelers Indemnity 992,288 
lee 762,026 
Agricultural 102,369 
American _............ . 758,379 
American Auto 156,390 
Am. Cas., Pa. 403,222 
Am. Central 65,321 
Am. Equitable Assur., N.Y. 221,505 
Am, Hardware Mut. .... 27,467 
_, | 

Am. Mfgrs. Mut. 

Am. Motorists 

Am. States ........ 

Am. Surety, N.Y. 

Am. Union, N.Y. 


Anchor Casualty . 


Homeowners Mult. Peril 















». 1,196,847 
. 1,132,186 


. 1,082,432 
. 1,016,500 








North America 1,575,460 
aaa = 484,650 
. 1,24 397.630 





FieNATIONAL UNDERWRITER 








Direct Direct Direct 
Premiums Losses Premiums 
Written Paid Written 
$ $ $ 

Camden Fire - 126,842 24,793 Employers Mut. Fire 70,249 
NIIINNIND cocccscecstbscemestsacheccvis 127,684 70,999 Equitable F.&M. 113,495 
Central Mut. ... ti : 34,840 5,788 Farmers Auto, Pekin 197,606 
Citizems Of Nd. .cccccccccoscss 261,747 88.901 Federal _.............. 468,769 
Comm. of Newark ............. 66,040 12,243 Federal Mut. .. ; 47,211 
COIR. THRICE crccccccescsccccccsess 65,928 24,911 Fidelity & Casualty 36,289 
Comm. Union Fire ............ 54,436 20,345 F.GcD.  .n.cccccccccseee 42 401 
Commonwealth, N.Y. ..... 127,463 44.212 Fidelity-Phenix 61,511 
Connecticut Fire x 257,975 143,884 Fire Exch., Cal. 102.384 
Connecticut Indem. 201,599 2,932 Fireman’s Fund 522,615 
Consolidated _............. 52,203 7,755 Firemen’s of Newark 495.949 
Continental saa 437,806 106,625 First Natl. of Am. 138.304 
Cn : 58,253 17,499 Freeport ws 157,483 
Country Mut. ......... ; 80,421 11,458 Fulton . 32.951 
Cream City Mut. ........... 81,210 28,010 General Accident 144,669 
Dubuque F.&M. : 191,967 45.139 Glens Falls : 542,998 
Economy F.&C. . soins 162,688 21,274 Globe Indem 27,114 
Employers’ Fire 0... 97,475 50,285 Globe & Republic 70,481 





protection 





29 
Direct Direct Direct 
Losses Premiums Losses 
Paid Written Paid 
$ $ $ 
11,001 Grain Dealers Mut 30.016 14,362 
40,586 Granite State 30.835 12,755 
25,525 Great American 596.143 222,071 
151,826 Gulf a 322.972 46,716 
9.892 Hanover = 197,870 50.505 
7,294 Hardware Dealers Mut 438,230 115,135 
8,841 Hawkeye-Security ' 96,760 25,005 
243 Home F.&M. . 40.477 10,476 
26,566 [Illinois ...... 63,679 18,935 
156,187 Illinois National 109,974 28,480 
103,169 Indiana Lumber Mut. ...... 110,238 30,032 
38,145 Institutional .. : 39,521 5,156 
48,559 Pennsylvania 28.701 17,650 
8,402 Interstate F.&C. ..... — 89,499 23,143 
40,803 Iowa National Mut. .... 43.496 2,960 
193,452 Jersey eihiealatale ; 291,722 24,944 
11,085 Kansas City F.&M é 269,105 37,371 
16,583 Liberty Mut. Fire ............ 292,536 51,525 





like FULL protection 





Our air defense depends on the multiple protection of antiair- 
craft missiles and manned interceptors. Complete, multi-line 
protection is the service formula of the Security-Connecticut 
Group. Personal and business insurance, including life, acci- 
dent, fire, casualty, group, automobile, marine, bonds — all 
these are part of the Security-Connecticut protection picture. 
Here is just the kind of insurance you need to protect your 
business against the competition of direct writers — shaped 


and priced to sell. 


‘S 
Oy 
@) 
& 
=] 





Up o* HOME OFFICES: NEW HAVEN 5, CONNECTICUT 
ANCE 





This fascinating booklet contains 

every important missile in the U.S. arsenal 

— each one in full color, 

identified by name, mission and manufacturer. 
And it’s a treasure-trove of facts 

about up-to-date, streamlined insurance 

for every need too! Your clients will want 

this dramatic, useful booklet 

— tuned to our times, tailored 

to their needs — send for it now! 


ait’ i Coy, Multiple line stock company handling all forms of personal and business insurance including 
» Life ¢ Accident « Fire « Casualty * Group « Automobile « Marine « Bonds 


THE SECURITY-CONNECTICUT INSURANCE GROUP 
SECURITY INSURANCE COMPANY OF NEW HAVEN 

lie. + = THE CONNECTICUT INDEMNITY COMPANY 

ous prooucr gS SECURITY-CONNECTICUT LIFE INSURANCE COMPANY 















































































30 FieNATIGNAL UNDERWRITER April 8, 1960} April 
Direct Direct Direct Direct Direct Direct Direct Direc 
Premiums Losses Premiums Losses Premiums Losses Premiums  Logse 
Written Paid Written Paid — Paid Written Paiq. 
$ $ $ $ $ $ 
Liverpool! & London 69,406 21.978 National-Ben Franklin . 25,247 120) Paelfic of N. TV. .................. 158,360 30,3°8 Springfield F.&M. ........... 474,424 126m Dubua 
London Assurance 58,320 22.385 National Surety ..... Bee 41,644 6,043 Pacific National Fire .... 232,987 64,622 Standard Accident ............ 187,128 46.27, Employ 
London & Lancashire 163,793 40.947 National Union Fire ...... 237,672 SRE, CUI. scssncncsutndudancniaesees site 98,401 39.354 Standard Fire. N. J. 84 776 12.1% Emplo3 
Lumbermen’s Mut. Cas 221,111 28.463 New Amsterdam 92,666 32,964 Pennsylvania _......... en 223,764 84,675 Suburban Cas. ‘ 109,881 13.7 Employ 
Lumbermen’s Mut. 52,958 10,014 Newark .. 50,918 10,115 Phoenix Assur... 163,235 151,520 Sun of N. Y. 114,070 25,19) Equitat 
Manhattan F.&M. . 96,852 62,953 New Hamps hire Fire .. 59,208 27,061 Phoenix, Hartford .............. 683,236 172,267 Sun Ins. Office 79,769 2649) Farmer 
Maryland Casualty 116,813 51,836 New York Fire ......... oe 111,594 29,882 POtOMAC _......ereseesesrseseeeerseees 83,321 69,113 Transcontinental 87,225 52.2%) Federal 
Merchants Fire, N. Y. 144,531 25,917 New York Underwriters 111,685 60.311 Providence Washington ... 119,168 27,712) Trinity-Universal .............. 351,553 641m F.&D. 
Merchants Fire, Colo. 32,611 27,713 Niagara Fire ............. : 245,851 ON aa indicia 83,814 30,464 Twin City Fire nears 46.758 12% Fireme 
Merch. & M’fgrs., N. Y. 35,822 13.841 No. Brit. & Mercantile . 31,012 7,650 Reliable 25,250 BRT) « UEERY UO ccsenececsesvesscreess 31,911 5% Genera 
Merchants Prop. Ins. 34,132 5,024 Northern Assurance ....... 54,169 15,792 Republic 325,259 ee SY eee 63.798 149 Genera 
Mich. Mut. Liab. 44,011 27.964 Northern of N. Y. ....... 549,816 86.983 Royal — sceseuaaes 32,700 8,639 United States Fre ...... 329.436 80.77 Glens 
Millers Mut. of Alton 453,002 89,547 North River ....... saseseeenn 210,356 51,904 Royal, Ltd. . seceisinaieneek 232,525 81,007 Vanguard ............. ; 106.612 15.444 Granite 
Millers National .. 197,973 52.049 Northwestern Mut. ....... 355,591 71,774 Safeguard 188,494 37,089 Washington General wits 26.129 Lie Great , 
Mill Owners Mut. : 28,495 4.750 Northwestern National .. 625,629 152,043 St. Paul F.&D ‘ ane 454,182 108,759 West Bend Mut. ............ 345.303 106,38 Hanove 
Milwaukee ... So 140,785 23,907 Ohio Casualty ........ : 202,960 37,039 Scottish Union ‘cidipiaectoentves 37,199 9,250 Westchester Fire hy. 160.717 49.31 Hardw: 
Minn. Mut. Fire & Cas. 98,184 32.908 Ohio Farmers ~ 198,963 47,186 Security, New Haven ........ 174 657 47,749 Wostern Fire coccccccccccccccscee 139,409 40.9; Hawke: 
Monarch 40,483 oe fC ee 33,194 14,391 Security Mut. Cas. ...... ‘ 68,202 8,923 Wolverine _........ i‘ ' 68.71% 13.% Hollanc 
MD sasesicccersieressscnansnatea 170,138 30,46 Home | 
 settintintnincinttntntnttntnd aeietedh titania PLOLPLDL ILO LL LO LOLOL LLL S POPPI I LLG PLOLOLLOL LOLOL DLO DDD POOP LO DS, Zurich .. sanceuaeassegetaoannenen 74,198 20,9 
Queue Marine 
Fireman's Fund _.... 1,072,609 
FEDERAL INSURANCE COMPANY Continental... CL wasiaen 
North America ........... 631, 4146 
— ( ) Centennial _.... m2 331, 
‘ ¢ / i Uf, SA, 4 A, Aetna Fire ......... 3? 
i X , American _......... F a 
Sify ninth <-nnudl Statement Federal... ie 293.919 
Home _.... 249,768 
tf 
; ‘ National Union Fire ....... 186.632 
December 31,1959 Westchester Fire .......... 181,825 
Aetna Cas. & Surety 105,393 
Atlantic Mut. ... 173,026 
California _.... 25 465 
. Firemen's of Newark 73.898 
DIRECTORS ASSETS General of Seattle ....... 91.733 
Glens Falls ........ ‘ 119,539 
. Great American ...... 30,593 
HENDON CHUBB United StatesGovernment Bonds . . « « « « $ 59,453,982 Hartford Fire .... 43,899 
7 PIED cisnssieavsess ssshanenien 33.419 
Honorary Chairman of the Board eed es phe 
ANGdetDens . 2... «ssc ncn ae SANDS ao tengenin Wie. yr 
ARTHUR M. ANDERSON , New York Underwriters 59,715 
Preferred and Guaranteed Stocks . . 2. « « « 5,378,257 Niagara Fire 26.144 
S _— or iver eatieattae 5, 
HOWARD S. BUNN ae: 6 % Old Colony 40.018 
ET ae GomsmonGeechs ... 2+ 1 s+ © 0 © © 6 6 |) 6D ee ee 48'860 
Ione : . Phoenix, Hartford .......... 34,330 
Union Carbide Corporation Stock of Vigilant Insurance Company. . . . . 15,360,175 Providence Washington 180,559 
ee 5) . , P . St. Paul F.&M. saeiuusguate 39,980 
PERCY CHUBB 2ND Stock of Colonial Life Insurance Company . . . 4,912,082 Sun Ins. Office ...... ce 51,502 
Chubb & Son Inc. Travelers Indem. ............ 32,794 
Sica een ean ee ae Union Marine wow TUBE 
RICHARD B. EVANS ere 
iiiles Premiums not over 90 daysdue . . . « « « + 4,029,356 intend Maton 
The Colonial Life Insurance ” ° 165 45 
“sox if r 5 : , ee " 3¢ 4 C Aetna Fire res Fa *,165,438 
Company of America Other Assets 2 ae ie 7,394,795 Hartford Fire 0.0.0.0... 2,134,597 
‘ ' Se oe | 
ss 7 Fireman’s Fund ............... 1,661,737 
Emory S. LAND TOTAL ADMITTED ASSETS . « « « « « «+ $212,098,569 > a... tin 
lice 1, —— a Natiomal FIFE ....0...0000.ccss00s0 1,069,554 912,83 
a eel Retired) St. Paul F&M. occ  WOAKO7T atl 
Inited States Navy ( Retire North America : 1,017,549 364, 
LIABILITIES American 924,138 rt 
SWIC ~ _ Lloyds, London (Il.) ’ 879,217 449.6 
LEWIs A. LAPHAM © AND SURPLUS TO POLICYHOLDERS A spe 
Chairman of Executive Committee Allstate wesc ssssnnnnaneseees 45,406 L. ir 
: f PGTICUL ETAL oseisccssccssssssie 80,413 794 live | 
> Bankers Trust Company Unearned Premiums. . . . . 6 « « « « « 9 45,589,770 American Auto ............ 31.916 i 
Am. Cas., Pa. ... 148,943 oF ong, 
- * 4 Am. re 3 15 
NATHAN MOBLEY Outstanding Lossesand Claims . . . . « « « 33,698,296 '. i. on 3310 Of age 
Chubb & Son Ince. a at 9 Am. Fid. & Cas. . : 26,186 Dorey 
Dividends Payable . °° es #2 Fe «© 2 @& 2 8 1,543,958 4 — — “M pena enone ” ey a : ” 
GEORGE S. MOORE . Sa - @ oy effort 
C > Am. Motorists 79,861 39.) 
President Taxes and Expenses . . . «© «© + © © © @ « 5,639,853 2 Am. States 88,296 MH ay 
The First National City Bank $ Am. Surety, 140,601 76g PAY 
. f : i ~s , wy en Funds Held under Reinsurance Treaties . . . . 4,296,686 ‘i = ssa value 
of New Yor . . : rs be 
R S Boson ............ & 157,874 48 These 
: oo Non-Admitted Reinsurance . . « « 6 «© «© « 5,559,100 3 Camden Fire 53,104 tf “om - 
‘DMOND }. MO Centennial 546,268 14% advoe 
. ‘ a - iti ; 
President 6.32 66 Q — = =. J. ‘ be yd = ling 
Fak ; Torat Liapusrmt. 2. © 0 20 0 0 6 0 0 | PSI EES § Comm. of Newari 31,57 " ling 
Moran Towing & Transportation — - » Comm. Union ......... 315,063 149, 
Cs ee 1S k 12.351.664 3 —— Union Fire . 28,360 bs Our | 
0., ° 1 alth, N. Y 55,158 5 
to a. 2, 564 $ ommonwealth, 
Capita “ ee ey eae ee er ae ee ® ’ ; Connecticut Fire .. 212,763 be day. I 
‘ . Continental Cas. 345,327 363, i 
: k 4 . P 
RICHARD D. NELSON Surplus . . 2. 6 0 0 6 06 6 0 © 0 0 0 e@ ~=6(55;423,501 $ Continental ....... -  242,430=C/sS0s In ton 
Executive Vice President and 9 Country Mut. oc 79,188 14 wit] 
Secretary Unrealized Appreciation of Investments . . . . 49,995,741 3 wom ( 
The Colonial Life Insurance _ these 
Company of America SURPLUS TO POLICYHOLDERS . . . « « ~« 115,770,906 
eo OTIS CLARK & CO, 
]. RUSSELL PARSONS Tora. 6 6 est 6s 6 8 8 eo + OR ; 
aaerereeen a Reinsurance 
> 
4 
JUNIUs L. POWELL } 
am eta fs Investments valued at $7,481,636 are deposited with government authorities and trustee 2 
FREDERICK AO. SCHWARZ as required by law. , | we Or 08 OW ew AS 
Davis Polk Wardwell ; 
Sunderland & Kiendl P ® 
: 
. § - 
BERNARD M. SHANLEY , TREATY 
Shanley & Fisher CHUBB & SON INC., Manager 3 7 
ARCHIE M. STEVENSON 90 John Street, New York 38, N.Y. 
. 4 rie ta ee Pl 
Chubb & Son Inc. ; | Dp. € BF Di }.) 
LANDON K. THORNE Ocean and Inland Marine ; e 
. 
HAROLD T. WHITE, JR Transportation ¢ Fire and Automobile « Fidelity « Surety « Casualty 206 SANSOME ST. 
vr Ls 1p : 3 * ° . ° ° 4 b ~ y x ab iT a 
White, Weld & Co. Aviation Insurance through Associated Aviation Underwriters 9 SAN FRANCISCO 4 
$ PHONE EXBROOK 2.8168 
. 
§ 
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April 8, 1960 


Direct Direct 

Premiums Losses 

Written Paid 

$ $ 

Dubuque F.&M. 70,077 42,971 
Employers’ F.re ............. 514,714 220,359 
Employers’ Liab. ........ 27,488 8,641 
Employers Mut. Fire 57,887 24,047 
Equitable F.&M. ......... ei 137,882 50,328 
Farmers Mut. Hail ........... 25,107 19,296 
Federal euheaadaidibabiesiaied 543,036 232,655 
ae suni 27,829 20,395 
Firemen’s of Newark 150,439 59,536 
General Accident = 41,557 36,969 
General of Seattle ............ 184,120 130,274 
SS ee 162,497 52,500 
Granite State 44,590 35,449 
Great American .. 473,557 236,938 
NS aa 68,244 14,916 
Hardware Dealers Mut. 185,457 93,141 
Hawkeye-Security x 52,656 27,964 
Holland-America _....... 28,393 52,028 
Home F.&M. om 108,265 10,666 





A special toast to those imagina- 
live producers who are taking a 
long, hard look at the cold facts 
of agency growth. Their answers 
are universal: profits grow by sales 
effort—not details; diversification 
pays big dividends; “Sinsurance to 
at its best. 
These doctrines have long been 


value”? is business 
advocated by Millers National and 
Illinois Insurance Companies. 
Our field men ‘sell? them every 
day. If you want to be a stand-out 
in tomorrow’s profit picture, start 
with these three answers and... 
these two companies! 


MILLERS NATIONAL 
INSURANCE COMPANY 


ILLINOIS 
INSURANCE COMPANY 
Home Office, Chicago 6 


Insurance 
ssoves vee erase 
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FeNATIONAL UNDERWRITER 


Direct Direct 

Premiums Losses 

Written Paid 

$ $ 

Indem. Marine . 52,336 23,540 
Pennsylvania 31,216 11,050 
Interstate F.&C. 118,057 40,863 
Iowa Hardware Mut. . 30,032 39,943 
Iowa Mut. 31,412 7,968 
Liberty Mut. Fire . 285,071 116,870 
Liberty Mut. ’ 105,372 20,453 
Liverpool & London 79,743 37,464 
London & Lancashire 36,209 17,975 
Lumbermen’'s Mut. Cas. 100,393 17,723 
Lumbermen’s Mut. 28,395 11,699 
Manhattan F.&M. 110,338 64,633 
Marine ....... : 28,091 245 
Maryland Cas. 86,859 46,069 
Merchants Fire, N. Y. 174,180 49,475 
Millers Mut. of Alton 32,275 8,493 
Millers National 349,470 140,264 
Milwaukee ........ 46,997 18,742 
National Surety 201,615 124,016 
National Union Fire 331,420 222,986 
New Amsterdam 54,602 51,788 
New Hampshire Fire 85,039 30,534 
New York Underwriters 304,750 122,307 
Niagara Fire 250,648 117,243 
Northern Assurance 78,787 35,642 
North River ; 127,531 63,299 
Northwestern Mut. 62,241 21,142 
Northwestern National 345,663 188,410 
Ohio Casualty 26,161 6,724 
Old Colony 56,762 26,039 
Pacific Indem. 76,116 11,517 
Pacific of N. Y. . 73,078 22,563 
Pacific National Fire 49,436 15,917 
Pearl -sadbleiiibaiaiacmeiies 36,872 19,504 
Pennsylvania Fire ... 152,146 65,534 
Phoenix Assur. 63,919 42,938 
Phoenix, Hartford 715,790 236,449 
Potomac , 45,237 10,958 
Providence Washington 153,135 60,220 
Queen 58,111 76,236 
Reliance 264,251 186,856 
Royal, Ltd. 112,744 65,529 
Safeguard nm ne 41,874 13,822 
St. Paul Mercury 39,941 30,343 
Security, New Haven .. 56,214 21,567 
Security Mut. Cas. 29,237 3,582 
Springfield F.&M. 282,815 136,325 
Standard Accident 98,062 39,539 
Standard Fire, Conn. 188,033 101,444 
Stuyvesant ............. RES 29,371 1,497 
a 2 a Ae 139,051 20,995 
Sun Ins. Office ....... 247,630 147,201 
Transcontinental 49,824 29,116 
Transport, Dallas 236,258 7,029 
Travelers Indem. 533,417 327,813 
Trinity-Universal _....... ‘ 87,636 14,179 
Truck Ins. Exch., Cal. . 400,042 187,534 
Twin City Fire . 57,952 15,070 
URMTGMEES _ sxcindgapessextsecoviese 588,227 208,978 
United States Fire ....... 343,655 145,585 
io | 113,700 59,970 
Washington General ......... 94,462 2,964 
West Bend Mut. ........... 126,022 105,248 
Westchester Fire 203,569 83,114 
Western Fire 69,416 26,174 
Zurich ise 34,101 20,941 


Positive Mental Attitude 
Theme Of Combined Meet 


Positive mental attitude, the pass- 
word of the Combined of Chicago sales 
force, was the theme of the company’s 
sales meeting at Indianapolis. Some 
300 managers and agents attended. 

“A positive mental attitude has be- 
come the key to the success of the 
more than 1,000 salesmen of our com- 
panies and the rapidly rising premium 
volumes of the companies,” said 
W. Clement Stone, president of Com- 
bined group. 

“The positive mental attitude prac- 
tice is based on the philosophy that a 
man can achieve success if he makes 
up his mind to do so. It has proved 
very effective for all of us in the 
Combined group, and it can be equally 
effective for others,” he said. 

A highlight of the meeting was the 
preview of the new book of which Mr. 
Stone is co-author, Success Through a 
Positive Mental Attitude. 


Introduces Direct Premium 
Data In N. C. Auto Filing 


Commissioner Gold of North Caro- 
lina reopened a hearing on private 
passenger auto liability rates to in- 
troduce loss statistics based on direct 
premiums and direct losses. Fred S. 
Cates, the department’s chief exam- 
iner, showed that for 1957-59 direct 
premiums were $114,849,000 and direct 
losses $55,279,000 for BI and direct 
premiums were $65,085,000 and direct 
losses $33,565,000 for PDL. 

North Carolina Automobile Rate Ad- 
ministrative Office, which is seeking 
an increase of 9.5% in private passen- 
ger car rates, protested use of these 
statistics. Normally, rates have been 


based on earned premiums and in- 
curred losses, the rate office said, and 
the department’s figures “are not 
appropriate for establishing just and 
reasonable rates for private passenger 
automobile insurance coverage.” 

The rate office contended the direct 
premiums “do not reflect current rate 
levels.” Also, it said, “the cost of set- 
tling claims has been steadily in- 
creasing during the past several years.” 

The original hearing on the 9.5% 
rate increase was held Feb. 11 after 
the commissioner had turned down 
a proposal for an increase of 19.9%. 


YOUR 


sonnel and much more 





PLM Building * 








all combining to give 
well-rounded service. Why not get in touch with us 


Writing FIRE and ALLIED LINES 
“In the Birthplace of American Mutual Insurance” 
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Royal-Globe Promotes 
Tynan at Wilmington 


Royal-Globe group has appointed 
James V. Tynan manager at Wil- 
mington. He succeeds Paul B. Dorph- 
ley who is retiring after 36 years with 
the group, the last 29 at Wilmington. 

Mr. Tynan joined Royal-Globe in 
1930 and has been state agent in Mary- 
land and Delaware for 13 vears. 

Insurance Women’s Assn. of LaPorte 
County, Ind., has received its charter. 
Mrs. Edward Bowers is president. 


COMPETITION... 


vA 


has a phone, too. What it may not have behind that phone is all that you ean 
offer prospects when you have PLM in your office. For instance: age and 
experience— 64 years; prompt claim payment record; continuing dividends 
to policyholders; newest types of coverages; PLM Budget Plan for installment 
premium paying; helpful special agents; efficient, 


friendly home office per- 
you and your clients a 


Im 


PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY 
Philadelphia 7, Pa. 
Branch Offices in New York, Los Angeles, Charlotte, N.C. 
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Card Ready For Mutual 
Claim Conference 


The program has been prepared for 
the annual claim conference, May 5-6, 
at Chicago of Conference of Mutual 
Casualty Companies. 

On the Thursday program will be 
R. Newell Lusby, America Fore Loyal- 
ty, “The Claimsman in Mid-Passage:” 
Ross Hume, State Farm Mutual, “The 
Uninsured Motorist Coverage; Leroy 
W. Fieting, Hardware Mutuals of 
Stevens Point, “The Loading and Un- 
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Detroit consultant, “Application of 
Modern Science to the Investigation of 
Accidents;” William P. Cooney, De- 
troit attorney, “The Defendant Looks 
at Demonstrative Evidence;” and Sam- 
uel E. Keene, Nationwide Mutual. 
Friday’s speakers will be R. V. Len- 
nen, Federal Mutual, and Wilbur W. 
Jones, Columbus, O.. attorney. on a 
panel which will examine “Evaluation 
and Settlement of Bodily Injury Lia- 
bility Claims.” B. G. Gottemoeller, 
Nationwide Mutual, will be moderator. 
Dr. Robert W. Henderson, Painesville, 


cuss the human aspects of claims 
work. The annual claim arbitration 
agreement meeting will also be held. 


Cincinnati Pond Elects 

Charles W. Dehne, Standard Acci- 
dent, has been elected big toad of 
the Cincinnati pond of Blue Goose, 
succeeding Henry B. Pence, American. 
William L. White, Standard Accident, 
and Harry C. Wetekam, Jr., were 
elected polliwog and croaker, respec- 
tively, and Marshall J. Ney, Western 


loading Coverage;” 


O. Edward Kurt, O., consulting 


psychologist, 


will dis- Adjustment, is the new bouncer. 








HICKMAN-WILES INSURANCE 





“Hottest” 
partnership 
in 
Hollywood 


Just how “hot” golfing partners Milton Hick- 
man and Ellis Wiles (left and right above) 
actually are on the “links,” is a matter that 
hasn’t been released for publication. But, as 
partners in Hickman-Wiles Company, insur- 
ance agency, Hollywood, California, these two 
gentlemen have . . . through sound business 
judgment, careful selection of personnel and 
service-oriented operation . . . been outstand- 
ingly successful in building one of the finest 
agencies in their section of the country. 


Among the many factors that can be cate- 
goried under the heading, ‘‘sound business 
judgment,” Hickman-Wiles consider associa- 
tion with only the best, most reliable stock 
fire and casualty companies as one of the 
more important factors contributing to their 
success. And, according to Milton Hickman, 
founder and senior partner of the firm, one of 
the soundest moves they ever made was to 
sign up as an agent of the Standard Accident 
Insurance Company. 














Mr. Hickman, in fact, has this to say on the 
subject. . . “outstanding field service, excellent 
engineering department, promptly expedited 
policies, superior claim service . . . and we 
would also like to congratulate the personnel 
manager responsible for organizing such a 
large group of friendly, courteous, willing em- 
ployees. Simply stated we are happy and proud 
of our association with Standard Accident 
Insurance Company.” 


INSURANCE COMPANY 


640 TEMPLE AVENUE « 


CASUALTY ¢ FIRE ¢ MARINE e FIDELITY e 


STANDARD ACCIDENT 


DETROIT 32, MICHIGAN 


SURETY 


April 8, (960 


Barry To Headline 
Mass. Brokers’ Card 


More than 600 are expected to at- 
tend the April 21 working meeting of 
Insurance Brokers Assn. of Massachu- 
setts at Hotel Somerset, Boston. In a 
luncheon address, John R. Barry, 
president of Corroon & Reynolds who 
is opposed to commission regulation, 
will view the broker’s role in today’s 
marketing. 

The four-part working sessions will 
be devoted to the 1959 homeowners, 
sales, agency expansion and automa- 
tion. Each session will be presented 
twice so that those attending can sit 
in on any two of the four events. 

Bernard P. McMackin Jr., associate 
editor of the F.C.&S. Bulletins, will 
outline a crash sales program for the 
1959 homeowners policy soon to be ap- 
proved in Massachusetts. 

The use of automated accounting 
machines and systems by producers 
will be discussed by C. F. Graf Jr, 
manager of applications development 
of IBM, and Lawrence Peterson, man- 
ager of insurance agency accounting 
of Burroughs Corp. 

The brokers will be directed to prof- 
itable crime coverages for commercial 
risks by A. McNulty, Employers Lia- 
bility. 

Agency mergers, hiring extra pro- 
ducers, and buying existing businesses 
are subjects of a panel of Massachu- 
setts brokers moderated by Stephen B 
Goodell of Springfield. Panelists are 
Joseph J. Fay of Needham; Robert 
Graveline of Three Rivers, and Theo- 
dore D. Mann of Boston. 


NAIIA Schedules Property 
Loss Seminar April 21-22 


A basic training seminar on property 
losses will be conducted by National 
Assn. of Independent Insurance Ad- 
justers, April 21-22, at University of 
Kansas, in conjunction with the annual 
m2eting of Kansas Claims Assn. Wil- 
liam C. Couch, Hammond, Ind., a 
member of the NAIIA educational 
committee, will be in charge of the 
program. 

Topics for the first day will be a 
brief review of the NAIIA educational 
program; an introduction to the insur- 


ance business; a review of some legal | 


principles; basic practices of adjusting 
dwelling and contents losses, mercan- 
tile losses, farm losses, business inter- 
ruption losses and estimations and 
handling small property losses. 

On Friday morning, a panel of 
speakers from the previous day will 
answer questions prepared by floor 
conferences. Panelists will include: 
James L. Athearn, associate professor 
of insurance University of Florida: 
William E. Condray, St. Louis; G. B 
Martin, Kansas City; R. N. Olofson 
Minneapolis; J. D. Iverson, Omaha 
William C. Couch, Hammond, Ind. 
and H. L. Eddy, Wichita, who is re 
gional vice-president of NAIIA. 





THE OLDEST INSURANCE 
COMPANY IN THE WORLD 
250th Anniversary 





55 FIFTH AVE., NEW YORK 
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Traces Homeowners’ Developments; Surveys Future Trend 


(CONTINUED FROM PAGE 8) 
the present problems of competition 
today in the dwelling package field 
stem from the basic simplicity of 
homeowners, Mr. Stevens said. 

He recalled that in the early days in 
1953 and 1954, many companies and 
producers swore that homeowners 
would not sell. They did not wish to 
disturb the residential property cover- 
ages even more, at a time when a rash 
of new fire forms had just been de- 
vised. Nor could they see the need for 
a package. The residence theft and 
comprehensive personal liability cov- 
erages could already be endorsed to a 
basic fire policy. 


Everybody In Act 


However, the fact that the policy 
met with immediate success is evident 
from the standing today of the “fast 
starters” who are still in the forefront. 
It was not long before the most cauti- 
ous companies and producers could 
see the long run effects of this policy 
and were competing earnestly for the 
business. Some companies paid a cash 


bonus for every new policy, others 
increased commissions to the  pro- 
ducers, and field men were given 


quotas to meet. In general, much time, 
effort and money were spent on this 
concept, Mr. Stevens noted. 

From these basic approaches and 
opposing groups of companies there 
emerged in 1957 Multiple-Peril Insur- 
ance Conference with a mandate from 
the companies to consolidate the resi- 
dence packages. The conference pro- 
poses to adhere to the dubious asser- 
tion that it is not a rating organization, 
but an advisory body set up to estab- 
lish classifications of risks, policy 
forms, underwriting rules, rates and 
rating systems for multiple-peril cov- 
erages. The actual filings with the 
various insurance departments are to 
be made jointly by the local fire- 
rating organizations, National Bureau 
and Inland Marine Insurance Bureau 
in a so-called “hand in hand” filing. It 
is apparent from the filings already 
made for the 1959 homeowners that 
the CDP policy as such has lost out 
completely, but some of the concepts 
have been incorporated into a some- 
what more flexible homeowners, Mr. 
Stevens pointed out. 


Growth In Volume 


He proceeded to review the record of 
homeowners premiums to _ illustrate 
the importance of the program today. 
Homeowners premiums written by all 
companies were $171 million in 1956, 
$226 million in 1957, and $321 million 
in 1958. Premiums written in New York 
State alone accounted for approxi- 
mately 10% of the national volume in 
each of these years. With an average 
loss ratio of 51% for the leading com- 
panies, it is clear that this policy has 
hot been a sensational money maker, 
but it has produced a small profit. 
With loss ratios varying from 35% to 
61%, it is clear that some fared much 
better than others. 

From this study of the figures, Mr. 
Stevens concluded that the present 
activity in changes in premiums, cov- 
erages, and acquisition costs for 
homeowners stems from the highly 
Competitive position of those com- 
panies who deviate in cost and/or 
Coverages from the standard confer- 
ence companies. Stock companies write 
approximately 80% of the homeown- 


__—— 


Munich Re has moved its New York 


office to 410 Park Avenue at 55th 
Street 
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ers’ volume both in New York and the 
U.S. Of this total, North America as 
the leading company wrote 14142% of 
the U.S. total and 6% of that for New 
York. Mutuals have a much smaller 
share of homeowners’ premiums. They 
write 16% of the US. total and 21% 
of the New York volume. 

North America wrote $46 million in 
1958. This drops to $13 million each 
for Home and Travelers. Below this 
by several millions are the rest of the 
top 15 companies, Mr. Stevens said. 


It is interesting, he went on, to 
contrast these statistics with those for 
private passenger automobile business. 
The two leading writers of automobile 
insurance do not appear among the 
leaders in homeowners, and the third 
is well back in the field. In 1959, State 
Farm Mutual wrote $419 million in 
auto to capture 11.9% of the total 
market. Nationwide Mutual and All- 
state followed closely behind. Thus, 
while these three specialty companies 
dominate the auto market, they are 
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relatively unimportant in the dwelling 
market at this time. 

It would logically follow. that these 
companies will make every effort pos- 
sible to duplicate their success in auto- 
mobile. It also follows, that those 
companies which are now successful in 
homeowners want at least to maintain 
their position. It seems to Mr. Stevens 
that there is now a competitive struggle 
between the “have” and “have not” 
companies, and that the business will 
continue to see changes in coverage 
and cost, geared to capturing a larger 
share of homeowners’ volume. 





“| went to the U.S.F. & G. 
School of Insurance 
in 1936...” 


says Dave Johnson, 


President of Fisher-Brown, Inc., 


Pensacola, Fla., 
and Chairman, 


Advertising Fund Raising Committee, 
National Assn. of Insurance Agents. 
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“| just graduated 
from the U.S.F.&G. 


School of Insurance...” 
says Richard M. McWalter, 


now associated 
with his father in the 
half-century-old 


McWalter Insurance Agency, Inc. 


Concord, Massachusetts. 


U.S.F.& G. SCHOOL OF INSURANCE... FOR THE PROFES- 


SIONAL AGENT...AVAILABLE TO U.S.F.& G. AGENTS 


AND THEIR EMPLOYEES ... CLASSES 


IN THE FALL AND 


SPRING ... APPLY NOW THROUGH YOUR FIELD OFFICE. 


THE 
>» 
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USF&G6 





United States Fidelity & Guaranty Company 
Baltimore 3, Maryland 
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Ohio Casualty 
Shows Good Gains 


Net premiums written by Ohio Cas- 
ualty group in 1959 increased 12% to 
a total of $71,948,492. Net income after 
federal taxes amounted to $2,544,000 
or $1.27 a share. Adjusted earnings, 
reflecting an increase in unearned pre- 
mium reserve were $1.93 a_ share. 
Combined loss and expense ratio was 
94.8%. 

Surplus to policyholders of $28,177,- 
677 at the end of 1959 was an increase 
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of $1,773,573. Assets reached $90,195,- 
422. 

Members of the group are Ohio Cas- 
ualty, Ohio and West American. Chair- 
man Howard Sloneker reported that 
significant developments in 1959 were 
the establishment of en A&S depart- 
ment, and the development of a pre- 
m.um financing plan. 

Standard Accident has transferred 
William D. Stewart from the home of- 
fice education department to the cas- 
ualty underwriting department at At- 
lanta. 


Cathcart Retires As 
Maryland Casualty V-P 


E. Kemp Cathcart, vice-president in 
charge of bonding of Maryland Casu- 
alty, has retired after 43 years. 

Mr. Cathcart practiced law in Bal- 
timore before joining Maryland Casu- 
alty in 1917. After field assignments, 
he became manager of the bonding 
department at New York. In 1935 he 
returned to the home office as director 
of the bonding claim division and in 
1944 he was elected vice-president 
in charge of the bonding division. 





Here’s one time you WANT all your 
eggs in one basket 











When it comes to premium budgeting, you 
want to use the one plan that is best for you 
and your insureds. 


That plan is Afco, and it is best because it 
lets you combine all of an insured’s premiums 
—not just those of a particular company or 
group—under a single, pay-by-the-month 
arrangement. 

Probably the most important aspect of your 
independence as an agent is the freedom to 
place different coverages with various com- 
panies for your insureds. Afco, with more than 
480 subscribing agency companies, helps you 
maintain that independence—and gives you 
the complete budget package. 


Almost all individual company budget plans 





327 So. La Salle St., Chicago 4, Ill. 


are limited to the policies of that company 

only. What’s more, if you are confronted with 

more than one company plan you run up 

against different forms, different instructions, 

different rate schedules— and no package. It is 

so much more practical to put all your eggs in 

one basket, and let Afco take care of it for you. 
With Afco, you get full premiums in cash 

right away, and this convenient premium 

budget plan can help you: 

-Sell more home and automobile policies 

«Sell higher limits 

«Sell more commercial policies 

-Reduce your operating costs 


Let your insureds know about the monthly 
payment package—you owe it to them. 


NEW YORK KANSAS CITY 

100 William St., New York 38, N. Y. 2200 West 75th St., Kansas City 15, Mo. 
BALTIMORE SAN FRANCISCO 

201 E. Baltimore St., Baltimore 3, Md. 142 Sansome St., San Francisco 4, Calif. 
CHICAGO LOS ANGELES 


548 So. Spring St., Los Angeles 13, 





Calif. 


American In Milwaukee, 
Atlanta Realignment 


American has advanced Thomas M., 
Irvine to production manager at Mil- 
waukee. Lloyd B. Dixon has joined the 
company as fire manager at Atlanta, 
and Joseph R. Mangan has _ been 
named production manager there. 

Mr. Irvine joined the group in 1956 
as an underwriter in the fire and ma- 
rine department at Milwaukee. He 
was named special agent there in 1957 
and promoted to production supervisor 
in 1959. Mr. Irvine was in the field for 
National Fire before going with Amer- 
ican. 

Mr. Dixon began his career in 1947 
as an underwriter with Fireman’s 
Fund at Atlanta and was later named 
underwriting supervisor, his most re- 
cent position. Mr. Mangan, with the 
company since 1937, was at the home 
office and in the Georgia field before 
becoming production supervisor and 
fire and marine manager at Atlanta. 


Cincinnati Board To Name 


Service Award For Schweer 

Joseph F. Schweer, who died early 
this year, has been honored posthum- 
ously by Cincinnati Underwriters 
Assn. Henceforth, the  association’s 
annual award to recognize outstanding 
service and contribution to the insur- 
ance business will be known as the 
“Joseph F. Schweer award.” 

The award was instituted last year 
through the efforts of Mr. Schweer, 
secretary of the local board for nearly 
40 years. it is due to be bestowed upon 
a Cincinnati insurance man _ during 
April. Three Cincinnati agents—Arth- 
ur M. O’Connell, Louis A. Hellming and 
A. Julian Lenke—received the award 
in 1959. However, the association an- 
nounced at that time that it intends 
conferring the honor on only one per- 
son a year in the future. 

Lawrence R. King, the board’s new 
executive secretary, will be introduced 
formally on April 18, the occasion of 
this year’s bestowal of the Joseph F. 
Schweer award. 


Richardson Is Buyer 

Leon C. Richardson Jr. has joined 
Socony Mobil Oil Co. as manager of 
insurance in the treasurer’s depart- 
ment. He will handle all phases of the 
company’s insurance in the U. S. and 
abroad. Mr. Richardson had been with 
American International Underwriters 
since 1944, most recently as_ vice- 
president and director. 


Service Guide | 


BOWLES, ANDREWS & TOWNE, Inc. 




















ACTUARIES 
MANAGEMENT CONSULTANTS 
LIFE—FIRE—CASUALTY 
EMPLOYEE BENEFIT PLANS 
RICHMOND ATLANTA NEW YORK 
PORTLAND DALLAS MIAMI 
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CONSULTANTS DI 
IN MARKETING AND MANAGEMENT 
FOR THE INSURANCE BUSINESS 
FRANK LANGEAASSOCIATES 
$21 FIFTH AVENUE 


ONE NORTH LASALLE ST. 


CHICAGO 2, ILLINOIS NEW YORK 17, N.Y. 








CONFIDENTIAL NEGOTIATIONS FOR 
SALE OF INSURANCE COMPANIES 


Ralah 4. Colton 


30 N. LaSalle St. Chicago 2, III. 
Financial 6-9792 
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Defense Attorneys 
Issue News Letter 


International Assn. of Insurance 
ounsel has begun the publication of 
» news letter entitled “For the De- 
ense.” The first issue is an eight page 
older in which the association presi- 
dent, Charles E. Pledger Jr., outlines 
he purpose of the letter as being “to 
isseminate the type of information 
alculated to increase the professional 
kkill and enlarge the knowledge of 
efense lawyers.” The material will be 
of a nature, he states, to aid all those 
n this field including claim depart- 
nent executives, claim men and ad- 
usters in their work. 

Prof. Robert W. Miller of Syracuse 
Iniversity’s College of Law is the 
ianaging editor. However, the publi- 
ation is issued from the association’s 
eadquarters at 510 East Wisconsin 


venue, Milwaukee. The editor is 
illiam E. Knepper, Columbus, O., 
ttorney. 


The first issue contains an article by 
tanley C. Morris of Charleston, W. 
Ja. defending the jury system and 
xpressing belief there will be a return 
o impartial trials. Another notes the 
reakdown of standards when claim- 
nts deal with insurers. Others com- 
nent on trends in plaintiff attorney 
practices, such as the use of color 
photographs; in the charitable immun- 
ty doctrine; and in the court abroga- 
ion of the right of the insurer to re- 
cind coverage ab initio for fraud 
nder compulsory automobile (two 
Yew York cases). 

The publication will emphasize ef- 
ective trial techniques and reports of 
ourt decisions and procedures that 
eflect trends. 


ational A.&C. Writing 
&l On U. S. Vessels 


The U. S. Maritime Administration 
as accepted the offer of National Au- 
mobile & Casualty of Los Angeles 
provide protection and indemnity 
over on government vessels used in 
ilitary sea transportation service. 
{ The arrangement, effective March 
t provides for the same terms and 
nditions heretofore applying, in- 
fest the rate of $3.50 per gross reg- 





tered ton, payable quarterly in ad- 
ance on each vessel. 


7 Mutual Promotes Cook 
Dwaine E. Cook has been appointed 
sistant manager of automobile un- 
rwriting at Federal Mutual, a divi- 
on of the Kemper group. He joined 
€ company in 1951 as unit super- 
isor in auto underwriting and was 
emed a junior executive in 1952. 


Aetna Casualty Raises 
3 To General Managers 


Aetna Casualty has advanced three 
of its managers to general managers: 
William A. Boone at Washington; A. 
C. Givens at Charlotte, N. C.; and 
Harold J. Van Merris at Grand Rapids. 

Mr. Boone joined the company in 
1930 and worked in Philadelphia, 
Boston and at the home office before 
being named manager at Washington 
nine years ago. 

Mr. Givens went with the company 
in 1925 and was manager at Wheeling, 
W. Va., when he was transferred to 
Charlotte six years ago. 

Mr. Van Merris joined Aetna Casu- 
alty at Grand Rapids and was super- 
intendent of underwriting there for 
eight years until appointed manager 
in 1956. 


Schedule Chicago I-Day 
At Conrad Hilton Hotel 


Chicago Board of Underwriters has 
set its annual I-Day for April 28 at 
the Conrad Hilton Hotel. Peter M. 
Wolff, treasurer Associated Agencies, 
has been named to head the activities 
and will be assisted by a 12-man com- 
mittee. “Salesense’’ will be the day’s 
theme. 

Unlike the previous I-Day programs, 
all of the events will be put on by a 
professional sales organization, Mer- 
ritt-Adams Training Institute. This 
group has achieved a high record of 
success in giving inspiring presenta- 
tions before other local and state in- 
surance gatherings. 

The Merritt-Adams team will dem- 
onstrate that “selling is an exact sci- 
ence” and will present a variety of 
features, including skits showing how 
direct writers sell, comparing sales 
techniques of direct writers and stock 
company producers and demonstrating 
common mistakes that salesmen make. 
There will also be a “brainstorming” 
session in which everyone may par- 
ticipate. 

Sessions will be held in the morning 
and afternoon, and there will be an 
outstanding luncheon speaker. The 
heretofore customary banquet will be 
eliminated. 

Tickets for the event may be ob- 
tained from Chicago Board of Under- 
writers, 175 West Jackson Boulevard, 
WAbash 2-1712. 


Self With Ebasco 

Robert W. Self has joined Ebasco 
Services as insurance consultant. He 
was an underwriter for 22 years with 
Kemper group in Chicago and before 
that was a field representative of 
America Fore there. 
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PAWTUCKET MUTUAL 
gives you 


a LION'S 
SHARE 


of the INSURANCE BUSINESS 


Policy popularity creates demand which in turn creates 
volume and volume to any agent means profit. Pawtucket 
Mutual by offering you large line facilities, an excellent rate 
of dividend, attractive agency contracts and a favorable 
commission scale makes it possible for you to become one 
of the top agencies in business. 

Agents and customers alike prefer Pawtucket . . . savings 
and service makes our “protection” policies more attractive. 
Remember too, Pawtucket Mutual, serving the Independent 
agent since 1848 and one of New England’s oldest mutual 
companies, provides prompt and efficient loss payments 
settled by independent adjusters. 


PAWTUCKET MUTUAL 
INSURANCE COMPANY 


25 MAPLE STREET, PAWTUCKET, R. I. 
Incorporated 1848 














Le OFFICES LIMITED 
F=ILy REINSURANCE 


116 JOHN STREET - NEW YORK 38, N. Y. 


465 CALIFORNIA STREET: SAN FRANCISCO, CAL. ~ 
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MEXICO CITY 
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REINSURANCE — 


Through Intermediaries Only 


FIRE—CASUALTY 
THE STUYVESANT INSURANCE COMPANY 


Executive Offices 
1105 Hamilton St., Allentown, Pa. 
HEmiock 5-3541 





Reinsurance eo reg” 
141 West Jackson B Cc 4 
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Big Future For Inland Marine Despite Package Policies: Rodda 


(CONTINUED FROM PAGE 13) 
premises, but the principal exposure 
is on premises. 

Many companies have taken drastic 
steps to prevent an accumulation of 
losses from delivery trucks. Some do 
not cover such losses at all and others 
are written with substantial deducti- 
bles. Theft losses from laundry and 
dry cleaning trucks can add up to a 
substantial total, and many under- 
writers are willing to cover the catas- 
trophe exposure on a premises but 
take a dim view of giving broad cover- 
age against crime off the premises. 

Mr. Rodda offered a word of caution 
to underwriters that they get an ade- 
quate premium for fire and EC, cal- 
culating as accurately as possible the 
average value at risk under the bailees 
customers policy during its term. Then 
fire plus EC should be applied to the 


average value to get an annual premi- 
um. The total premium under the 
bailees customers policy should be 
greater than the fire and EC. Com- 
panies not getting this amount for the 
on-premises exposure are exposing 
themselves to a bad loss ratio, he said. 

Expanded road building and other 
public works programs have increased 
tremendously the value of contractors 
equipment available for coverage un- 
der inland marine, Mr. Rodda ob- 
served. For the industry, premiums for 
contractors equipment coverage run 
about $30 million annually, but the 
loss ratio is at about 60%. Many 
underwriters have considered that 
contractors equipment is subject to 
competitive pressures, and Mr. Rodda 
said he knows of cases in which the 
inland marine line is the only one of 
the contractor’s entire line of insur- 
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ance not subject to rate filing require- 
ments. He said he suspects there are, 
therefore, cases in which the inland 
marine premium is cut in order to 
enable a company to put in a low total 
bid. The fact that the loss ratio runs 
around 60% as contrasted to 50% for 
all of the non-filed lines would indicate 
that contractors equipment is consist- 
ently under-rated, Mr. Rodda _ re- 
marked. 


Half Occur On Premises 


“The study of loss causes indicates 
a surprising fact to us,” he said. “It 
appears that half of the contractors 
equipment losses occur on the pre- 
mises ... Another surprising factor 
to us in our loss studies was the pro- 
portion of fire losses on the premises. 
More than a quarter of the total dollar 
loss was from fire on the premises. 
This would indicate the need for 
evaluating the fire exposure in estab- 
lishing a rate for a contractors equip- 
ment line.” 

About a third of the losses come 
from collision, overturn and miscel- 
laneous causes. 

One of the difficult features of a 
contractors equipment line is the 
amount of value at risk. Mr. Rodda 
mentioned one risk in which $5 million 
worth of equipment was at the site of 
a dam construction job. The under- 
writers felt that only a small propor- 
tion would be subject to a single loss, 
but even 20% probable maximum 
would be more than most companies 
would want to expose. The principal 
hazard at this site was flood and 
forest fire, and these possibilities had 
to be taken into account in arranging 
reinsurance. 

Mr. Rodda stressed again the necessi- 
ty for getting an adequate fire rate. In 
the contractors equipment line he said 
the underwriter should know if the 
equipment is stored in close proximity, 
or in storage sheds for any considerable 
part of the policy period. The second 
factor is to determine automobile col- 
lision rates on the equipment. “While 
we in the inland marine field believe 
that we have adequate means of our 
own to determine probable rates, we 
should not ignore the judgment of the 
fire insurance rating bureaus or the au- 
tomobile and casualty rating bureaus,” 
he said. “If our judgment indicates a 
rate substantially below the rates of 
the other bureaus, we would be wise 
to recheck to be sure that our premium 
is adequate. The 60% loss ratio on this 
class indicates that some checking 
should be done.” 

The deferred payment merchandise 
floater, with $10 million a year in 
industry-wide premiums, is a line 


WOLVERINE’S brood, fou aulowobile POLICY 


Means extra commission $$$ because it enables Wolverine Agents to gain new policy- 
holders, opening the door to new accounts. In addition it holds renewals. It may be 
written for Individuals, Partnerships, Corporations, Private Passenger or Commercial Cars. 


(1) Pays full amount of Medical Payments limits in the event of death . . . (2) Drive — 


or commercial cars furnished for occasional or regular use . . . (3) Reimburses Insured 
up to $25. a day for loss of wages or salary while attending a trial . . . (4) $200. cover- 
age on Personal Effects damaged by Fire, Theft, Wind, Flood, Collision, etc. 


These are just a few of the many broad coverage features afforded by Wolverine’s 
“Broad Form’ Automobile Policy. It is easy to see why Wolverine Agents are able to 
meet and beat competition and earn more commission $$$. 
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which Mr. Rodda said he does yg 
believe has been exploited to its tyNorth 
possibilities. The $10 million is “pg, 

nuts compared to the tremendous yg ame 
ue of merchandise that is sold @ North 
time.” Villiam 
























Most merchants do not buy insyRichard 
ance to protect themselves against tir. Adam 
possibility of substantial losses, Mgnd was | 
Rodda observed. There are many areg953. Mr. 
in which a tornado or hurricane coujpany sinc 
wipe out a large portion of the py 

perty a merchant has sold. A torna Meritm< 
which goes through an entire conpf Zurich 
munity can damage scores or hundre#suarantee 
of dwellings, and such examples coyRhode Isl: 
be used as sales material for agen 

and policyholders. 

Mr. Rodda recommended that meg] 
chants understand the proper meth 
of reporting values. He suggested j] Mae 7S 
report of all the merchandise = 
during the month of reporting, delet \ \] 
merchandise for which payment hg } 4 
been completed during that mont 
This would not be hard to set up a AZ 
periodic checks could be made ‘| ; 
verify that the merchant is maki 
correct reports of values. 

Loss ratios on deferred payme Yo 
merchandise floaters have not been 
favorable as many of the other nog,); 
filed lines, running about 54 to 56 relies or 
Again, analysis indicates the greate counsel. 
cause of loss is fire. This can over or u 
anticipated, Mr. Rodda observed, b§tain you 
cause most of the goods are located ¢ based up 
the premises of the purchaser un s | 
paid for. Loss by theft is negligibi praisal b 
Collision and overturn losses are ne§@PPraisal 
in volume to fire, but considerably le 
It would appear that the underwritd 
needs an average of the fire plus 
dwelling contents rates for the are 
plus some loading for collision, if he 
to get an adequate rate. 

Mr. Rodda pointed out that in t 
inland marine business there is 
substantial volume of premium f 
which adjustments (in rates) can 
made promptly as circumstances 4 
termine. The smart underwriter tod 
can emphasize the non-filed lines, 
make sure that he is getting adequ 
premiums to build up a favorable bo 
of business for his company.” 


D. C. Agents Set Elections 


H. T. Beuermann has been not / 
nated to succeed Carl A. Anderson 
president of District of Columbia A 
of Insurance Agents. Other nd 
inations are Ralph W. Lee III 2 
Gerald K. Cassidy for vice-presidet 


Robert V. Oxenham, treasurer; Cha x? 
A. Shortt, secretary, and Joseph L. a” 
Murray, state national director. ae 
elections will be held at a_ lunché 
April 8. sine 


San Antonio Claim Men Hear 
Judge On Practice Of Law 


San Antonio (Tex.) Claim Meé 
Assn. heard Judge John F. Onion ( 
Bexar County criminal district 0 
discuss certain aspects of unauthori 4 


practice of law. He noted that the 
strictions of the practice of law 
for the protection of the public ra 
than gain for attorneys. The growth 
automobiles and consequent legal p' 
lems call for care in the relation of 
adjuster to the person involved i 
claim and to the attorney, he & 
He added that the attorney is limi 
by the court and that other individ 
giving advice to an injured party 2 
be violating the law without know 
it. While Texas has no qualificall 
law for staff or independent adjust 
Judge Onion declared that they 
maintained a high standard of P 
formance. 
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s t¥North American Re 
; Names Adams, Saxe 


ld gy North American Re has elected 
Villiam Adams _ vice-president 
insyRichard W. Saxe assistant secretary. 
st tyr. Adams joined the company in 1947 
;. Mand was named assistant secretary in 
are 953. Mr. Saxe has been with the com- 
coupany since 1948. 
J — 
yrna Meritmatic, the economy auto plan 
compf Zurich that is written in American 
ndreuarantee, has been approved in 
coulghode Island. 






Your Client 


relies on you for protection and 
counsel. To avoid the hazards of 
over or under insurance, make cer- 
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ly les 

“te LLOYD-THOMAS 

lus BgTHE co. 
> are Recognized Appraisal Authorities 


HOME OFFICE: 
4411 Ravenswood Avenue 
Chicago 40, Ill. 


i REPRESENTATIVES COAST TO COAST: 
m 


in t 





and 





can uffalo Detroit Milwaukee 
es dgincinnati Grand Rapids Minneapolis 
: todgeleveland Houston New Orleans 
es. & ‘olumbus Indianapolis New York 
equa llas Kansas City Pittsburgh 
$ Moines Louisville St. Louis 
le bo 
7. Los Angeles 


































ns 
nom 
rson Founded in 
a A 1880 
nol 
II 3 
side 
Cha 
nh L. 
yr. 
inche 
ar 
Me 
nion 
t co 
hori 
the 
aw year of service 
rath in providing 
ywth sound and sensible 
11 prt accident protection 
at 
7 very low cost 
ie S 
li A 
v0 Socon Stale rauclers 
ty , MUTUAL ASSOCIATION 
oa Dutton STAHL, President 
juste DES MOINES 
_v hi = = See 
" , FORMERLY IOWA STATE TRAVELING 
0 MENS ASSOCIATION 



































FieNATIONAL UNDERWRITER 


Mich. Pool Reports 10% 
Gain In Assigned Risks 


LANSING—Michigan’s assigned risk 
plan is experiencing a yearly gain of 
approximately 10% and has an annual 


turnover of some 20,000 drivers, ac- 
cording to A. S. Cowlin, manager. 
Relatively few drivers stay in the 


pool more than three years, Mr. Cowlin 
said, with most establishing suffici- 
ently good experience to obtain regu- 
lar coverage within a year or two 
years at most. The Michigan plan 
organized in 1943 includes 227 auto 
insurers. Approximately 32,000 drivers 
are insured under the plan. 


Sindorf Heads Zurich's 
New Des Moines Office 


Zurich has opened an office at Des 
Moines under Gerald V. Sindorf, resi- 
dent sales supervisor. Wellington A. 
Drewelow will continue as field rep- 
resentative there, and Guert Van Hal 
will be in charge of underwriting. 

Mr. Sindorf joined the company in 
February. He was casualty manager 
of Royal-Globe at Milwaukee and 
later went with American at Grand 
Rapids. Mr. Drewelow, in the Iowa 
field for Zurich since 1957, entered the 
business with National Union Fire in 
1928. Mr. Van Hal has been an un- 
derwriter with the company at Grand 
Rapids since 1954. 


Hearing On N.C. Liability 
Rates Of National Bureau 


A public be held 
April 21 on rates filed in 
North Carolina by National Bureau. 
The bureau seeks to increase M&C 
liability 2.4% for BI and 89% for 
PDL. Hospital professional liability 
rates would be increased 5.8%. Reduc- 
tions on products liability of 13.8% for 
BI and 20% for PDL are sought. 


N. Y. Gets CPL Revisions 


Revisions of comprehensive personal 
and farmers CPL coverages already 
effective in most states were made 
-ffective March 23 in New York by 
National Bureau and Mutual Insur- 
ance Rating Bureau. 


hearing will 
liability 


Sun Valley Claims Service Formed 

Sun Valley Claim Service has been 
established in Arizona by Joe B. Mason 
and Lee Kious. Headquarters are at 
Phoenix. 

Mr. Mason is the managing partner. 
His adjustment experience dates from 
1935 when he was with Maryland 
Casualty. Later he was with GAB, and 
he has been an independent, operating 
his own business at Lubbock before 
the war and at Albuquerque until 1950 
when Mason Insurance Claim Service 
was purchased by Lee Kious and Bruce 
Lyle. He has been at Albuquerque 
with Lyle Adjustment since then. 

Mr. Kious was a company adjuster 
for many vears before forming the 
partnership with Mr. Lyle in 1950. The 
partners purchased Mr. Mason’s busi- 
ness and subsequently opened offices 
in Gallup and Farmington, N. M. The 
Albuquerque and Gallup offices were 
sold to Lyle of Texas, and Mr. Kious 
retained the Farmington office taking 
on Kendall Onstott as partner there. 


Great American Names 2 At L. A. 

Great American has appointed Ro- 
bert Bauman bond department super- 
visor and Allan Severson inland ma- 
rine department superintendent, both 
at the southern California regional 
office, Los Angeles. Mr. Bauman will 
be assisted by Hugh Ursenbach. 





































The GENERAL ACCIDENT GROUP 


provides authoritative field 
service, broad underwriting 
facilities, smooth loss pro- 


cedures ... foundations for 





profitable agency operation. 


Successful agencies from 
coast to coast look on Gen- 
eral Accident Group as their 


major carrier. 
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Museum of Science and Industry 


Professional Underwriters 
for Mid-America Producers 


Steady 


America 
phone call or 
the details. 


La Salle 6 


growth since 
1927 is a reflection of the special- 
ized type of service La Salle is 
performing for independent Mid- 
brokers. A 
brings you e 


ye 3 Complete 





¢ Accident and Health 
¢ Automobile Liability 


¢ Automobile 
Physical Damage 


¢ Garage Liability 

¢ General Liability 

¢ Dramshop Liability 

¢ Plate Glass 

¢ Manufacturers’ & 
Contractors’ Liability 

¢ Workmen's 
Compensation 


°, ¢ Bonds 
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DON’T PUT BLINDERS 













_ writing — up-to-date Sanborn Maps! 








ON YOUR 
FIRE UNDERWRITERS! 


The more they see, the better their judg- 
ment. Sound underwriting is impossible 
without adequate information on each risk. 
Sanborn Maps remove the blinders from an 
underwriting examiner. They permit him to 
see inside, outside and through a building 

. around the corner . . . across the alley 

. and down the street. There is no other 
source that reveals so much so quickly on 


all risks. 


This year, make sure your underwriters are 
not working under handicap. See to it that 
they are provided with the eyes of under- 


* Casualty Service * 


, Financial 6-7500 
















N. Y. Motor Accidents, 
Deaths, Injuries Up 


In New York in 1959 there were 
170,098 motor vehicle accidents, in- 
volving personal injury or death, com- 
pared with 168,764 in 1958. Property 
damage accidents were down to 149,- 
904 from 187,815. Figures released by 
the state bureau of motor vehicles 
show that deaths rose to 2,286 from 
2,169. Injuries were up to 278,807 from 
272,757. 

In New York the traffic death rate 
was 4.8 per hundred million miles of 
motor vehicle travel compared with 
4.6 in 1958. These figures compare 
with national results on the same bas- 
is of 5.4 in 1959 and 5.6 in 1958. 

Out of state drivers in New York 
were involved in 210 fatal accidents, 
in 12,710 non-fatal, and 14,425 prop- 
erty damage accidents in 1959. Figures 
for the previous year were 171, 12,473 
and 14,904, respectively. Unlicensed 
drivers in 1959 were involved in 71 
fatal, 2,231 non-fatal, and 1,381 prop- 
erty damage accidents compared with 
72, 1,867 and 710 in 1958, respectively. 
Other Results 


The cost of damage in personal in- 
jury and property damage accidents 
was down to $122,010,400 in 1959 from 
$132,293,750 in 1958. License revoca- 
tions were up to 19,578 from 18,532, 
and suspensions rose to 41,151 from 
35,852. 

Of fatal accidents, 61% occurred 
during darkness—dawn, dusk or dark. 
This was a factor in only 37% of the 
personal injury accidents and in 34% 
of the property damage occurrences. 
In fatal accidents, excessive speed 
more than doubled the next most 
common violation. In non-fatal acci- 
dents, the most frequent violations 
were “following too closely,” and “did 
not have the right of way.” The lat- 
ter was the chief violation in prop- 
erty damage cases. 


Ind. TIRB Sponsors 


Schools On Homeowners 

About 100 employes of multiple lines 
departments of companies in Indiana, 
Michigan, Illinois and Ohio attended 
two-day homeowners schools put on 
in Indianapolis by Transportation In- 
surance Rating Bureau of Indiana and 
staffed by William H. Rodda, secre- 
tary, and Charles Burney, executive 
assistant of TIRB. TIRB of Indiana, 
the sponsoring organization, is that 
state’s arm of the national TIRB, and 
owes its existence to a quirk in the 
Indiana insurance code which requires 
that rating organizations be domiciled 
in the state. 


April 8, 19) April 


Indiana PMLGs Stage 
Old Timers’ Night 


Sixteen past most loyal ganders 
Indiana Pond of Blue Goose attended 
an old-timers get-together at 4) 
March meeting in Indianapolis. 1; 
PMLGs put on the program, whi 
consisted of an obviously-rigged qui 
show and a “six man quartet,” whic 
they said had to be strengthened } 
two members because of the age of th 
participants. Twenty-five year pi 
were presented to several members 
the pond. | 

Past MLGs present were Jesse Mil 
ler (1944), Ohio Farmers (retired! 
Frederick D. Payne (1942) now out 
insurance and living in Rochelle, Ill} 
Edwin Ressler (1943) Continenta 
National; Gerard L. Heinz (193 
Springfield F.&M. (retired); James ! 
Bawden (1915), Springfield F.&) 
(retired); George Mercier (1938 
Hanover (retired); Don J. Kaga (1945 
now a local agent in Indianapoli 
James G. Gibson (1948) Areata 
States; Walter Polsz, (1957), Trinit 
Universal; Harry von Burg (195j 
General Accident; Don _ Fitzgeral 
(1953), Commercial Union (retired 
Grattan H. Downey (1952), Wells 
Co.; W. U. Baker (1956) Fireman 
Fund; G. H. McKenzie Sr., (195 
Merchants of Indiana; H. W. Mont 
gomery (1958) Agricultural; J. F. Ha 
laday (1951), Western Adjustme 
(retired). The venerable gentleme 
were attired in judge’s robes. M 
Baker and Mr. Kaga were co-chai! 
men +. the event. 

Mr. Bawden was the veteran of th 
group, serving as MLG 45 years ag 
He was a charter member of the Iov 
Pond in 1906. 





Mutual Auto Package Is 
Approved By Indiana 


Indiana has approved Mutual Insu 
ance Rating Bureau’s package autom 
bile policy program, except that se 
arate BI and PDL limits are retaine 
The policy includes uninsured motor 
cover and medical expense mandatof 
ily. The program is in effect in Iow 
Michigan, Minnesota, Nebraska, On 
and Pennsylvania. 
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ance Exchange are sponsoring a cow§ ———— 


in casualty underwriting for prosp 
tive employes. The course is given 
connection with the adult educati 
program in the San Antonio pub 
schools. Instructors are William Stok# 
casualty underwriter, and Robert 
Bryson, special agent, both of Roy% 
Globe. 
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A successful agent or broker will seek 
apoli 


eric | '° know as much as he can about his 
rinit customer’s business, his insurance prob- 
(1955, lems, and the risks to which he is subjec- 
gerag ted. Only by so doing can the agent 
tired} recommend a sound insurance program. 
ells $ ' : 
In the field of property insurance, 
(19574 evidence of the extent of the property and 
Mon$ its current value is basic. To avoid the 
‘. Ha¥ costly errors of underinsurance or over- 





stmef insurance, recommend Continuous 

tlem§ American Appraisal Service®. This will 

5. M establish the property values, restate them 

~chait periodically, and furnish support for 

of th those values by factual details should a 

rs ach lOSs occur. 

“ i] 

e Tov American Appraisal reports for your 
clients are good protection for you. 
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i | LAW LIBRARY INCLUDED 
| 


LAW TRAINING 


for Insurance People 


We You can acquire Law at home, specializing in program 
||) related to insurance—Law of Contracts; Quasi Con- 
ie tracts; Agency; Torts; Domestic Relations; Personal 
Property and Bailments; Negotiable Instruments; 
Iii) Guaranty and Surety; Insurance—or complete train- 
ie ng leading to LL.B. Degree. Advance step by step in 
Spare time with help of licensed attorney instructors. 

ull 14-volume Law library included. Low cost— 
easy terms. Free valuable booklets “(Law Training for 
Leadership” and “Evidence” tell complete story. 
. Write today, no obligation. 


Accredited Member, National Home Study Council 


LASALLE EXTENSION UNIVERSITY, 417 South Dearborn Street 
‘Orr ‘ Dept. 1-754 Chicago 5, Ill, 
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FieNATIONAL UNDERWRITER 


Charge Mich. Blue Cross 
Assuming Dictatorial 
Control Over Hospitals 


LANSING—Michigan Blue Cross 
and Blue Shield organizations, at a 
state senate hearing on a _ proposed 
legislative investigation of their oper- 
ations, were assailed as attempting to 
assume autocratic power over hospitals 
in the state. The senate business com- 
mittee took no immediate action on the 
resolution proposing the inquiry, in- 
troduced some time ago by Sen. Ray- 
mond D. Dzendzel, Detroit. 

Sidney S. Goosen, administrator of 
Lakeside General hospital, led a par- 
ade of critics of Michigan Hospital 
Service (Blue Cross) and Michigan 
Service (Blue Shield). He 
charged that the two services have 
been attempting to assume ‘“auto- 
cratic power” over hospitals through- 
out Michigan. Now controlling ap- 
population 
having pre-paid hospitalization-medi- 
cal service, the allied services, Mr. 
Goosen said, have “set themselves up 
as sole judges of what hospitals and 
communities can do for the sick.” 


Standards Can Be Dictated 


Hospital standards can be dictated 
by Blue Cross, he charged, and even 
construction of new hospitals and 
expansion of old ones can be con- 
trolled by Blue Cross through accept- 
ance or denial of Blue Cross patients. 
Small hospitals, he said, have been 
effectively eliminated from any voice 
in Blue Cross affairs through alleged 
“handpicking” of trustees. He accused 
Blue Cross officials also of exaggerat- 
ing alleged abuse of benefits by pa- 
tients, using such claims as an excuse 


| for frequent rate increases. 


| Cross “a 


| president of 





Robert Fitzke, executive secretary of 
Michigan Chiropody Assn., called Blue 
public corpovation with 
practically no public control.” 

William S. McNary, executive vice- 
Blue Cross, urged fhe 
senate to delay action on any investi- 
gation until a report is made on 
another two-year study of the services, 
being financed by a $350,000 founda- 
tion grant. He noted that Prof. Walter 
J. MeNerny, chief of the bureau of 
hospital administration at the Univer- 
sity of Michigan, heads this governor’s 
commission study, and he said he felt 
it would be entirely objective. He 
conceded probability that results of 
this inquiry would include some “harsh 
criticism.” 

Mr. McNary denied that trustees of 
the two services are “self-perpetuat- 
ing.” He said member hospitals elect 
a majority of the trustees of Blue 
Cross. 

Sen. Dzendzel, in the text of his 
resolution, criticized what he termed 
discriminatory practices and excessive 
rates laid to Blue Cross-Blue Shield. 


Walker New Chalemen Of 
Institutional, Chicago 


Thomas J. Walker has been elected 
chairman of Institutional of Chicago 
to succeed R. H. Gore, founder, who 
relinquished the post because of other 
business interests. He continues as a 
director. Albert H. Wohlers, vice-pres- 
ident Gore-Youngberg-Carlson, Chica- 
go general agency, was named a di- 
rector of Institutional and Raymond B. 
Embrey assistant secretary. 

Mr. Walker is president of Walker 
Insurance Associates of Dania, Fla., an 
affiliate of R. H. Gore Co., Chicago. He 
is also secretary and a director of the 
latter firm, as well as a director of 
R. H. Gore Co. of Kentucky. 


why settle 
for less? 


The underinsurance problem is still 
very much with us. Too often, fair set- 
tlement of claims still falls short of 
the mark . . . with the burden falling 
on the assured. 


A Hanover field repre- 
sentative will be delighted 


to show you the Hanover 
collection of sales aids 

... there's one to fit every 
insurance-to-value need. 
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Sibley, Rowell Retire 
From Aetna Casualty 


Dudley R. Sibley, vice-president in 
charge of fire, marine and multiple 
line underwriting, and Harold E. Ro- 


well, secretary fidelity and surety de- 
partmen,: ar’ vetiring from their 
Aetna Casualty and Standard Fire 
posts. 

Mr. Sibley, with the organization 
since 1920, became vice-president in 


1940. He subsequently was appointed 
head of the marine division and was 
named to his most recent post last 
year. . 

Mr. Rowell joined the companies in 
1911 and became superintendent of the 
contract bond division. He was named 
assistant secretary of the fidelity and 
surety department in 1940 and was ad- 
vanced to secretary in 1953. 


Government Employees 
Units In Stock Payments 


Stockholders of Government Em- 
ployees have voted to increase au- 
thorized capital from 1.6 million shares 
to 2.5 million shares of $4 par com- 
mon. Directors declared a 50% stock 
dividend payable April 30 to holders 
of record April 8. This involves issu- 
ance of 680,631 additional shares, rais- 
ing outstanding shares from 1,361,262 
to 2,041,893. 

The amount of $2,722,524, represent- 
ing par value of the dividend shares, 
will be transferred from surpius to 
capital. The remaining 458,107 addi- 
tional shares will be retained as au- 
thorized and unissued. No fractional 
shares will be issued, but total of 
such shares due will be sold at the 
market price, and the proceeds will 
be distributed to stockholders qualify- 
ing. Government Employees Corp. has 
declared a stock dividend of 5% par 
common, payable May 16 to holders 
of record April 8. Stockholders will re- 
ceive one share for each 20 held. 
Fractional shares due will be handled 
on the same basis as the Government 
Employees payment. 


Berkshire Mutual Names 


Long General Adjuster 


Berkshire Mutual Fire has appointed 
Ernest R. Long general adjuster. He 
will supervise property losses and also 
work closely with independent adjust- 
ers on major losses. 

Mr. Long joined General Adjust- 
ment Bureau in 1946 and was a staff 
adjuster at the Springfield and Pitts- 
field, Mass., offices of GAB until he 
established his own business in 1956. 
He is terminating this business to join 
Berkshire Mutual. 
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Great American Opens 
New S. F. Department 


Great American has established a 
metropolitan department at San Fran- 
cisco to serve the five bay area coun- 
ties of San Francisco, San Mateo, 
Alameda, Marin and Contra Costa, 
with headquarters at 320 California 
Street. Production forces will be 
headed by R. D. Mueh, assisted by 
Harry Pantages, both field supervisors, 
and consist of Clayton Hauge, also a 
field supervisor, R. P. Williams and 
Paul Zavagno, both special agents. All 
service, underwriting and claims func- 
tions will be handled from the office. 

Carl R. Small has been named pro- 
duction engineer for the Pacific de- 
partment, with headquarters at the 
San Francisco office. 

The agency superintendents of the 
Pacific department have been re- 
aligned as follows: C. V. Templeton 
will supervise the department’s new 
fire underwriting unit and will be re- 
sponsible for perfecting the organiza- 
tion of this department and for train- 
ing its personnel. John F. Dineen will 
supervise all of northern California 
except the north coast territory. J. I. 
Bjerke will have this latter territory, 
as well as the Pacific department 
states outside of California in their 
entirety. 


N.Y. Board Reports Feb. 


Losses Up, Amount Down 


New York Board reports fire, EC 
and sprinkler losses for February, as 
compared to the same month in 1959, 
increased in number 40.51% to 1,377, 
but decreased in amount 8.03% to 
$2,429,975. Losses for the first two 
months of 1960 decreased in number 
31.25% to 2,248 and in amount 18.83% 
to $4,979,675. 


Ga. Agency Raises Four 

Palmer & Cay, Savannah agency, 
has promoted J. O. Hatch to executive 
vice-president; Charles F. Wood to 
vice-president; Richard C. Shaw to 
secretary; and Robert P. Miller to of- 
fice manager. 

Mr. Hatch is a past president and 
state national director of Georgia Assn. 
of Insurance Agents. Mr. Shaw is on 
the executive committee of Savannah 
Assn. of Insurance Agents. 


Buffalo C.&S. Club Elects 


Casualty & Surety Club of Buffalo 
has elected Robert P. Burns, Trav- 
elers, president; Frank P. Trumble, F. 
E. Seymour agency, vice-president, 
and Donald J. Gregory, Indemnity of 
North America, secretary-treasurer. 
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(CONTINUED FROM PAGE 1) 

contract if its premium rate were un- 
reasonable in relation to the benefits 
provided. Under the amendment to the 
law, which goes into effect Jan. 1 
1961, the superintendent’s approval of 
rates for those over 60 first must be 
obtained. And this approval depends 
upon whether a policy’s rates are 


; based on the law’s formula as out- 


lined above—a circumstance which is 
tantamount to advance rate regulation. 


Based On Current Experience 


One of the questions the A&S busi- 
ness is asking itself is, will the super- 
intendent, basing his rates on “cur- 
rent experience,” take into considera- 
tion the fact that hospital and surgical 
expenses have been increasing some 
5% per year? If not, will the 20% 
cushion in the rating formula be 
enough to absorb this constant rise 
over the five-year period between the 
superintendent’s rate reviews? 

A&S companies have always felt 
that it was better to encourage em- 
ployers and unions to continue cover- 
age of retirees under group policies 
rather than to compel conversion. And 
under this arrangement they have 
been able to maintain control over 
their rates. 

However, it is certain that many 
elements in the business feel that un- 
der the new amendment all responsi- 
bility for determining premium rates 
has been taken completely out of the 
hands of the insurance companies and 
given to the department. They also 
know that any actual deficiency de- 
veloped in premium rates on converted 
policies will have to be offset by speci- 
fic charge-backs to the master group 
policyholder in the amount of capi- 
talized losses expected from each con- 
org Here, they can expect to have 
rouble with master policyholders. 





Vill N. ¥. Lose Sales? 


perations scattered throughout sev- 
tral states buy their group A&S cover- 
; in New York for no other reason 


beat companies which have their 


han that their executives offices are 
ocated in the state, usually in New 
ork City. One effect of the amend- 
ent might be that many group con- 
tacts, which in the past have been 
fi in New York, will have their 
oints of sale in other states. A&S 
ompanies and group master policy- 


falo Polders may think twice about selling 
rav- #d buying a contract in New York 
. F. Phen it is just as convenient to do so 
lent, HSewhere and thus not come under 


y of 





e New York law. 

And they may do so for more rea- 
ns than the fact that neither may 
vant to operate under New York rate 
egulation, because the amendment 
lso presents both anti-selection and 
xtraterritorial problems. 


Anti-Selection Factor 


As mentioned earlier, an employe 
Inder age 60 need only work for a 
foup master policyholder for three 
honths before he becomes eligible to 
Pnvert his group plan to individual 
bverage. It is felt that the workers 
tost likely to take advantage of con- 
rsion will be the “floaters,” those 
pho Jump from one job to another, and 
orkers who cannot obtain an indivi- 
al policy through normal procedures. 
Ose most eligible for individual con- 
facts they could obtain on their own, 
Ils believed, will be the ones least 
ely to need recourse to the law. 

As for the extraterritorial aspect of 
¢ amendment, the problems it pre- 
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New York Nears A&S Rate Regulation 


sents can only be anticipated, but they 
seem considerable. One example of the 
type of problem the business faces 
might be that of an employe residing 
and working, say, in California, but 
covered under a NewYork-written 
group A&S policy. After being on the 
job the required three months, let’s 
say he quits or is fired and wants to 
convert to individual coverage. The 
individual policy is, because of the 
New York law, available to him only 
in the form provided by the amend- 
ment. However, the question may be 
asked, what if California law provides 
for a different type of policy? Is there 
not then a problem of conflict of law 
between the two states involved? 

This situation is just one of many 
which the A&S business will have to 
deal with when the amendment takes 
effect. It can only speculate on what 
the others will be like. But this much 
is certain—at first glance, the new 
amendment is going to be a tough one 
to live with. 


Study Fire-Life 
Combine In Mass. 


(CONTINUED FROM PAGE 1) 
between the companies is in the pub- 
lic interest. 

The department said it would send 
its study to the attorney general for a 
legal opinion on the findings. 

The state senate last week killed a 
proposed measure that would have 
amended the law to permit life com- 
panies to own stock in fire-casualty 
insurers. 

A. Lawrence Pierson Jr., president 
Massachusetts Bonding, was quoted as 
looking favorably on the department’s 
insurance inquiry and on the recent 
stockholder suit that resulted in a su- 
perior court order blocking his com- 
pany’s annual stockholder meeting un- 
til further notice. 

“The developments up to this point 
are favorable to us,” Mr. Peirson said. 
The suit was brought by a Maynard, 
Mass., agent, J. Francis Cleary and 
Kathleen Cleary, owners of 100 shares 
of Massachusetts Bonding. The Clearys 
alleged that State Mutual was at- 
tempting to pack Massachusetts Bond- 
ing’s board. 

Mr. Peirson said the Worcester 
group had requested Massachusetts 
Bonding stockholders to double the 12- 
man board. In addition, H. Ladd Plum- 
ley, president State Mutual Life, was 
to be named chairman of the execu- 
tive committee and chief executive 
officer, and Irving T. F. Ring, general 
counsel State Mutual, general counsel 
of Massachusetts Bonding, he said. 

The Worcester group’s holding in 
Massachusetts Bonding totals between 
140,000 and 145,000 shares and is reg- 
istered in the name of Minott Rowe, 
president Worcester Mutual Fire, af- 
filiate of State Mutual Life, according 
to Mr. Peirson. The identity of the 
Worcester group that acquired the 
stock has not been further disclosed, 
he indicated. 

Chicago chapter of CPCU will hear 
Jay W. Gleason, Illinois R. B. Jones, 
and George M. Lewis, Travelers, at 
the April 11 luncheon. They will dis- 
cuss the foreign and domestic surplus 
lines market. 


Insurance Club of Minneapolis will 
hear Reynold C. Malmquist, chief of 
the Minneapolis fire department, at 
the April 11 luncheon. Chief Malm- 
quist, past president of International 
Assn. of Fire Chiefs, will describe 
operations of his department. 


Far West Agents Meet 
At San Francisco 


Far West Agents Conference of 
NAIA met this week at San Francisco 
with E. H. Miller, Carson City, Nev., 
chairman presiding. 

After a closed business meeting 
Monday, the individual state associa- 
tion contact committees met with 
representatives of Pacific Fire Rating 
Bureau on Tuesday, and on Wednesday 
there were open meetings of agents 
with representatives of Inter-Regional 
Insurance Conference, NAUA and Na- 
tional Bureau. 


N. Y. Kills Contingent 


Fee Bill, Broadens WC And 
Disability Bases, Benefits 


In its closing hours the 1960 New 
York legislature killed a bill that 
would have prevented courts from lim- 
iting contingent fees of plaintiffs at- 
torney’s. The legislature increased 
maximum weekly workmen’s compen- 
sation and compulsory  non-occu- 
pational disability benefits from $45 to 
$50 a week and made both laws ap- 
plicable to employers of two instead of 
the former minimum of four employes. 

The motor vehicle bureau was 
made a separate department. It has 
been in the tax and finance depart- 
ment. The legislature also passed a 
measure to create a three state traffic 
safety commission to coordinate acci- 
dent prevention and law enforcement 
in New York, New Jersey and Con- 
necticut killed a bill that would have 
permitted New York to charge out-of- 
state traffic violations to New York 
drivers. 
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Independent CPC 
Filing Upheld For 
NYFIRO Subscriber 


(CONTINUED FROM PAGE 1) 
tracts, and that the insurers could 


elect to exclude or withdraw such 
types of policies from their authoriza- 
tions as subscribers to NYFIRO and 
to file independently. The department 
also held that the companies could 
continue to subscribe to the rating 
bureau for regular fire forms and ex- 
tended coverage on mercantile occu- 
pancy classes. 


Court’s Observations 


On appeal, the basic contention of 
NYFIRO was that the filings were not 
independent because the insurers had 
not terminated their subscribership to 
the kinds of insurance and classes of 
risk embraced in the CPC. 

The appeals court ruled that CPC 
is a combination of kinds, subdivisions 
and classes of risk, and is a type of 
contract legally fixed as a unit of sub- 
scribership and for which an insurer 
may subscribe to a rating organiza- 
tion or file independently. 

As the testimony at the hearings 
indicated and the department pointed 
out, the court said, these rating plans 
provide for individual rates which in 
effect means that no specific portion 
of the final premium is attributable 
to any one portion of the coverage. 
The determination of the department 
authorized competitive filings within 
the express purpose and language of 
the insurance law, and its construction 
of the statute involved had reasonable 
basis and warrant, the court con- 
cluded. 
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ENTHUSIASM 


The sparkling asset of all successful insurance agents 


Can you imagine a successful agent without enthusiasm? We’ve 
never seen one, never expect to. Enthusiasm about his service, his 
fellowman, himself and his future—that’s the life-blood of every 
good agent. And we might add that enthusiasm for the companies 
with which he associates himself is also essential for success. 
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We want a man under 40 with basic 
fire and multiple line knowledge to super- 
vise an established agency plant in North 
Central Illinois. If you are seeking an op- 
portunity with an outstanding organization 
including usual benefits and noncontribu- 
tory pension plan, send resume including 
age, experience, education, expected sal- 
ary to: Norman E. Crafts, Personnel 


MERCHANTS FIRE 
ASSURANCE CORPORATION 


225 Broadway New York 8, N. Y. 


Age 25-35, equal to college education, In- 
surance experience, travel Louisiana represent- 
ing Multiple writing Mutual company. Reply 
Box N-23, c/o The National Underwriter Co.., 
175 W. Jackson Blvd., Chicago 4, III. 











A NORTHERN MICHIGAN AGENCY—reeds 
Manager, Multiple Line experience—Agency 
or Company. Salary, profit sharing and own- 
ership possibility. Our employees know of this 
ad. All replies confidential. Give details of 
experience—Reply Box N-30, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chi- 
cago 4, Ill. 








CLAIMS ADJUSTER 


We have an interesting vacancy for an experi- 
enced Claims Adjuster in the Kansas City crea. 
Applicants must have a minimum of 2 years 
experience adjusting casualty claims to qualify. 
Position results from expansion in Kansas City. 
Definite opportunities for advancement with a 
growing Multiple Line Stock company. Car 
furnished; most complete employee benefits. 
Our employees know of this vacancy. Reply Box 
N-46, c/o The National Underwriter Co., 175 
W. Jackson Blvd., Chicago 4, Ill. 


CASUALTY UNDERWRITER 


Immediate opening in our Chicago Branch 
for Casualty Underwriter. Must have several 
years experience in Casualty business. Knowl- 
edge of Chicago area necessary. Contact: 
Mr. Upton or Mr. Seehafer, Standard Accident 
Insurance Co., 175 W. Jackson Bivd., Chicago 4, 
Ill. Tele: WEbster 9-7410. 





cago. College graduates preferred. Liberal 
benefits. Opportunities also available for men 
with Rating Bureau experience. Age to 35. 
Replies will be treated confidentially. Address 
Box N-50, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








CASUALTY UNDERWRITER 


Detroit Branch of large Group offers excellent 
opportunity for Casualty Underwriter. Should 
have approximately 5 years experience. Write, 
aiving age, education, experience, etc., to 
Mr. R. D. Reynolds, The Employers’ Group of 
Insurance Co., 1326 Lafayette Bidg., Detroit 26, 
Michigan. 








AGENCY WANTED 


Interested in purchasing local agency in Ohio, 
Indiana or Michigan with at least $75,000 pre- 
mium volume. Would consider managing lar- 
ger agency with opportunity for ownership. 
Sound agency and company background. Write 
Box N-53, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, III. 
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UNDERWRITER WANTED 


Auto Underwriter, 3 to 5 years experience, 





SPECIAL AGENT 
General Casualty Lines 
By major multiple line company; 4 to 5 years 
experience necessary; must headquarter in 








Federal L.&C. were ensconsed in ont 
Michigan National Bank building, now 
known as the Wolverine-Federal Tow- 
er. The purchasing group was led bj} 
Howard J. Stoddard, who had a size 
able holding in Michigan Nationd 
Bank. 

John H. Carton, who started with 
Wolverine in 1934 and remained at tht! 
helm of the company through the firs} 
purchase, has developed it from ‘ 
local specialty insurer to a full mu: 
tiple line company operating in 4 
states. He has been president of Feder: 
al L.&C. since 1952. 
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SAFETY ENGINEER 


Dynamic growth of our Casualty opera) 
tions in Chicago requires the addition to 
our staff of a second full-time Safety En- 
gineer experienced in Casualty work. A 
promising position for a capable man who 
desires a career with a top notch Stock 
company. Age to 40. Replies will be 
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April 8, 1960 


So. Agents Elect 
Johnson Chairman; 
Buck Boycott Bill 


(CONTINUED FROM PAGE 4) 
tion in the country. ‘“We’re going to be 
in competition for those consumer dol- 
lars, and our challenge is to up-grade 
the insurance programs of our clients,” 
he said. 

He voiced confidence in the future of 
the Ameican agency system and ven- 
tured the opinion that companies, as 
a whole, are now more convinced than 
they were five years ago that the in- 
dependent agent is an indispensable 
part of their marketing system. “The 
future will not take care of us if we 
rest on our laurels,” he warned the 
agents. “We are getting the weapons 
in safe driver plans, package policies 
and new coverages for meeting our 
competition head on, and selling is go- 
ing to be the key to the future.” 

Kent H. Parker, general manager In- 
ter-Regional Insurance Conference, 
New York, described Inter-Regional 
as “a truly national and inclusive ad- 
visory organization, geared to service 
both fire and multiple line property 
coverages and to furnish recommenda- 
tions to the fire rating bureaus coun- 
trywide.” Composed of about 160 
stock companies, Inter-Regional does 
not stand for any particular code of 
conduct, philosophy or business meth- 
od, Mr. Parker said. “There are mem- 
bers of Inter-Regional who are sub- 
scribers to the rating organizations 
and some who are partial subscribers, 
having made one of more independent 
filings. There are also member compa- 
nies filing deviations on one or more 
subjects. 

“We have no idea of being an ivory 
tower in New York, as some critics 
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have suggested,” Mr. Parker contin- 
ued. “We have every intention of keep- 
ing in close touch with day-to-day de- 
velopments throughou the country, 
and we have a very direct contact 
with each state through the daily ex- 
change of information and develop- 
ments with various rating organiza- 
tions. Four regional advisory commit- 
tees composed of company officials 
have been set up and will be avail- 
able to meet annually or when re- 
quired with conference committees of 
the various agents. A further national 
source of contact with agency problems 
is through NAIA’s property insurance 
committee which meets with Inter- 
Regional’s executive committee, he 
said. 


Stresses Competition 


The property insurance business is 
highly competitive,” he said. It is com- 
peting by price, by product, by method 
of service and by method of distribu- 
tion. It would have taken no senatorial 
investigation or expenditure of so 
many hundreds of thousands of dollars 
of public funds to find this out. It is 
indeed ironic that our business and 
our member companies have been 
charged in the Washington hearings 
with practices allegedly calculated to 
avoid outright and vigorous competi- 
tion and now are adversely criticized 
by the same experts for mergers 
which are the result, in part, of this 
outright or vigorous competition.” 

Commissioner Harvey Combs opened 


the second general session Monday aft- 
ernoon with a brief address of wel- 
come to delegates. 


Need Professional Competence 


The conference then heard William 
Booth, vice-president Cherokee, em- 
phasize the need for increased profes- 
sional competence in two major areas 
of the insurance business: Salesman- 
ship and knowledge of the changing 
complexities of property and liability 
coverages. Developing the theme that 
“Salesmen Are Pistons of Progress,” 
Mr. Booth analyzed the three steps of 
successful selling: A proper approach, 
an enthusiastic followup, and the suc- 
cessful close of a sale. Hard work and 
a thorough knowledge of the product 
are necessary to good selling, he 
warned. “These days,” he said, “You’ve 
got to run like the devil to hold your 
own competitively. Concluding, Mr. 
Booth outlined various avenues for 
self-education in the insurance field, 
both from informal sources as well as 
from such formal educational programs 
as those of the American Institute for 
Property & Liability Underwriters. 


Hear Afco President 


Monday afternoon’s session closed 
with an address by George Faunce III, 
president AFCO, who urged agents to 
budget insurance premium payments 
of their customers on a monthly pay- 
ment basis. “Insurance is a necessity 
like rent, heat, light, water, milk; all 
of which are paid on a monthly basis 
by the consumer. Why not insurance, 
too?” he asked. The installment debt 
in the U. S. has soared from 2% bil- 
lions at the close of World War II to 
over 40 billions today, and installment 
plans today are as much a necessity 
for insurance as for appliances and 
other lines competing for consumer 
dollars, he said. 

At the third general session Tuesday 
morning, Carl R. Stout, Aluminum Co. 
of America, Bauxite, warned that the 
liberalization of compensation pay- 
ments is turning workmen’s compen- 
sation coverage into a virtual health 
and accident insurance program for all 
employes. The courts and commis- 
sions have opened the flood gates to 


U.S.F.4G. Advances 
Pullen, Phillips 
And Four Others 


(CONTINUED FROM PAGE 4) 
Later he was successively as- 
superintendent of claims at 
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Sam G. Browning 


Richard L. johe 


Philadelphia, and claim superintendent 
at Charleston, W. Va., and then at 
Pittsburgh. In 1934 he was named ex- 
ecutive assistant in the home office 
claim department. During World War 
II he was chief of the contract insur- 
ance division of the War Department, 
with the rank of lieutenant colonel. 

On his return to the company, Mr. 
Pullen was named assistant agency di- 
rector. He became vice-president and 
agency director in 1947, executive vice- 
president in 1955, senior executive 
vice-president and a director in 1958, 
and president in 1959. 

Mr. Phillips began his career with 
the company in 1910 as claim super- 
intendent at Chicago. He was named 
general claims superintendent at New 
York in 1919, and vice-president and 
general manager of Metropolitan Cas- 
ualty in 1923 when U.S.F.&G. acquired 
that company. When control of Metro- 
politan Casualty changed hands, he re- 
turned to U.S.F.&G. as vice-president. 
He became a director in 1927, executive 
vice-president in 1939, president and 
chairman in 1955, and chairman and 
chief executive in 1959. 

Mr. Jeffery began his career in 1927 
as an underwriter with Metropolitan 
Casualty. In 1929 he joined U.S.F.&G. 
as superintendent of automobile un- 
derwriting at Chicago. He was named 
resident secretary there in 1943, as- 
sistant manager in 1949, and manager 
in 1950. He was transferred to New 
York as manager in 1952 and was ad- 
vanced to vice-president. He became 
executive vice-president at the home 
office in 1955. 

Mr. Browning was with Louisiana 
Rating & Fire Prevention Bureau from 
1926 to 1936 as an inspector and engi- 
neer. He joined Fidelity & Guaranty 
in 1936 and was state agent in Louisi- 
ana and Arkansas. He was named man- 
ager of the southern department in 
1940, assistant secretary in 1942, and 
secretary in 1943. When the company 
was merged with U.S.F.&G. He became 
assistant secretary and assistant agency 
director. He was named assistant vice- 
president in 1953, and vice-president 
and director of fire and allied lines in 





claims never intended under the orig- 
inal concepts of workmen’s compen- 
sation laws, he said, citing examples 
of heart cases, back injuries, loss of 
hearing, and occupational disease cases 
which were only remotely related to 
the worker’s employment. 

Mr. Johnson brought the Tuesday 
morning session to a close with a re- 
view of the “1960 Big I” advertising 
program and some comments on the 
sales production plans of direct writer 
competition during the present year. 

The address delivered by Eugene F. 
Gallagher, fire and marine manager 
Standard Accident, Chicago, will be 
reported in next week’s issue. 
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1955. 

Mr. Johe joined the company’s ac- 
tuarial department in 1949 and was 
advanced to assistant actuary in 1954 
and to actuary in 1958. He is a fellow 
o f the Casualty Actuarial Society. 

Mr. Healey began his career with 
Fidelity & Guaranty in 1941 and after 
fire underwriting experience became 
assistant superintendent of the marine 
department in 1951 and superintendent 
in 1954 when he was also named as- 
sistant secretary. In 1959 he became 
assistant director of the fire, marine 
and multi-peril departments. 
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GENERAL REINSURANCE 
CORPORATION 


Largest American multiple line market dealing exclusively in Reinsurance 


ALL FIRE, CASUALTY, ACCIDENT AND SICKNESS, BONDING AND MARINE LINES 











FINANCIAL STATEMENT, December 31, 1959 - 
L bb 
ASSETS LIABILITIES ut 2 
Cash in Banks and Office . . . . . $ 7,938,859 Reserve for Claims and Claim Expenses . $ 47,832,085 ; : 
Investments: : = 
Lote United States Govern- Reserve for Unearned Premiums . . . 40,737,831 9 9 
oo ment Bonds . . . $21,355,021 . 2 
Other Bonds . . . . 64,916,391 Funds Held under Reinsurance Treaties . 8,054,829 . 
Preferred Stocks. . . . 9,085,400 
Stocks of Subsidiary Reserve for Commissions, Taxes and ; - 
Companies. . . . . 4,133,396 Other Liabilities . . . . . . . 9,234,062 21 
Other Common Stocks . . 41,773,909 
Ws =< ss > «oo « see Capital . « « « « « 6 F200 
Premium Balances in Course of Collection 
(not over 90 days due). . . . . . 5,762,417 SWS 3. « ss es | Roe 
Accrmed'interest . gk ke 746,866 
Other Admitted Assets . . .. . . 4,198,071 Surplus to Policyholders 7 ee 54,051,523 
Total Admitted Assets . . . . $159,910,330 TO 6..a% & woe © © eeeeeeeeee 
el 
Securities carried at $8,690,698 in the above statement are deposited as required by law. Bonds and 
stocks owned are valued in accordance with the requirements of the National Association of Insur- 
ance Commissioners; if valued at market quotations, Surplus to Policyholders would be $45,639,559. 





DIRECTORS 
EDWARD G. LOWRY, JR. JAMES A. CATHCART, JR. 
Chairman of the Board President 
ROBERT L. BRADDOCK WILLIAM A. HOBBS CARL N. OSBORNE 
Executive Vice President Vice President and Treasurer Cleveland, Ohio 
The M. A. Hanna Company 
HARLLEE BRANCH, JR. WHITNEY STONE 
President, The Southern Company LUTHER G. HOLBROOK Chairman, Stone & Webster, Inc. 
Vice President and Governor, 
HENRY C. BRUNIE T. Mellon and Sons FREDERICK K. TRASK, JR. 





President, Empire Trust Company N. BAXTER JACKSON Payson & Trask 


Chairman, Executive Committee, ARTHUR B. VAN BUSKIRK 


WILLIAM E. HALL Chemical Bank Vice President and Governor, 
Hall, Haywood, Patterson & Taylor, Esqs. New York Trust Company T Mellan-aed Sone 
ALBERT J. HETTINGER, JR. FREDERICK L. MOORE ETHELBERT WARFIELD 
Lazard Freres & Co. Kidder, Peabody & Co. Satterlee, Warfield & Stephens, Esqs. 





Home Office: 400 PARK AVENUE, NEW YORK 22, N. Y. 





Midwestern Department: 101 WEST ELEVENTH STREET, KANSAS CITY 5, MO. 
Pacific Department: 610 SO. HARVARD BOULEVARD, LOS ANGELES 5, CALIF. 





Chief Agent for Canada: 360 ST. JAMES STREET WEST, MONTREAL 1, QUEBEC 
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